











Package Fans 
Belt Driven Fans 


Ceiling Airspread Fans 








Oscillating Fans 





A New Advancement in the 


MOST MODERN WAY of FACTORY LIGHTING 


eeececeeeeees 





more LIGHT with greater 


ri gh tness 


A New Aid to Better Work, Fewer 
Accidents, Happier Employees, 
Through Better Seeing Conditions 


Comfortable Seeing Conditions require 
that adequate Brightness Control must 
accompany the higher levels of illumina- 
tion now being demanded by industry. 
Latest development in the solution of 
this problem is Longitudinal Shielding 





which is a feature now available in the 
Benjamin Twin Lamp Lite-Line System. 


Placed between the lamps. this shield 


provides an additional 1+ degree zone of 


shielding at the workers’ eve levels. It 
minimizes glare without materially 
affecting the effective illu- 
mination on vertical and 


mets, 


horizontal working areas. 


ontroal / 


There are many other refinements 
“Lite-Line 107 design and constructi 
which safeguard against energy wasti 
elare. Among them are the light diff 
ing Porcelain Enamel reflecting surfa: 
and the design of the reflector conto 
These help make possible the atta 

ment and maintenance of hig! 

levels of illumination with great 


seeing comfort. 


FREE DATA BULLETIN 


BENJAMIN ELECTRIC MFG. CO., Dept. Z1, Des Plaines, Illinois 
Without cost or obligation, please send Lite-Line Data Bulletin “LS” 


Name 


Title 





Firm 





Address. 
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ELECTRICAL SOUTH is published monthly by W. R. C. Smith Publishing Co., Marietta, Ga., and Atlanta, Ga., U. S. A. 
i Possessions, $1.00 for one year; Canada and Foreign Countries, $10.00 per year. 


Subseription rates, United States 


Entered as second class matter at 
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and 


the postoffice, Marietta, Ga., under Act of March 3, 1879 


Number 12 
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TYPE TW 


ONE GENERAL PURPOSE WIRE AT LOWEST COST 


APPROVED FOR DRY, WET AND OILY LOCATIONS 
® 























and Cables are insulated with 





Building Wires 


a special, tough, thermoplastic compound that results in wires of 






unexcelled Permanence, Safety. Adaptability and Value. They com- 


the 






with following 





strength 





and mechanical 





high dielectric 





bine 








desirable features. 






to moisture, acids. alkali and most chemical solvents. 





— cutting oils. greases and petroleum lubricants do not 


injure SYNTHOL. 











for same 





diameter 





outside 





— has smallest 





conductor size, permitting more conductors. or larger conductors 





in sanrie space, 





















— SYNTHOL insulation will not support 





combustion. 











is the same color 





— non-fading, the insulation 







throughout so color will not scrape off; easily cleaned; twelve colors. 





— makes splicing and soldering easier and faster. 





— because SYNTHOL wires have a permanent clear 






smooth, abrasion-resistant surface. 





wax lubrication on their hard. 


CRESCENT 


WIRE and CABLE 
CRESCENT INSULATED WIRE & GABLE CO. 


TRENTON, N. J. 


ATLANTA, GA., Edgar E. Dawes, 401-402 Rhodes Building RICHMOND, VA., Robert W. Fishburne, 112-114 Exchange Bldg. 
NEW ORLEANS, LA., Paul Hogan, Jr., 305 Levert Building DALLAS, TEXAS, M. C. Huie Company, 707 Thomas Building 
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the NEW 
FLEUR-O-LIER 
INDEX SYSTEM 





THE GREATEST CONTRIBUTION TO 
LIGHTING SINCE FLUORESCENT! 


Fleur-O-Lier Manufacturers proudly present to the lighting industry—the 
Fleur-O-Lier Index System—a method of specifying, identifying, and classify- 
ing fluorescent luminaires — with regard to their illumination characteristics. 
There’s been a long-felt need for a system of classifying fixtures—some method 
common to all who make, sell, specify or buy fluorescent fixtures. 

This is it. It’s simple, practical and basic. 

“Why hasn’t someone thought of this long ago!” say lighting engineers who 


have seen the Fleur-O-Lier Index System. 


As Simple a ABO 


The Fleur-O-Lier Index System is a simple method of identifying or describing 


any fluorescent luminaire on the basis of its illuminating performance: 


Fleur-O-Lier Manufacturers devised the index system to give the “facts of 
light” about each luminaire. Because this classification quickly indicates the 
basic illuminating performance of a fixture, it eliminates vague generalities, 


broad but unfounded claims and gives needed factual data. 


Its purpose is two-fold: 


1. It provides an exact formula which the specification writer may use to 


FLEUR-O-LIER eccfactacn 


Fleur-O-Lier is not the name of an individual manufacturer, but of a group of fixtures made by leading manufacturers. 


Participation in the Fleur-O-Lier program is open to any manufacturer who complies with Fleur-O-Lier requirements. 
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¢ For SPECIFYING Lighting Fixture Performance 
¢ For IDENTIFYING Fluorescent Lighting Fixtures 













express the illuminating characteristics and performance he recommends. 


2. It supplies a precise formula for fixture identification and classification that 
allows the buyer to vow he’s getting the illumination recommended. 








WHO'LL USE IT? 






Architects, lighting engineers, lighting consultants, lighting salesmen, con- 
tractors and utility lighting men . . . anyone who specifies or recommends 
lighting fixtures can use this simple, practical and fool-proof method to give 
an exact definition of the illuminating performance he selects for an installation. 







Fixture manufacturers will use the system to indicate the performance char- 
acteristics of their fixtures. 









Buyers and users will employ this method of indexing to make certain they 
are getting what the specifier recommends. 






HOW DO I GET IT? 










The Fleur-O-Lier Manufacturers have prepared a booklet which explains the 
Fleur-O-Lier Index System completely . . . what it is and how to apply it. It’s 
complete with tables. Use the coupon below to send for your free copy of the 






new booklet. 
AND HERE’S WHY YOU SHOULD INSIST ON THE 


FLEUR-O-LIER 0 











The Fleur-O-Lier label means that the fixture safe and proper electrical design and materials, 
was built to exacting specifications—then tested, and tested, certified lighting performance. 

checked and certified by Electrical Testing To be sure of precise illumination characteristics, 
Laboratories, Inc. The Fleur-O-Lier label long trouble-free operation and complete user 
assures you of sound mechanical construction, satisfaction—insist on the Fleur-O-Lier label. 





Fleur-O-Lier Manufacturers 


2116 Keith Building 


Poi oP 
FLEUROLIER@ 3 Cleveland 15, Ohio 
| CERTIFIED ae i ~ — Gentlemen: — / 
ee in accordance J ¥) Ss Please send me a free copy of the booklet describing 












with Test i; 
Rogeiremont of the Fleur-O-Lier Fixture Index System and containing 
pecifications of CS RE Sy aay eae Sear ‘ =a a8 
Vlew-O-Les Manibactesen the Fleur-O-Lier Specifications and Testing Procedures. i 







ELECTRICAL TESTING << é ‘ NAME — 
LABORATORIES. INC. eels 7 
NEW YORK. NY 









COMPANY — 








STREET 
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MEN WHO OBSERVE THE 
BEST PRACTICES MAKE 
IT A PRACTICE TO USE 


to provide for future changes in location of 
equipment with a flexible busway system — 
Trumbull LVD (Low Voltage Drop) FLEX- 
A-POWER. 

Designed to hold down power losses 
through precise control of voltage drop, LVD 
FLEX-A-POWER is the flexibly efficient 
artery of your power distribution system. It is 
shipped completely prefabricated and, hence, 
is easy to install. Standardized construction 
makes it possible to move the entire feeder 


system to new locations. With sections no 


TRUMBULL 


TRUMBULL 


longer than 10 feet, cable tap boxes are easily 
installed at joints to feed any load it may be 
necessary to add. 

Main or secondary feeder systems, safety 
switches or switchboards, motor control or 
control centers it’s always good elec- 
trical practice to specify Trumbull, the name 
that safeguards your safe practice. THE 
TRUMBULL ELECTRIC MANUFACTUR- 
ING COMPANY, Plainville, Conn. Other 
factories and offices throughout the United 


States. Foreign representation. 


ELECTRIC 





HUBBARD GUY CLAMPS 


Chee 


THESE FEATURES 
I 
a7 4, 


/) 
/| re F's. 
/ ‘// / } 
/ / // / / 
VY ff 


@ The straight groove eliminates the possi- 
bility of drawing a nut tight against an 
“arched” section which is out of contact 
with the strand. Hubbard Clamps have full 
clamping area. Hold to breaking strength 


of most strands. 


The straight groove fits any and all twists, 
right or left hand and a variation in diameter 
without creating any high spots to Jessen 


clamping area. 


Bell-end grooves prevent injury to the strand eS Shin canoe of deneil ies ccommmndinad be 


caused by the sharp corners at the ends of 
J 4 : No. 7461 Guy Clamp, without sacrifice of 


the grooves of some clamps. 


High carbon bolts prevent stripping or 
elongation. Heads are locked against turn- 
ing while tightening—and the whole clamp 
is protected against corrosion by the best 
process commercially used—HUBBARD 
DOUBLE-DIP HOT GALVANIZING. 


holding strength in any size, can not be 
matched by any other style of clamp. Ex- 
haustive tests have been made on specially 
designed clamp sections, patented shapes 
and various snubbing ideas, all of which 
have failed to measure up to the HUBBARD 


straight, smooth groove type of clamp. 


HUBBARDann COMPANY 


PITTSBURGH 


OAKLAND, 
CALIF. 


CHICAGO) (ft 
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W. W. Welch 
Company 
Announces New 
Distribution Policy 


Tue W. W. Wetcr Company’s 
exclusive line of Atr-FLIGHT 
Circulators is now being sold 
only through leading whole- 
salers and distributors, accord- 
ing to a statement by W. W. 
Welch, president of the leading 
air circulator fan company. 


Policy Already A Success 

“In 1948 we experimented 
with a limited number of 
distributors,” Welch reports. 
“The result was boundless 
enthusiasm on the part of 
these distributors—so much 
so that we have decided to 
channel all our sales ex- 
clusively through wholesalers 
and distributors.” 


Dealers Favor 
New Sales Plan 
Former direct dealers, it is 
reported, are in accord with 
the new ArrR-FLicuT distribu- 
tion plan, since it is no longer 
necessary for each dealer to 
carry large inventories of 
merchandise. Heavy stocks in 
distributors’ warehouses in 
advance of the hot- weather 
selling season will eliminate 
the possibility of delayed fac- 
tory shipments to dealers. 
New York 
Distributor Reports 

William J. Kranzer, president, 
Crannell, Nugent & Kranzer, 
well known New York City 
distributors and wholesalers, 
and first to sign with Welch 
under the new sales policy, 
has this to say: “To move 
more than four thousand units 
in our first season with you 
was far beyond our expecta- 
tions, and has produced a most 
satisfactory profit. . . We 
should increase our AIrR-FLIGHT 
business from 50 to 100 per- 
cent in 1949,” 


Quick Facts About 
Air-Flight Circulators 
Produce more cubic feet of 
cooling air per minute than 
passe: Mor and fans the same 
size .. . Patented louver rings, 
in addition to directing the 
flow of cooling air all around 
the room, completely enclose 
the fan blades . . . Quiet, uni- 
form circulation of air without 
blasts, drafts, noise or vibra- 
tion . . . Molded in sparkling 
new plastics, strong and dur- 
oe Dimensions: 15” 
diameter, 14” high . . . Only 

15 lbs. net weight. 
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FOR AGGRESSIVE DISTRIBUTORS 


Tremendous public demand 


plus fast turnover of 


WELCH 


“a £IGHS7 


C/RCULATORS 
calls for wide 
expansion of 
distributor 


outlets 


Here’s big news for leading wholesalers and 

distributors! The W. W. Welch Company 

manufacturer of the fastest selling air circulator, 

launches its new/selling policy. Unprecedented public acceptance ot 
the famous Air-Fiicut Circulator .. . 

. created this big opportunity for selected outlets. Recently, therefore, 


the fast turnover by dealers 


Welch set a new policy of selling only through distributors and wholesalers. 
The new prggram was tested last summer. It met with smashing success! 

New distributors saw their sales pyramid with a Welcl 

franchise. Production and sales of this money-making product reached 

new peaks in 1948. This coming year production 

facilities will be doubled! 

Now is the time to investigate the advantages of adding the 

famous AiR-FLicHT Circulator to your line. 

Valuable franchises are still available. A Welch repre- 

sentative will gladly explain the details. 


LA 


PHONE, WIRE/OR WRITE 


LIGTIT 


C/RCUOLATORS 


W. W. Welch Company 


Genabel Offices: Glenn Bldg 
Cincinnati a Ohio 
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the NEW and IMPROVED 


Westin ghouse 


AK-10 LUMINAIRE 


AK-10 
SE *EATURES 













ONLY THE 
HAS ALL THE 


ED LIGHT DIST 


10 juminaire me 









RIBUTION 
E.S. Distribution 


eets 





1. APPROV 
The AK-1 
Patterns. 

2. ALL-A ALUMINU UM U UNIT 
Heavy- -gauge aluminum reflector P 
ceptiona ai strength. 


° LARGER SIZE 

The larger diameter and 

AK-10 make p< ossible more r 

viding cool operé ation. 

INTERCHANGEAEL LE 

All reflectors and & 
globes, hig 











rovides ©*- 









eflector of the 
g surface, pro- 





deeper © 
adiatin 


















e interchan ged. 


b 
gie refractors- 


-an 







slassware can 
h angle of low 








Diffusing & 

positive ACTION 

Positive acting» vente loaded bayonet attachmen 
ft between F reflector and head. 







rains a Us 
-TYPE e HIN NGE 

reel clip spring 4 applies 4 strong “lifting 
qa tight fit between globe an gasket. 






mait 
6. PRESSURE 


Sti ainless s 





















force’’ to insure 
7. ALL L-wO ool L GASK KET 
all- wool felt gasket is more resilient wort harden 
in service: 
8. AUTOMAT! 1c TAKE-UP LATCH 
Unit = be close ed and locked in position with 
one and. Latch is automatic in action and in 
take- hon 
9. SIDE MOUNTING 
An adjustable slip fitter is available for side mount- 
ing units. 
ps from 2, 500 






10. LAMPS 
The AK-10 uses 
lumens UP to a eee 10, 

Mercury jamp 11, 250, 16,000 0 r 21,000 lumen. 










IF ITS wi 


Westinghouse 









Call tod 
ay fora W 

read esti 

Wei to assist you Pie ting Street Lighti 

bur, ¢ Westinghouse Ele street lightin ng Engineer. He is al 

ee oy ee ese Cor ee a and sion ‘Sieg 
e c n, Ss. 
w AK-10 Street righting ee 868, Pitts- 

older B-4192 












[J 
2 
js, 


Westin nghouse 


PLANTS IN 

25 CITIES 
OFFICES E 

VERY WHERE 








Me, 
(om © ,’,| P 
M 
The tare imeae 
STRIA 
eey. 
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For Successful Protectios Use 
CLAR COMBINATION 
STARTERS — 


The combination of an A.C. Magnetic Starter with Air Circuit 
Breaker or Disconnect Switch gives added protection to 
motor and oper«tor. 


It's a plus value in one unit, easy and economical to install. 


* 


Bulletin 6020 A.C. Starters available in 
sizes 0 through 5. Completely enclosed, 
with locking arrangement to prevent 
tampering. 


Mao. cateins Bulletin 6038 A.C. Starters with discon- 
with air circuit Sreaker. nect switches, available in sizes 0 through 
5 for standard duty, and sizes 0 through 

4 for plug-stop or jogging 

duty, fusible and non-fusible. 

NEMA Type I, 1A and 5 en- 

closures are also available. 








Bulletin 6038 A.C. X-line Reversing Starter 
with disconnect switch. 


m Bulletin 6040 A.C. Reversing 
© NStarters with air circuit 
breakers available in sizes 
0 through 5 for standard duty 
| and sizes 0 through 4 for plug- 

" stop and jogging duty. 


Other types of CLARK Combination Starters 
are also available—all give short circuit and 
overload protection. 





Bulletin 6040 A.C. X-line Reversing Starter ‘ 
with air circuit breaker. Consult your nearest CLARK Distributor 


for complete details. 


ace 
- & \ : ry 


a 


_ 
RY THING UNDER CONTROL 1146 EAST 152nd STREET, CLEVELAND 10, OHIO 
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because the 
T-SELLING, Soi is a ormance 


COMFORT-CONTRO? | 7 del 


SPECIALTIES ae 


seg load of tO 


MIMAR SUPER AIR FLOW (Model #312-R) 


Hot or cold air circulator for summer or winter, Twelve-inch 
fan with overlapping blades operates at a whisper... has low, 
high and intermediate speeds. This model delivers up to 1200 
cu. ft. of cooling air per minute. For heating, fan slows down 
to 600 r.p.m. and coils produce 5400 B.T.U.'s of circulating 


warmth per hour. Guaranteed 


MIMAR DELUXE (Mode! #212-A) 


It's o summer fan and winter heater in one space-saving unit. Summer fan oper. 
ates at 2000 r.p.m. Eight-inch overlapping blades produce a mass of cooling, 
circulating air. Change-over to cold weather comfort-control is accomplished by 
a simple flick of the switch. MIMAR Deluxe heater coils give more warmth per 
hour than any other air circulator—regardless of price. When used as a heater, 
fan speed is automatically reduced. Unit is tiltable...can be directed wherever 


air flow is desired. Guaranteed. 


MIMAR SENIOR (Model #116-C) 


The Senior is exclusively a heater. it is thor- 
oughly unique because it produces two concen: 
trations of heat from the same coils—warm and 
warmer, This MIMAR model is really two heaters 
in one. Case never gets hot because fen draws 
air over the glowing coils and distributes the 
heat throughout the room. Guaranteed. 


AIMAR PRODUCTS, INC. « BROOKLYN 5, NEW YORK 


L MONTE, CALIFORNIA + CHICAGO, ILLINOIS 
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A Type We Guit Every fast 





No. 730 No. 98% No. 135 
- Neo. 1005 2 a 62" x 18%2" Ext. TY" nt a 6%" x 12%." Ext, 8" "a" a1" 
Black and Gold Black and Gold Black and Gold : Black and Gold Block or | 
Beveled Glass Beveled Glass : ‘. mavens Glass ; 






°o. A 
Pole and Scroli 











lhew tha by Demand. / 


Every one of America's millions of home- \ 






No. 995 ' 
64" x 18¥2" Ext. 742" 
Black and Gold 

Beveled Glass 







owners is a potential buyer for a luxurious- 
looking BRASSNER lighting fixture! For the 
modest cottage to the magnificent mansion SH 
— there is a suitable BRASSNER fixture to 


comply with the different decors and varied Tk 


mean 








© 


budgets!! The dealer who stocks this lir 








nen 
desig! 


will never have to turn lightir 


away a prospective buy: wre 
— because there is a & SEI 
beautiful BRASSNER  fix- S| 


ture to meet every cus- the p 


= 






No. 714 : 

3%" x 12" Ext. 52" 
Black and Gold. 
Beveled Giass 









tomer's specific need 
That's why there's such 2 
tremendous demand fi 
BRASSNER fixtures ! 










CHESTER - 
N. Y. 


HOME OF RELIABLE LIGHTING P 


7 oR" 























W No. 111 SF Ne. 107 No. 107 SF 
6a" x19" Ext. 7" 642" x 9%" 6¥a" x 9%e" Ext. 6" , 642" x 10 
Black and Gold Black ond Gold Black and Gold Black and Gold 
or Antique Copper or Antique Copper or Antique Copper or Antique Copper 
Stippied Glass Stippled Glass Stippled Glass Stippled Glass 















Gtyle te Gut Cotry Budge 







No. 1002 
6" x 6” x 30" Overall 
Black ond Gold 

Beveled Giass 

















Now 713 
5" x8" Ext. 5” 
‘) Black and Gold 
or Antique Copper 
Stippied Giass 









; 









No. 712 
5" x 8" 
Black and Gold 

or Antique Copper 
«te Stipplied Glass 









SHOWS THE WAY!! 


The entire BRASSNER line features the vital factors that 
mean volume sales! Every lighting fixture combines the finest 





6" x 6" x 10" 
Black end Gold 
Beveled Glass 










engineering workmanship . . . the ultimate in attractive 
| design! Constructed to meet rigid requirements — BRASSNER 
| lighting fixtures withstand hard wear . . . give long, satisfactory 






service, 


SEE FOR YOURSELF! 


Show any prospective buyer the complete varied BRASSNER 
line! See for yourself how impressed he is with the quality of 
the products . . . the quantity of smart designs! See for your- 
sef how quickly and easily BRASSNER finer lighting fixtures 
SELL! 













WRITE TODAY! 


Write at once for our free, beauti- 
fully illustrated booklet on the com- 
plete line. 


SOLD ONLY THROUGH 
Wi OLESALE JOBBERS EVERYWHERE 












‘No. 997 nk 4 
6%" x 17%." Ext. &* 
Bleck and Gold o 





BRASSNER SHOW THE WAY TO BETTER LIVIN 





vicky *V\/51) ROASTER RANGE 


ELECTRIC 


LY OVEN By 
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Roaster is concealed 
when not in use — 
cover is flush with 
cooking top. 


A duingiete nine tiiees | ee the cover and there’s the food! No stooping! No hot oven 
(roast, potatoes and veg- racks to handle! That’s what makes the SECOND oven in the Monarch 


etables) can be prepared Roaster Range America’s most exclusive cooking convenience ... . 
in this built-in roaster. 


OVENS 


= 
A "7 


% 


Q 
¢, Ry 
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ALL-STEEL EQUIPMENT Inc¢.—so0 Kensington Ave., Aurora, Illinois 
"A BOX FOR EVERY NEED” 
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Your customers for 

fractional horsepower . 
motors are seeing these new 
Hoover Motor advertisements. 


They are reading the “inside story” 
on what makes a good motor good— 
presented in a fresh, new way. 


They are learning about the quality 
features of Hoover Motors, 

advertised with the honest conviction 

of good workmanship that 

leads direct to sales. 

Be ready when they ask you if you 
have Hoover Motors in stock. If you don't 
carry them now, write us for details. 


ELECTRIC MOTOR DIVISION 


THE HOOVER COMPANY 


North Canton, Ohio 
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Simplex-ANHYDREX Series Lighting Cables are designed without metallic 


armors for installation underground, with or without ducts. Construction is sim- 


ple, consisting of alloy-coated copper conductors, solid or stranded to meet your 


ANHYDREX 


dielectric strength and long life; and 


requirements; 


Simplex-ANHYDREX Series Lighting Cables 
1ay be buried in the ground without additional 
rotection. Their ANHYDREX insulation is 
eptionally stable in the presence of moisture and 
vater. Their neoprene jacket resists ground acids 
Absence of 
hazards as 


ex- 


heat. 
such 


nd alkalies, abrasion, oil, and 
1etallic 
lectrolysis, sheath currents, and crystallization. 
Vhere ducts are specified, the smooth outer jacket 


coverings eliminates 


ssures easy cable pulling. 
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insulation, a 


moisture-resistant compound of high 


a tough outer jacket of neoprene. 


Simplex-ANHYDREX Series Lighting Cables 


are available for street, airport, park, and _ in- 
dustrial lighting circuits. They are part of the 
ANHYDREX Parkway group which also includes 
eables for underground service entrance, distribu- 
tion networks, telephone, signal, and control sys- 
tems. Write us direct or contact our representative 


in your area for detailed information. 


WIRES & CABLES 


SIMPLEX WIRE & CABLE CO., 79 SIDNEY ST., CAMBRIDGE 39, MASS. 
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gDangerous arcs are snuffed instantaneously 
‘by BullDog’s exclusive Vacu-Break Arcing 
Chamber. 


Fuse failures and damaging high temper- 
“atures are reduced by self-aligning “Clamp- 
matic Contacts.” 


Fewer moving parts means less chance for 
trouble—fewer calls for maintenance men. 


»No more broken switch handles. BullDog’s 
husky rocker-type handle operates with maxi- 
mum ease and is built to withstand abuse. 


“Skinned knuckles and distortion of cables 
are eliminated . .. ample wiring space for 
easy installation. 


This cutaway view of arcing 
chamber, with part of bakelite cover 
removed, shows how the pressure 
contacts operate in a minimized air 
space which confines and reduces 
arcing. 


Attractive, efficient BullDog Vacu-Break Safety Switches 
come in various capacities. BullDog manufactures Vacu- 
Break Safety Switches * SafToFuse Panels * Superba and 
Rocker Type Lighting Panels * Switchboards * Circuit Master 
Breakers * ‘‘Lo-X'’ Feeder BUStribution DUCT * “Plug-In” 
Type BUStribution DUCT * Universal Trol-E-Duct for flexible 
lighting * Industrial Trol-E-Duct for portable tools, cranes, 
and hoists. 


No parking for arcing with 
Vacu-Break switches 


HAT’S RIGHT... this switch eliminates the threat of 
" aiaaecae arcs and high temperatures .. . remains 
just as cool as a cucumber. It has no reason to worry 
about such things. 


In BullDog Vacu-Break Safety Switches, electrical 
contact is made and broken in a special arc-resistant 
chamber. Arcs are smothered by lack of oxygen before 
they have a chance to burn or pit contacts... or build 
up dangerously high temperatures. And BullDog’s 
“Clampmatic Contacts’ assure a bolt-tight connection 
for cool, efficient operation. 


Arcing means trouble 


Uncontrolled arcing in switches means all-around 
trouble. It’s more than a matter of menacing your 
operators’ safety. Burning and pitting of contacts with 
accompanying high temperatures result in lowered 
operating efficiency and eventual breakdown. 

With the exclusive Vacu-Break principle, BullDog 
Safety Switches put an end to these problems. Arcing 
is held to an absolute minimum, and clean make-and- 
break of contacts insures long and efficient service. 
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See a BullDog Vacu-Break Safety Switch in oper- 
ation. Call your nearest BullDog Field Engineer. He’ll 
be glad to take you to a typical installation nearby 
and let you see for yourself. 


Troublesome switches are a major problem in electric 
power distribution. Your first thought should be of 
your nearby BullDog Field Engineer. He is an expert 
in this field, and can furnish you with valuable advice 
and suggestions when you put your power problems 
in his hands. A consultation with him in the beginning 
can save you money and trouble later. 


BULLDOG ELECTRIC PRODUCTS COMPANY 
DETROIT 32, MICHIGAN + FIELD OFFICES IN ALL PRINCIPAL CITIES 
IN CANADA: BULLDOG ELECTRIC PRODUCTS OF CANADA, LTD., TORONTO 


HEADQUARTERS FOR ELECTRICAL DISTRIBUTION 
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The Mertland COMPLETE line of automatic elec- 
tric hot water heaters is built by water heater 
specialists . . . who know from long experience 
how to build right. Modern quantity production 
methods in 100% up-to-date plants, plus the 
newest and best in design and engineering, pro- 
duce heaters that give real value with a price 
structure that is advantageous. Study the Mert- 
land features shown below. Write for complete 
facts. The Mertland line is up and going faster 
every day. It may pay you to go along with it. 


CHECK THESE MERTLAND FEATURES 


for quality, durability, convenience, and economy 


UL APPROVED 

Heavy gauge galvanized 
steel tank, hot dipped. 
Made and galvanized in 
Mertland’s ultra-modern 
tank and galvanizing plant. 
Fully automatic, adjustable, 
snap action temperature 
control. 

Quick heating immersion 
type heating unit. 
Working pressure guaran- 
teed 150 Ibs. (Tested 300 
Ibs.) 

Mertland Magnesium An- 
odic Rod Factory installed 
on Deluxe Models. 

Thick, blanket type Fiber- 


glas insulation all around 
tank. 

Eight coats of white enam- 
el baked on heavy steel 
jacket. 

Inlet baffle evenly distrib- 
utes incoming water. 
Heavy gauge copper wir- 
ing. 

Internal heat trap prevents 
hot water. circulation 
through house system ex- 
cept when drawn. Saves 
fuel. 

Wattages and voltages to 
your specifications. Can be 
furnished wired for limited 
demand. 











AUTOMATIC ELECTRIC 
HOT WATER HEATERS 


VISIT HEDGES 
at the January Market 
SPACE 1780 
Furniture Mart 


® Before you tie up with a major appliance line, 
you want to be mighty sure of the right answers to 
these important questions: 


1. “‘Is the line successful . . . rolling right along... 
will it sell?’’ 


2. ‘Is it priced to give me a profit?” 


3. “‘Does it mean satisfied customers, good will for 
me... or will it let me in for a headache of con- 
tinual service calls, customer complaints?” 


M. M. HEDGES MANUFACTURING CO., Inc. 


MEMBER OF NATIONAL ELECTRICAL MANUFACTURERS ASSOCIATION 
¢ WATER HEATER SPECIALISTS * 
CHATTANOOGA, TENNESSEE 








Py yf 
WHICH G-E , FOR YOUR JOB? 


WHY G-E INSULATING 
VARNISH 1673 WAS 
SELECTED FOR THIS 
OUTDOOR SWITCHGEAR 





Here Are a Few of the 
Many G-E Varnishes Designed for 
Specific Types of Applications 





FOR REPAIR | FOR MARINE | FOR TRANS- | FoR INDUS- 
WORK iPMENT | PORTATION 

EQUIPMENT | EQUIPMENT 

A 
Cm 


’ “ 
= 4 | : Stor cf = 
“LS! [| Sas 


Crrg\ 4 


G-E 9574 G-E 9435 G-E 1696 G-E 1678 





0 : BOND EXCELLENT 6000 6000 EXCELLENT 
utdoor switchgear must weather harsh exposure to sun, | prcerpic 
storm, and dirt. So General Electric specialists recom- STRENGTH | 6000 6000 G000 | EXCELLENT 


mended G-E Insulating Varnish 1673 for this really rugged RESISTANCE | 
TO MOISTURE EXCELLENT | 6000 6000 | EXCELLENT 
| 








service. 
é' ; eee —_ RESISTANC 
( lear-baking G-K Varnis! 1673 has excellent penetra- 10 a EXCELLENT 6000 FAIR | EXCELLENT 
tion and aging qualities. It dries hard and resists almost RESISTANCE 
everything— oil, heat, moisture, acids, alkalis, and ares. TO ACIDS EXCELLENT | 6000 6000 EXCELLENT 


And it provides amazing flexibility during assembly and in RESISTANCE 
I 5 le 5 a TO SALT WATER | EXCELLENT | EXCELLENT | G00D EXCELLENT 


service. 
PENETRATION 6000 6000 EXCELLENT 6000 


Your insulating problem gets prompt, personal attention 
at General Electric. Depend on G-E experts to prescribe 
the proper varnish to do your job best. And count on G-E = al EXCELLENT | 00D 
quality control methods to keep every shipment uniform. — | peyguny excenuent | Go00 6000 Faun 
Get more information from your local General Electric 


TOUGHNESS EXCELLENT FAIR 6000 EXCELLENT 

















Merchandise Distributor. Or write: Resin and Insulation Order 
Materials Division, Chemical Department, General Elec- nay 
tric Company, Schenectady 5, N. Y. 


‘3 
GENERAL @ ELECTRIC 


CD48-S3 























a 
ji <. Tee Clamp terminal for 1/0 stranded 
or smaller wire. 


5 { > 
e Flat spring of K-Monel 
Rigid mounting bracket of hot dip > XS Sy % <E—_ metal maintains even 
= j be S > 
at x ‘ * —_—— 


galvanized two-inch channel iron. pressure on fuse button. 


High quality wet process 
glazed porcelain insulator. 


you Are Getting ion soapee tomy sooaemnang 


fibre lining. 
use 
ft h e B es t F Switch design permits easy removal, 


ut available uN pets 


Cuto 


When You Use i 


KEARNEY 


Series "T’ TRIP-OUTS 


ignificantly superior to the average fuse cutout, the Kearney Series ‘““T”’ 
Trip-Out represents the very latest developments. 


In brief, features of this cutout are: Silver to silver contacts to accommodate 
heavy loads and to preserve current carrying efficiency. Simplified toggle car- 
tridge release at upper end of the cartridge to make sure of the tripping action 
on very light as well as heavy fault currents. Heavier cartridge trunnions and 
switch hinges for guiding the cartridges into the switch contacts. 


As with all other Kearney Fuse Cut- 


outs the Type “T” Trip-Out can be ° . " . 
converted to a disconnect switch by Try this new, improved design now. 


the substitution of a disconnect blade 
for the fuse cartridge. 


FOR BETTER CONSTRUCTION AND MAINTENANCE 


pry ae 
= ph apt a VO, the fob 


JAMES R. 
KEARNEY [| 4224-42 CLavTON AVE. - ST. LOUIS 10, MISSOURI 


CORPORATION 
ST. LOUIS, MO. Canadian Plant, Guelph, Ontario 


JRK-122 
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EM. T. Faster and Neater 
EGEL Thin-Wall Fittings 
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OR faster, neater and stronger thin wall conduit connections insist on | 
either Briegel Indenter or Briegel Self-threading type all steel, one piece 
connectors and couplings. 
B-M Indenter fittings, the only approved couplings and connectors of this TOOL 
type, have long enjoyed wider use and application than any other method 
raintight E. M. T. connections without the use of dies. Two complete turns 
withstand severe vibration. 


All B-M Fittings Carry the 
Underwriters’ Seal of Approval 
of installing E.M.T. 
The new B-M Self-threading fittings now make it possible to have threaded, C0 
s 
with a pair of pliers threads the tubing and screws the fittings into a locked 
position, which results in the strongest connection possible and one that will 
GALVA, ILLINOIS 
Whatever the thin wall job might be, you will find that you can do it neater, 
faster and better with Briegel UL Approved E.M.T. fittings. 
DISTRIBUTED BY 


The M.B. Austin Co., Northbrook, Ill. Clifton Conduit Co., Jersey City, N.J. The Steelduct Co., Youngstown, Ohio Nat. Enameling & Mfg. Co., Pittsburgh 
Clayton Mark & Co., Evanston, Ill. Gen. Electric Co., Bridgeport, Conn. Enameled Metals, Pittsburgh, Penn. Kondu Mfg. Co., Ltd., Preston, Ontario 


20 ELECTRICAL SOUTH for DECEMBER, 1948 





El 


FOR POWER DISTRIBUTION, vou can use a single type and size of 
Durasheath cable —whether it’s small or large—one, two or three 
conductors — in runs that are in the air, in conduit or directly in the 


ground. 


ADVANTAGES IN DURASHEATH: 

High tensile strength and strong resistance to flame and abrasion. 
Extreme flexibility that makes handling easy. 

Resistance to moisture, acids and alkalies generally found in the soil. 


No problems of electrolysis, corrosion and extremes in temperature. 


Write for Bulletin DM 4820, “Durasheath, the All-Purpose Cable.” 


4ns7@ 


ANACONDA WIRE & CABLE COMPANY 


25 Broadway, New York 4, N. Y. 


Anacondaloy*-coated copper conductors 
are insulated with a moisture-resisting 
synthetic rubber compound, bound with 
color-coded rubber-filled tape and enclosed 
in a tough, high mechanical strength, 
moisture- and flame-resistant outer jacket 
of Neoprene. Conductors have the lasting 
protection of a solid block of synthetic 


rubber and Neoprene. 
° p or 


rm 
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FOR MORE INFORMATION about any of these raintite units, 
consult your nearest @ Representative (he’s listed in Sweet’s) 
or write for our Service Equipment Bulletins No. 76 and 202. 


Srank e€dam Glectric Co. 


ST. LOUIS 13, MISSOURI 


Mahers of BUSDUCT * PANELBOARDS © SWITCHBOARDS © SERVICE 
EQUIPMENT © SAFETY SWITCHES ¢ LOAD CENTERS © QUIKHETFR 
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WITH THE NEW-TYPE 


TRADE MARK 


CUTS INSTALLATION COST... 
This New-Type Attic Package is far easier and 
quicker to install . . . cuts labor time right 
down to the bone. 


CUTS OVERALL SELLING PRICE... 


Package is complete, including fully automatic 
ceiling shutter. Total installed cost is far less 
than for ordinary fans. 


CUTS SELLING EXPENSE... 
Lower installed cost and a choice of SIX SIZES 
mean easier selling.,Authorized Coolair Dealers 
receive factory-supervised training, too. 


CUTS SERVICE CALLS... 
SKF ball bearings and patented sound-absorb- 
ing springs mean quieter operation and better 
satisfied customers. 


@ Cut yourself a slice of 
extra profits as an Author- 
ized Coolair Dealer . .. call 
your Coolair distributor or 
agent for details. 


Coolair is a charter member 
of PFMA and Coolair fan 
ratings are certified. 


AMERICAN COOLAIR CORPORATION 
JACKSONVILLE 3, FLORIDA 








EVERY MORNING around 8:30 John 
Majors, the crack salesman for Cre 
cent Furniture Company at Ga!latin, 
Tenn., jumps into his truck and heads 
for the countryside. In the truck 
there are usually a few washing ma 
chines, vacuum cleaners and othe 
appliances. ‘That section of Sumnet 
County toward which he rolls is not 
yet blessed with electric energy. But 
the high lines are being strung and 
the farmers in this stretch of rural 


by Ross L. Holman 


Cle 
lantern-swinging 
Majors isn’t 

to be turned on. 

gun and selling 

tomers on the idea having then 
gadgets readv for action when. th« 
current becomes availabl [here is 
sound psychology in this move. Farm 
ers who have been sitting out the oil 
burning age for so manv vears have 
been looking forward to REA relief 
and their eagerness has been gaining 
momentum as the poles come nearer 
and nearer. ‘hey have alreadv learn 
ed that on many farm jobs a dime’s 
worth of electricity will do much 


more work than a dollar’s worth of 


sheer stren 


rth Chev have 
rt 
t 


what 10 cents worth of kilowatt 
do in terms of hand labo 
1 cheaper mechanica 
is than live horse power 
aking advantage of this antici 
tion, Majors is shattering sales resis 
in the rural areas H iggest 
ve right now is on washing ma 
Smaller 
ippliances like irons, fans, radios, et¢ 
naturally follow without trouble 


chines and vacuum cleaners 


Majors says he doesn’t solicit an 
farmer until it is known definitel 
that his home is going be cut i 
on the new power service. The te 
ritory he is working has been definite 


lv scheduled for new REA service that 





1 reach 30,000 people and cover 
parts of two or three counties. He 
drives his truck from farm to farm 

id shows each farm woman in turn 

e electric washers he has to sel!. 

The Crescent Furniture Company 
vas started two and one-half vears 

»0 by C. C. Fowler and Charles R. 

ompkins. These two partners have 

store not only at Gallatin but also 

La Fayette 30 miles away. 

At Gallatin they were not able to 

t a store building on the public 

juare but found one on a street lead 

g awav from the square. While it 

a fairly 

iat it wouldn’t pay to sit around and 

uit for customers to appear of thei 


, 
sood location, thev knew 
] 


vn accord, as manv of them would 
are Carrving 


» on the square, so they 


cir wares directly to the public. 
ght now the richest prospects for 
in the 


1 
nvbody’s appliance business is 
ral areas where a lot of harnessed 


ghtning is becoming available to 


rm homes for the first time 


Crescent has built 
on this farm trade, not onls 


nearly all its 
USINeSS 
1 homes to be wired but farms that 
ave already been cut in. It will 
ike many vears for new farm custo 


ners to catch up on the 


1ev have been doing without. and 


ipphances 


he partners are promoting it for all 
t is worth. 

Che store at Gallatin is under the 
nanagement of H. B. Chaffin. He 
ivs that he could use a few more 
x00d rural salesmen if he had them 
ind that a hustling promoter could 
‘asily make around $400 a month. 
But good aslesmen are hard to find, 
especially those who know how to talk 
the farmer’s language. 

Before coming to Crescent Mr. Ma- 
jors was making $6,000 a vear as a 
fruit tree salesman and Chaffin be- 
lieves he is going to beat that record 
as an appliance promoter. One can 
judge from such earnings how many 
washing machines, vacuum cleaners, 
radios, and small appliances he must 
be turning loose on the newly electri- 
fied areas of Sumner County. 

He drives up to a farm home about 
to be “energized,” takes out a wash- 
ing machine, and begins telling the 
housewife how much washboard drud- 
gery that machine saves when it really 
gets going. To a farm woman with 
an accumulation of backaches and 
rough hands the power of suggestion 
usually wins out. 

Of course, some of them are hard 
to sell. But when Majors runs across 
a customer of this kind he waits until 
the juice is turned on and installs a 
demonstration machine for the reluct- 
ant customer to trv out. He tells her 
to go ahead, do a few weeks washing 


on it and it won’t cost a cent, wheth 
er she buys or not. She usually buys. 

If the farm woman has been hay- 
ing her washing done by hired help, 
it is easy to show her that the same 
money applied in weekly installments 
on a machine wil! pay for it. 

Mr. Fowler, one of the partners, 
says that a close follow-up on wash 
ing machine sales is the vacuum 
cleaner. Many a farm woman does 
not have expensive rugs but she is 
soon convinced that the vacuum 
cleaner is a gadget that will work on 
any sort of floor. 


Water Heaters Move well 


Another appliance that moves 
somewhat slower but is rapidly pick- 
ing up is the hot water heater. This 
is an invaluable asset for dairies, farm 
kitchens, bathrooms and other uses 
on the farm. One of Crescent’s best 
heater salesmen is the plumber who 
handles the store’s farm installations 
of heavy appliances. He is not di- 
rectly emploved by the firm but does 
such work on contract. When he in- 
stalls a range it is easy for him to em- 
phasize the value of automatic hot 
water in a home that has never known 
anything but tea kettle technique. 
This plumber saw the opportunity 
and seized it. Within the past two 
vears he has sold 125 hot water heat- 
ers. It is a profitable tie-up that 
might be worth a trial in many other 
appliance stores. 

Like other electrical dealers, Cres- 
cent is plagued with some appliance 
scarcities. In fact the demand_ for 
ranges and refrigerators is still so keen 
the dealer has to almost hide to keep 
too many buyers from finding him. 

But these scarce items are parceled 
out to the rural salesman to be used 
where they will do the most good. 
The installation of a range or refrig- 
erator is usually a prelude to the sale 
of a quantity of other appliances to 
the same customer. 

Naturally, the farm sections have 
been a fine market for fans, irons, 
lamp fixtures and other appliances. 
Gadgets have been promoted so vigor- 
ously that the Crescent volume within 
a little over two years has climbed to 
almost $125,000 annually. Although 
business in general has slowed down 
considerably in some places, Crescent 
says the past three months have been 
the best in its history. 

Rural customers who have been 
contacted out on the farms and high 
ways of Sumner County are now find 
ing their wav into Gallatin’s Crescent 
store even though it isn’t vet on the 
square. 

Having been in 
short time Crescent has not vet devel- 


business only a 
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oped as many lines as it plans. It 
expects to start a vigorous promotion 
of farm water systems and milking 
machines whenever the bottleneck on 
water pipe is broken sufficiently to 
provide for the installation of all such 
equipment that can be sold. 

Mr. Chaffin believes the farm mar 
ket has tremendous possibilities be 
cause on many appliances the farme: 
enough on hired labor to 
Not only that but the 
more 


Can Save 
pav for them 
average farm is in need of fai 
electric facilities than the average city 
home. It will need motors for al! 
kinds of farm machines, refrigeration 
for farm-produced perishab!es, water 
facilities not only for the dwe'ling 
but for the barn, livestock, truck 
patches—and the end is not vet in 
sight. On electric service these farms 
are starting from scratch, and it will 
take more years than we can now fore 
see to reach a saturation point. 

In selling the farm market it is re 
commended that emphasis be placed 
on the sale of income producing 
equipment. The chances are that 
the average farmer spends at least one 
third of his working time in the farm 
vard and buildings—more than one 
third of his working day doing time 
consuming, routine tasks and hard 
jobs. 

If he is a dairy or poultry farmer, 
as much as 80 per cent of his work is 
done in and around farm buildings. 

The electrical equipment salesman 
can point out to the farmer that it is 
no longer necessary for the farm vard 
work to take so much time. Today, 
electricity—the best and cheapest hir- 
ed help the farmer has ever had—can 
operate most of his stationary ma- 
chines, save time and drudgery. and 
increase the output of his farm. 


Motor Pays Its Way 


A ¥% horsepower electric motor will 
do as much work as one hard-working 
farm hand. But the farm hand has 
to be paid in dollars while the power 
consumed by the electric motor is 
paid for in pennies. 

One of the most important things 
electricity can bring to anv farm is a 
constant supply of water under pres 
sure. An automatic water svstem 
means increased farm profits and in 
creased living comfort. It means de 
creased labor, greater fire protection, 
and better health for the farm famil 
and the livestock. 

Next to the electric water svstem, 
electrical refrigeration is probably the 
most important farm application of 
electricitv. It can serve many farm 
uses from egg cooling to air condi- 

(Continued on page 79) 
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LEARN TO 
CO-OPERATE 


Kav Electric Co-operative, Blackwell, Strong reported further that 


Oklahoma, said about thi 


mecting irgcr market for electric appl 
educationa imong farm people than tl 
man realized As a result of the 
[hat’s ng, a numbe f dealers } 
of the men out im the rural areas 
mect vorable comment on_ th« 
ippliance prompted some dealers who 


ittend to come into the co 


that he ind find out what thev had 
, 
th Another good result of t 
a much more friend ing was an arrangement between 
more, the display of appliances. ‘T} 
IS 4 has given a spacious room in 


office, with large plate glass windows 


on two sides for an exhibit 


fied periods of time. ‘hus 


vho does business with thc 


] 


l‘urthermore, the dealers 

pressed their desire to work 
: ; 

co-operative by sending som«¢ 


new sales personnel to the 


prospective sales programs 


tics: The mecting place 









trical appliances. Each dealer 


to displav certain appliances { 


tive—as well as those who pass by 
the street—has an opportunity 
mine various modern appliances 
vhich are on sale in local stores 


get acquainted, and to discus: 


Where was this meeting held? How 
many attended? What did the 
about? Here are some of the statis- 


Blackwell High School, the time 6:30 
in the evening. Tifty-seven persons, 
representing thirty-five different deal 
ers in the area, were present, plus the 
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co-operative personnel. The evening 
started pleasantly with a pork and 
bean dinner prepared by the school’s 
Iflome Economic Department. 

After the dinner and a short movie 
the business meeting got under way 
with talks by the co-op manager, M1 
Strong, and its electrification advisor 
Kent Randall. They covered the sub 
jects of co-op organization and poli 
cies, types of cquipment and appli 
ances wanted bv farm families, anc 
the future power use program of the 
co-op. Mr. Strong also pointed out 
the need for better trained salesmen 
md contact men, and asked the deal 
ers for suggestions regarding the hel 
the co-op can give in this training 


In this connection, the matter of 


CTVICC Vas discussed thorough \ Phe 
pokesmen for the co-op told of in 
stances where members had been un 
able to get service on equipment pu 
chased from loca! dealers, and hac 
come to the co-op for he Vhey 


made it clear to the dealers that 


co-operative could not conscientious 


recommend to its members the pu 


chase of equipment from any dealei 
vho did not have a competent ser 
ice program. They tried to impr 
on the dealers the fact that the man 
agement of the co-op considers service 
one of the most important factors in 
building a sound busines 

\ question-and-answer session aft 
er cach talk helped to clear up mis 
understandings on both = sides lor 
example, it was found that a matority 
of the dealers were actually unaware 
that REA-financed electri )-opera 


tives are really local business ent 

prises, Owned and managed by loca 
people. Many dealers had regarded 
these co-operatives as government-op 
crated Mr. Strong made it clea 
that the Rural Electrification Admin 
istration stands in the position of 

lending agency onlv, ready to furnish 
idvice and technical assistance when 
necessarv, but not in anv wav con 
trolling the operations of the op 


In these discussions the matte 


low voltage came up, and it seem 
likely that there will be fewer com 
plaints about this in the future Iu 
thermore, the dealers now have a 
much better understanding of the 


+ 


ates and general management 
particular rural electric system 

The Kav Electric Co-operative ha: 
made consistent efforts to work with 
the dealers in the territory it serves 
surrounding Blackwell. Some time 
ago a policy of writing a letter to 
every dealer each month was estab 
lished, giving a list of the new mem- 
bers connected during the month, 
and other pertinent information. ‘This 
(Continued on page 30) 
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Ir isN'r everv dav that a carload 
f clectric milk coolers comes ro!ling 
ito town So when this happened 
ot so long ago near Paducah, Ken 
uckyv, they teok a picture of it. ‘This 


cture makes a fine advertisement 
for Price Brothers, clectrical dealers 
f Barlow, Kentucky, for the milk 
cooler manufacturer, and for the Mid 
vest Dai Products Corpo ition 
And although its name does net ap 
var on the car, the Jackson Pu 
hase Rural Electric Co-operative 
Javed an important part in bringing 


that carload of coolers to Paducah 


This is the wav it all came about. 
he Kentucky branch plant of Mid 
vest Dairy Products Corporation, 


ocated at Paducah, is the largest po 
cessor of Grade A milk.in western 
Kentuck This plant had been tr 
ng for some time to get more and 
etter milk from the Paducah area 
Recognizing the fact that quick cox 
ng of milk is a vital factor in obtain 
ing high qnatitv, the field agent of 
Midwest. Wavne Rudolph, consulted 
vith the Price Brothers about starting 
1 campaign to sel! more clectric cool 
ers to the local milk producers 
Naturally, the dealers were much 
interested in promoting such a cam 
paign. ‘They realized, however, that 
they could not sel! electric milk cool 
ers to farmers who had no power on 
their farms. Therefore, they called 
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into consultation C. D. Harris, man With this assurance of co-9pera 
ager of the REA-financed Jackson tion, the campaign got under way, 
Purchase Rural Electric Co-operative. ind resulted in the placing of seventy 
Mr. Harris promised to help in ever five new milk coolers, all on the lines 
way possible to get power to the dain of the co-op. ‘This brings the total 
farmers who were not already hooked up to 125 coolers now in operation in 
up the co-op’s lines. (Continued on page 32) 
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One of the smaller producers taking advantage of carload shipments is C. B. 

Trewolla (second from left) and his son. Wayne Rudolph, left, is a field 

agent of Midwest Dairy Corp., C. D. Harris is manager of the REA-financed 

Jackson Purchase Rural Electric Co-op, and Maxon Price, right, represents 
the Price Brothers store. 
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by Robert A. Latimer 


“HITTING from 
sible angle” is the 


theory which guided the development 


1HEM every pos 


merchandising 


of Lowenstein’s Home Service, Inc., 
huge appliance dealership at 202 Un 
ion avenue, Memphis, ‘Tennessec 

Said to be the largest individual ap 
pliance dealership in the state, Low 
enstein’s Home Service, Inc., opened 
its doors a little less than a year ago 
when the management, also operators 
of Lowenstein’s Department Store in 
the same city, invested $55,000 in re 
modeling a former +-story garage into 
“a complete home service institution 
built around appliances.” 

Irom start to finish, the 4-story 
building is crammed with service in 


Gleaming white appliances are 
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contrasted 
green backgrounds at Lowenstein’s. Complete model kitch- 
ens further illustrate the adaptability of various appliances. 


novations. For one thing, along with 


16 nationally-known appliance lines, 
the merchandise lineup includes com 
plete gas and electric model kitchens, 
laundries, a_ highly 
small 
appliance department, garden and 


lawn tools, gasoline and electric gar 


operating model 


onginal “unusual radio” shop, 


machines, gat 


pack 


den tractors, sewing 
bage disposals, home freezers, 
conditioners, calcinators, and 


unusual of all, a 


age all 
complete 
weatherstripping and insulation serv 


most 


ce, 

“This is 
during the postwar vears, and a seri 
ous attempt has been made to build 
up a major appliance business free 


an organization conceived 


against rich 


intensive training 


on 


Merchandisin¢ 


from the drawbacks and_ bottlenc 
of prewar operation,” FI’. P. Goody 
\\ hile 


our lines inch 


general manager, said. 
don’t carry furniture, 
most evervthing — elsc 
homeowner needs to operate his ho 
efficiently 
the smallest traffic appliance. ‘Tha 
attracting 


-from attic fans down 


one angie fol custome 
Second, we are emphasizing. ser 
and repairs so heavily that we ha 
7 separate electrical repair shops, ca 
of which has its own trained crew 


\\ Cc have 


repairmen 16 men on s¢ 
ice, operate § rolling-shop trucks f 
mitside service, and thoroughly | 


leve In confining each type of repa 


work to a specialist-expert in th 


line.” 


Next, instead of putting trade-in 
off as a bugaboo which must be m« 
in the future, we 
reselling 


have been accept 
ing and trade-in 
of all types since the day 
Chat’s our third angle i 


appliance 
we opene 
the store. 
ittracting the appliance dollar. Las 


ly, we've made every attempt to opei 


exten 


making 


up service operations to th« 
that customers will 
tour of the store, 
pliances repaired if they desire, etc 

The 100-foot front of the store i 
divided into 6 huge display windows 


enjoy 
watching their a] 


while the upper facades are closed in 


All of Lowenstein’s service men and salespeople undergo 


each appliance line they will sell 


before contacting customers, 








trom every angle 


to window, the | by 
Ines: igcl hing del ts Mr. G 


hOOTINCH MIOTC 


behind 


ippliance 
extreme icft; 
sinks, and SHOW C 
ic center; attic fans, rang 
hens, we rstripping s¢ 


filling 


simuitan 
ipphance 
cond1oon 
na On 
he primary purpos¢ crator sh 
ippliance merchandising, 1 mall appliance 
vell to consider for a partinent, a 
novel hom« micdition iter departmet 
Ss Hom efinishing shop, 
department 1s 
service art { 
Emphasizing weatherstripping, investment, 


litioning 


ilaries 
l function 
n the shortest pos prod at he 
time when called upon. Literal ock » | llow prospec 
ill-clecti 


is other applia ON ird 


f complete esponsibility to jot 


prospective ip 
ited from “cc ] Saics 


+] 


ied =hom« sulatio vhich the encourage everv man, includ 


ome conditioning service” h: ing those out on domestic refrigera 


fer, and the truck is kept busi 10 rvi x insulation crews, to 


ne of the most unusual features at Lowenstein’s is an 
sulation, weatherstripping home service truck. A good 
any package air conditioner sales result from this service. 


©) LOWENSTEyy 
iy 5 
HOME SERVICE inc 


CERTIFIED HOKE INSULATION Ba 


t Gue CONC 


202 UNION AVE — MEMPHIS Ph 50 


COMFORT 
In SUMMER 


actively investigate every home to 
which he has entry, and make out a 
prospect card,” Mr. Goodwin. said. 
“We average about three prospect 
cards for everv ten calls, which is sub 
stantial proof that the men are work 
ing at it.” 

When a serviceman spots a leaky 
vater heater or an obviously worn-out 
refrigerator, he fills out a prospect 
ird with name, address, what the 
prospect is interested in, remarks, etc., 
ind turns it into the sales office 
Here, the card is redistributed to am 
f theee full-time outside men, whos¢ 


is to follow the lead 


responsibility 1 
immediately. If ippliance is sold 
the next 30 davs, the service 
ho originally spotted the pros 
1 commission which va 
the amount of the 

of prospect cards 

by 16 mechanics 

Qne man, in a 

cads vhich r¢ 

a complete elec 


, ] . F . } 
node wWnav, ana 


1 week later 
Lowenstein’s Tlom« 


maintains the warranty 


Incidentall 
Service, Inc., 
ippliance sold, and charges 
» flat $2.5 plus materials 


ValTan 


on cve 


parking lot to the right 
of course, Is Tespon 
amount of drop-in 
Memphis store 


becn content to get along on 


\ 


CVC... the 
drop-in traffic, and has had three men 
out ringing doozbells since the open 
ing. Paid a drawing account and 5% 


mmission, each major appliance 


salesmen is a real specialist, follow 
ing up leads from servicemen, from 
floor Calis, 


tising 


] ] 
ind telephone response to 


Below is a section of the second floor shops where refrig- 
erators and washers are repaired. The spray gun, attached 
to a 50 ft. air hose, can be moved anywhere in the shop. 





“We don’t restrict our salesmen to 
any territorial requirements whatso- 
ever,” Mr. Goodwin said, “on the 
theorv that this limits their activities 
too greatly. We give our men full 
flexibility, make sure that they know 
every subject they are going to be ask 
ed about before they go out on the 
street, and then back them up all the 
way.” 

As one example of the unusual 
faith which the Memphis store places 
in its salesmen, cach is qualified to 
make allowances on trade-in refrigera 
tors, without a checkup call by a 
higher up. Each man also makes two 
calls for each appliance sale, going out 
to demonstrate the appliance after it 
is installed, and dropping back a few 
weeks later to shake hands, and get 
the customer’s reaction toward its use 


Demonstration Training 


On the store staff is a woman dem 
onstrator whose 
scheduling 


responsibility 


demonstration partics 


whereby model laundry equipment 


and new all-clectric 
proudly shown off by the new owner 


kitchens ar 


to friends and neighbors. Everv sales 


man has been thoroughly trained to 
demonstrate and sell evervthing in 
the store, from garden tractors down 


to vacuum = sweepers at intensive 


training programs which former 
took place twice a weck, 
duced to once a weck. 

“By training, | don't 


sit around and discu 


ance’, Mr. Goodwin said. “Every 
man puts every machine through its 
paces, learns how to take the appli- 
ance apart and put it together again, 
and how to operate it before he is 
entitled to sell that appliance. Out 
mectings cover everything from A to 
Z, and as a result, we have men who 
can engineer attic fan installations, 
make trade-n allowances, and figure 
package air conditioning with equal 
ability.” 

\s pointed out 
stcin’s recognized from the start that 


before, Lowen 


trade-ins were a necessary part of the 


which had to be handled. 


} 
i 


business 
UVherefore. over half the right side of 
the second floor is devoted to a huge 
major appliance reconditioning shop, 
backed 
booth, equipned with clectrical drving 
md aly 


finish anv and 


up by a $750 paint-spray 


exhausting cquipment, to r¢ 
all appliances which 


are accepted. Salesmen make ex 


13] i. al | 
liberal allowances inasmuch 
is assembiv-line 


tremely 
production makes it 
to keep cost per unit down 

refrigerator, for 
completely to 


example, 1s 
+ 


n down, unit overhaul 


; x 
placed on a_test-bench for 36 
; 
and completely refinished 
ce its sale. Phe same 1 
Val hing WiICHINGS, 
stor atl dl iuge inventors 


parts for 


hiscd lines 1 


11 nahionaly 
W hat 


iken in 


represents 
unsalcadle t 
mply stripped for pa 


I 


DOXCS ITC 


This is a corner of the small appliance department of Lowenstein’s. The 


circular display shelves show the 


merchandise 


advantageously. Sewing 


machines constitute a profitable field. Bags of cloth seraps are kept on 
hand for demonstration purposes. 


30 


and the leftovers scrapped. W. I 
Bruce, service manager, who is the 
last word in all repairs, is extremel 
proud of the fact that the service de 
partment has consistently broken eve: 
on allowance, repair and sale of al 
trade-ins—leaving new appliance sal 
profits clear. 


Trade-In Department 


All trade-ins are sold on the secon 
floor, where their appearance can’t de 
tract from the new appliances down 
stairs—and customers who demo 
strate interest in a reconditioned 1 
frigerator 1 courteous] 
shown upstairs to look over the stock 
All trade-ins are 
months, and few 
more than a few davs. 

“We hold our cost down on han 
dling trade-ins by picking up the ok 


range ar&e 


guaranteed — fo 
remain on the flo 


refrigerator when the new one is de 
livered and accumulating refinishin 
operations until we can handle 10 o1 
12 refrigerators in a single dav,” Mh 
Goodwin said. 

With typical department store lib 
cralitv, Hlome_ Service 
Inc., is a heavy newspaper advertise! 
Three to four 


] 
US¢ dd pe 


Lowenstein’s 


arge display ads ar 
week, each one concentrated 
apphianc¢ 


1 scparate line, home 


insulation, or the multiple service de 


partments. It hasn’t taken long fo 
the store to convince the average west 
that “Low 


an take care it, 


crn Tennessee homeowner 
cnstein’s whateve 
it 4 and the tremendou 


sales volume well |] ’ } ut 


Co-ops Learn 
To Co-operate 
Continued from page 


policy was foilowed 


vith the meeting, an 


fo lo ying 


1 
| 


given the 
\ mailing list ofa 
bers. and also thosc 

onnected, but expe ted to 


0-Gp lines within 


ad map of t 
showing all lines 
struction as of fir ; 
program of the meeting containing 
much information about the co-op, in 


uding the various rates, and als¢ 


in analvsis of a household and farm 
equipment survey. 

It is difficu't, of course, to measure 
the value of such a meeting so soon 
after it has taken place. ‘The dcalers 
Blackwell, 


though, already 


feel it was ex 


around 
have said that they 
tremely worth-while. Unquestionabls 
such meetings help to bring about ex 
cellent relations between 
tric co-operatives and local appliance 
dealers. 


rural clec 
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Hint Greer, sales mana 
San Antonio, 
hbounda 
oncerned 
ited out Vredericks 
»T thie 


[his 


Greer, “and we con 


Wi 
lesmen t 
Ss trom 

yur store anv one 
Mr. Greer has excellent 


lS. ine section acl 


' wad 
ited and its residents 


vell situated in life 


these pc pl l 
Mr. Greer, “ther expcct 
that goes with them. In 
ie not buying a picce of 
quipment, they are buving the timc 
aving features the equipment can 
cliver. 


“When a customer has an appli 
ince go out of order, she wants it put 
yack in working order immediately. 
f she lives across town, we are in no 
osition to service that appliance as 
should be. 


by C. Thomas 


But don't 
tomer dcmanc too muc 
times? 


Hill Greer looks over a new album 

arrival in the record department, 

which is a traffic puller for the 

store and produces a sizeable 
come as well. 
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one of thos« questions 

be answered,” said Mh 

all depends on how t 
sold SI 


our time 
mplaints, 
its and 
vent 
them.” 

Mr. Greer 


and took out 


ences Ninety per cent of those wh« 


uv from us on credit have 


l cha OC 
account established at one of the 


downtown department — store vho 


have big appliance departments. 
“Why do they buy their appliances 
us? And it is evident thev do.”’ 
Mr. Greer went on to tell of sev- 
eral case histories of sales that had 
been made simply because those cus- 


tomers wanted immediate — service 


3] 








7, 2 es 


a7 TP. 


eee ee oe ee 1S 








Complete model kitchens, including even an imitation window with venetian 
blinds, is a big factor in selling combination deals at Rieden’s. 


“The people out here know u 


They know us by reputation and per 


sonally. Fully 60% of our sales are 


made to those whom we have previ 
ously sold. 

“When we are asked, we 
mend the best appliance we have for 
that particular job. When we de 
liver it, the salesman who made the 
sale goes with the truck to sec that 


the appliance is properly installed and 


recom 


placed where the customer wants it 
. not where it would be the easiest 
place for the delivery men to drop it. 
“Once that appliance is installed in 


the customer’s home, the housewife 


has a different interest in it than she 


had when it was setting in our show 


Now, it is hers. When it 


room. 


was demonstrated in the showroom, 


she had been confused by the very 
number and overwhelming variety of 
appliances. She had not narrowed 
her interest down to this one until 
she decided to buy it. 

“At that time, she was elated over 
acquiring a new appliance. At that 
time, she was not too interested in 
how she could derive the most from 
it. When it is finally delivered, the 
average woman fully appreciates hav- 
ing the appliance demonstrated over 
again for her bencfit. This convinces 
the customer that you have more in- 
terest in her than in just making a 
sale. 

“Naturally, this 
the salesman’s time. But we are not 
interested or content with making 
that one sale. It must be remember- 
ed that every person that buys one 


procedure takes 
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appliance is in need of more. Even 
tually, they are going to buy other 
appliances. Why, then, isn’t it bet 
ter to make a repeat customer out of 
one that vou already have than to go 
out and beat the bushes for new ac 
counts? After vou have sold that new 
account, and have made no effort to 
make a repeat out of them, vou are 
always right where vou started. 

“When a manufacturer puts out 
a new article,” said Mr. Greer, “they 
already have their established outlets. 
hey don’t have to spend time and 
money to establish new dealers. As 
they have their customers, so should 
the retailer. And that is the policy 
we follow.” 

Reiden’s have a_ large 
partment with five double faced dis 
play racks for albums. Their popu- 
lar records are arranged in 20 foot 
bins that are five tiers high. Forty 
pe: cent of the record volume is done 
with albums. 

“Our record department,” said Mr. 
Greer, “while it shows a nice net 
profit, is a traffic puller. We like 
to have our customers cross our thres- 
hold frequently, even if it is only to 
make a small purchase. Often, they 
see what they want in a new appli 
ance that they might not buy for 
some time had thev not made the de- 
cision right then and there. 

“Too, when they come in, we can 
inquire about how the appliances we 
have sold them are working. If we 
detect a trace of dissatisfaction, we 
follow it through to make a suitable 
inspection and adjustment. 


record de 





Marketing Coolers 
By the Carload 
(Continued from page 27) 

the Paducah area, and means that ap 
proximately 90% of the milk now re 
ceived by the Midwest Dairy is cool 
ed electrically. 

About 20 new 
made during the campaign to bring 


k_ producer 


extensions were 


electric service to mil 
along the co-op’s lines. All these 
farmers installed three-wire service 
so thev are now able to 
in milk production. ‘This means auto 


electric milkers, 


go all-electric 


heaters, 
ind all other equipment 


matic water 
milk coole 
necessary to make possible production 
of higher quality milk. 

Another advantage to the dair 
farmers who hought coolers during 
this campaign was the special price 
Price Brothers and Gen 
cral Electric co-operated to offer a 
discount based on the carload ship 
payment fo 


, 
thev got. 


ment. Furthermore, 
these coolers is being extended ovei 
a three-vear period. This made i 
possible for both large and smali pro 
ducers to take advantage of this op 
portunity to get a cooler at a bargain 

This carload of milk coolers was 
the first shipment of its kind ever 
handled by a Kentucky dealer. It 
created a good deal of interest. and 
committee shown 


counts 


the welcoming 
above includes severa gents, 
the agricultural agent of the Illinois 
Central Railroad, and representatives 
of Midwest Dairy, General Electric, 
ind Price Brothers. 

The success of this campaign can 
be measured by the following state 
ment made by Roy H. 
manager of the Paducah plant of Mid 
west Dairy Products Corporation. 

“We believe that the greatest im 
provement in the quality of our milk 
in our history has been shown this 
vear. We attribute a big part of this 
improvement in quality to the large 
number of mechanical milk coolers 
put into use in our market this vear. 
The average temperature of milk com 
ing to our receiving room is far below 
that received in any previous summer. 
We wish to express to you our appre- 
ciation for the co-operation shown by 
you in extending power to as manv of 
our purchasers as possible.” 

Those new consumers added to the 
lines of the Jackson Purchase Rura! 
Electric Co-operative during the cool 
er campaign bring the total up t 
nearly 3,900 members, along almost 
750 miles of lines. The six countie: 
into which the lines of this co-op 
erative extend are: McCracken, Bal 
lard, Livingstone, Marshall, Grave 
and Carlisle. 


Thompson 
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\ record customer... . 


ereates 


by Sophie 


Wuen Wuirwtamt Joyner & Son 
lectrical contractors in Little Rock, 
\Ark., decided to modernize their busi 


om a typical old-fashioned ele 


rical shop into a traffic-pulling hom« 


I 
1 


ippliance store, they looked about for 
ome specialty that would take littl 
space, attract many customers into 
he store, and furnish a mailing. list 
that could be used profitably for ap 
pliances, home wiring, and repairs 


Ihe imswer to this problem 
School Record Shop, 


some of their most pro 


happy 


und which 


promotion revolves. ‘The de 


idditional volume 


cord 
for 
into 


tment creates 
gh the sale of 
ut tin iluc it most 


OWNMCTS 


an unger pcople 


store, which is not located in a 
v traftic 

Ihe department, advertised as ‘Th« 
School Record Shop, is man 
Mrs. Jovner, who does the 


buving NMirs. Jovner main 


ocation of the city 


.... becomes a radio prospect 


RECORD SHOP PROMOTION 


store trattic 


W. Ellis 


tains her high sales leve! through thie 
promotion of albums. She says that 
record lovers will buv albums, if the 


; 
are properly promoted. 
bums 


ATC On ad 


with 


customer. Be 


SHOW TI 


Complete a 


large display rack, every album 
within 
cause the department caters especialh 


NIrs. Jovner 


merchandis¢ 


reach of the 


fecls 


tO voung pc ple, 
t] 


hat having the where it 


can casilv be seen is essential to large: 


sales. Most voung people want to 
look at the records and to play them 
before buving 

I'wo sound-proof booths have been 
provided for customers. On Satu 


busiest time of the week fo 


dav, the 
the department, the two booths ar 

nearly all day 
Some 


used 


uUs¢ iOng. 


newspaper display advertisin 
for 
daily Jovner radio program is the me 
ium that the most direct re 
sults. A continuous weckh 


] ] 
is run, which awards a popular 


the department, but thr 
gets 
contest 


ilbum 
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..and may 


for the best statement in twenty-five 
words on “Why I Like the ———— 
Album.” Selections from the prizc 
album are played on the daily fif 
teen minute radio program, which 
goes on the air from 12:30 to 12:45 
p. m., from Monday through Friday. 
About 100 entries are received each 
week, that valuable 
idditions to the mailing list. Repres 
ecord lovers, these names have 
sales fol and 
regularly for record pamph 


names provide 
cnting 


] ¥ 
1 nigh Vaiue records, 
ITC used 
lets. 


Phe mailing list, built from this po 


tent source, also produces many cus 
tomers for major appliances, small ap- 
pliances, residential wiring, and fix 
tures. 

Proof of the value of this special 


promotion shown in the 50% in 


case in merchandise sales volume 

realized since the store modernized 
its display floor. Now it is filled 
with clectrical merchandise, and _ sti 
mulates traffic along with the radio 
promotion of the record shop. 

Located on a side business street 
on the ground floor of a professional 
office building, the store would not 
normally attract much traffic But 
the custome vho come in for rec 
ords and then pause to look at elec 
trical merchandise are numerous 
cnough to satisfy the owncls. 

We want to attract voung custo 
mers,” said William Jovner, Jr., “be 
ause the voung people who are en 
thusiastic about popular records are 
cithe: newly married couples or the 

vho will be voung married cou 
sles in a few vears. ‘They are valuable 
prospects for all kinds of home appli 
meces. And they are prospects for 


clectrical wiring and repairs, which 1s 


Continued on page 84) 








eventually buy a major appliance 
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[Here 1s added volume for auto , Nm ; R A 


refinishers—and _ for electrical 
contractors—in the installation of 
mobile paint-drying units. An excel 
lent example of such an installation 
made bv Gulf 
Miami, Fla., for 


aurcomo 


motive 


is the one recently 
Electric Service, of 
Johnnie & Mack, 
tive refinishers, of that city 
In early October, Gulf Electric was 
just completing the permanent hook 
up of three infrared, drving 
Johnnie & Mack 
stallation replaced a single unit which 


large-scale 


} 1 
mop 


vens for This in 


had been installed temporarily fot 


experimental purposes. ‘The 


| “experi 
ment” worked out so well that thc 
+} 
the 


refinishing firm decided to mak« 
installation a permanent one. John 
nie & Mack, now, can offer factory 
tvpe.refinishing. And the time saved 
by the mobile, infrared processing in 
stallation gives the firm a top-drawe 
competitive position 

In production - line refinishing, 
vhere infrared processing is used, the 


more usual method is to move the 


finished through parallel 
In this in 


ib te 
being finished (a 


utticle to be 
banks of infrared lamps 
1] 


stance, 1@ object 


al remains stationarv, while th 
light banks move past it. 

Made bv Swenson 
Mfg. Inc., the dryu 


unit consists of | 


Mngineerng & 
if clement of the 
+4 lamps of 250 


vatts cach, mounted in a framework 





Raymond Pinder, Gulf Electric Service, checks the fusing 
and magnetic switches which protect the infrared lamp 
banks against line surges caused by unstable load condi- 
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RED 


for drying 
e 


by 


Harrie H. Bierman 


of stainless stec Powered bv a , 
hp., reversible-tvpe motor, built into 
the unit, the framework moves along 


a 33-ft. guide track \ “boss” o1 
projection at each end of the track 
automatic: 1 control switch, 
shutting off the 


ily throw 
power to the moto 
when the unit reaches the track’s end 
Ihe unit can be reversed, if desired, 
to travel in. the 
Aside from the 
ture, > buttons, marked 
se” and “Stop” 


opposite direction 
automat stop fea 
Start,” “Ra 
control th 


ver motor 


tions. Switches 


controlling the 
along the guide track and those controlling the 8 lamp 
banks are to the right of Pinder’s elbow. 


Lamps are arranged in banks of 
3 or 4 lateral rows of 6 lamps each 
lhe bank-grouping of the lamps is dé 
signed to 
where it is most needed, with min 


supply the drying he: 


imum risk of deteriorating effect of 


heat on the car’s equipment, such 
upholstery and tire Ihe lamps 


each bank are controlled by a togg 


switch on the side of the unit. ‘Ther 
ire 8 such switches, corresponding t 
the number of banks in which th 
lamps are arranged \ 9th toggl 


switch, serves as a ~“maste switch 
to cut off all lamps simultaneoush 
lamps and t! 


his arrangement of 
nethod of thei 
hos. A. Demetry. of Tho 
tn \ssociates, 


Dutor for 


1 
control, accordin 


A. Dem 
manufacturer's distt 
Ilorida, provide 
v flexible control of drving hea 
Cherefore, the unit mav_ be 
spot,” as well as for over-all baking 
desirable, 


[his is vhen onlv a limite 


irea of the car’s surface is to be 

finished, as in the case of repairin: 

iccident damage 
Lamp banks are connected in para 


lel, while individual lamps are paire 


in a series connection Thus stand 
ard 110-115 volt lamps are used on 
220-volt circuits 

In some localities, Demet oints 


out, the electrical contractor mav fin 
that his biggest installation problen 
vill be the 


; 
supplied bv the 


current 


movement of the oven 
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flexible conduit, which was attached 
to the ceiling junction box by an angie 
connector. The threads on the lat- 

















































h ter were burred to prevent a_ perfect 
r lock. Thus, the flexible conductor 
at can swivel freely at the junction box, 
1 accommodating itself to the back 


ward-and-forward motion of the unit. 
Consequently, strain on the cable is re 
duced to a minimum. 

The 108 kw. load (36 kw. for each 
unit) is a “balanced” 3-phase load, 
since each current-carrving “leg” from 
the transformer catries its full 1/3 of 
the total load. These baking units 
are supplied to operate on 110 volt, 
as well as 220-volt service, and units 
wired to function on single or 2-phase 
“juice” are offered by the manufac 
turer. 

Already set up on a product.on-lin 
basis through the paint-spraving op 
eration, the car refinisher’s bottleneck 
was drving. Now, he can handle the 
drying process in 15 to 18 minutes, 
instead of the 8 hours it took, when 
sprayed cars were air-dried. Thus, he 
speeds up production processing and 
releases. valuable production space 
formerly taken up by drying cars 
Moreover, he can offer customers a 
shorter “lav up” time for their cars, 
while the latter are being finished. 

One thing leads to another, as 
Sutherland points out. No sooner 
had Gulf Electric finished the above 
described installation, than the firm 
was asked bv Johnnie & Mack to work 
out a lighting system for the latter 





“Mr. Pind — ' en + his hel -_ : concern’s upholstery and seat cover 

r. inder, who is an electrician, and his helper serew 250-watt infrare 5 

; : : I oe eater te dept. Johnnie & Mack was turning 

lamps into their sockets on the side of the baking oven. Eight lamp banks ; a . 
contain 144 lamps. away business for this tvpe of work 

Since that firm had just gone to con 

siderable expense to step up produc 


tion in its painting department, +t 










local utilit As his first step, he building by three sets of 500,000 c. m made no sense to toss awav business 
hould check this to see if it is suit conductors, to a main distribution in some other part of the enterpris« 
ible for his need. panel. One set is for the existing One solution to the problem, firm 
And, he further explains, all electri load, while the other set takes care of heads decided, would be to work a 
cal installations necessary to the op the new installation. From the main second shift. This could be donc, 1 
eration of a baking unit are supplied distribution panel, three 500,000 « they provided proper lighting for 
vith the unit, except for bringing m. wires in 3-in. conduit were run to night work. However, anv lighting 
current to the latte: Chat is the 1 distribution gutter for the units svstem that would function efficient 
electrical contractor’s function. Fis Il’rom the latter, individual feeds of lv must be one which would enable 
egular tooling is adequate for that three No. 1 wire in 1% in. conduit yperatives to see into car interiors 
job with the possible exception of were carried, by way of a 100-amp Droplights would not do because the 
bending equipment for larger-size con fused disconnect, to a cciling-mount vould limit operatives’ efficiency. 
duit. This last-named apparatus, ed junction box. From this point, Che upholstery and seat cover work 
Demetry finds, some of the smal! con the current goes to the unit by a 20-ft is conducted at a fenced-in lot about 
tractors may not have. cable, containing four No. 2 conduc one-half block away from the firm’s 
“We regard these baking-oven in tors, one being a neutral conductor. main plant. Fabric-working facilities 
stallations,” savs J. G. Sutherland, of Alreadv attached to the unit, this -sewing machines, cutting tables, 
Gulf Electric, “as an entirely routinc cable is manufacturer-supplied. and other tooling necessarv to the job ’ 
installation. ‘The utility provided us Since the baking unit makes a 33 —are housed in an open front build- . 
with 220-volt, 3-phase current at a ft. journey back and forth along the ing, and cars to be worked on are 
pole-mounted transformer just outside guide track, it seemed to Gulf Elec- parked head-on toward the latter, un- 
the Johnnie & Mack building. We tric that this cable would give longer der a canopy extending out from the : 
took it from there to the baking life and more dependable service if it roof. Lighting would have to be 
units.” were conduit-protected. Therefore, it provided for operations inside, as we!! 
The current was brought into the was enclosed in a 20-ft. length of (Continued on page 78) 
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domestic load characteristics 
tirely new 
domestic load regulator, automatically 
makes ai 
tarv to the range, light and water heat 





Auto 








omestic Load Control 


atic load reg 





lator gives 


higher load factor. better service 


[He CURRENT critical power short 


has brought about renewed in 


terest in simple means of improving 


An en 
] 


device, designated as 


compicemen 


heating load 


ing load. 


The device operates m a manne 
1 


similar to a peak limiter but mecham 


by j. C. Beckett 


bersome equipment which goes wit 


this installation. Seven and one-halt 


demand from the range and lighting kva_ transformer capacity will ad 
load. ‘This same device also auto quately serve a 100 per cent all-ck 
matically reduces the heating capacity tric home. 
is the outdoor temperature rises Chis is of primary interest to ft 
I'he load regulator performs a num home owner; it means that the utili 
ber of functions, all of which guaran investment in the all-electric home 1 
tee better load characteristics for the educed and the load factor incrca 
utilitv, less investment in transformei ed: the user can then continuc to ol 


] } 
capacity, less expense in house wiring tain clectrical energy in large quant 























ally is quite different It does not ; ; 
7 agate os cae gia si and better performance of heating tics at a low rate. ‘This should justit 
off anv load which 1s essentr ' } 
' ; ‘aay equipment i rate preference where the load regu 
to the normal operation of the hom | 1 7 
pel h on: de Phe load regulator limits total dc lator is used 
it does limit au heating capacit | ' 
f | | Is d Pe yl . mand to less than 100 amperes ser\ Of secondary interest to the cust 
or short periods during times of high ; t 
= ” > ice capacit This means a reduc mer, perhaps of greater mterest t 
eo ~_— tion in the service wiring size and those desiring round-the-clock com 
r. Beckett is chief engineer for ‘'-; ) f | ' 
= i SS ot sta U fol . rer th ad U 
ee ce Me ee Me Bai eliminate the nec itv of installing ort, 1s the fact that thi gu 
cisco. Calif. current cous and the necessary cum tor greatly improves the temperatu 
‘ / 
LIGHTS 
— RANGE 
#12 f b I 
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- ( 2-86 1-88 ‘ 4 
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ME TER Li = 
—t1]| "Z w| |t 
| Hite 2-# i, 1} | J 
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— | | } { 
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=: —— #12 
| 
| 
| /| 
: = FSE 
| | # i2 | ot 
SERVICE ie aA 2-8) | #\2 —_ | BASEBOARD 
switch _$ SS + H— od HEATERS - 4 KW 
200 AMP. i | L | 
. 
i HEATING- | 
CIRCUIT ne #12 
/ PANEL : 








Fig. 1. Service and circuits required to serve typical all- 
electric home, including electrical unit 


heaters. Notice 


size of service, service switch and distribution transformer 
in comparison with same items in Fig. 2. 
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sulation within the Jiome, and, in 
ct, automatically adjusts the 
tv of the heating plant to approxi 
equal the heat 
muse. ‘This means the 


overheating and underhcating, the 


capa 


satel 
elimination 


imination of thermostat adjustment, 
id the comfort from a 
rv. fine 
Vhis load regulator is mechanically 
itferent from 


maximum 
heating svstem 


invthing that has been 


ered to the industry herctoforc 


ny automatic mechanical equipment 


x use in the home must be free from 


aintenance and free from noise. lor 


us reason, a solenoid operated auto 


atic switch would not be satisfactory 


loss of the 





Phis 30-watt 
motor drives a worm gear which in 
turn operates eccentric arms and is 
controlled by cam type limit switches. 

‘The motor cannot be heard during 


double throw action 


a normal operating cycle; chatter is 
completely climinated since the mo 
tor merely inches as the sensitive re 
lav contacts begin to close; this inch 
ing continuing until a limit switch 
takes drives the motor to 
completion of its cycle. ‘The 
which are 


over and 
pure 
sliver main contacts, one 
and 
thou 


times without appreciabl« 


half inch in diameter, can make 
break full 


sands ot 


load current many 


weal he equipment is vibration 























nee the hammer-like throws of thx proof, even if located close to a rail 
Jenoid could be heard throughout wav right-of-way or traffic area. ‘The 
ic house Also, a solenoid switch, device is not adversely affected by a , 
hic : brat wad Lael od The domestic load regulator prevents 
h is \ st S fc I ‘mental lox Ines . . , 
wcil 1 VCT\ 1 Il) 1 Ope ition Vibration wo MCIiCmcita Md Change simultaneous high demands from 
pt to chatte which might cause momentary con cooking, lighting and heating loads, 
tacting of the relav current. ensitiv« by switching heating circuits during 
Voltage Switched parts peak load intervals from 240 volts a-c 
; ‘ A ; to 120 volts. This arrangement, in 
In ck oping tits load regulator if Phe accompanying witing diagram effect, reduces the connected heating 
is Observed on the oscillograph that shows the proper installation and ap load by 75 percent. 
low opcration was essential to a plication of the load regulator in a 
itisfactory switching from 240 to 120 typical all-electric home \ second 
olt \s onsequence, a small mo drawing shows the typical installation typical load curves show the load 
x mechanism was utilized to mani vithout load regulator and with hea characteristics with and without the 
ulate the switching arms through the vier service wiring requirements. ‘Th« load regulatos 
F f 
| 1 creer 
culties — = a 
ere { a2 
RANSFORMER - RANG 
73 KVA = 
P 
(io KVA MAX ) #12 / (2- #6, ~— 
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ao 
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posses * bas 
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re it Pt eee 
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== 
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Fig. 2. The same electrical equipment shown in Fig. 1 but 
with the new domestic load regulator installed permits a 
considerable reduction in size of transformer, service wires, 
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satisfactory 














and service main switch. The regulator serves to reduce 
peak demands as shown in Fig. 3 and results in a more 
heating 


installation as Fig. 4. 


indicated by 
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8 THIGH DEMAND’ AT 
TIME OF SYSTEM PEAK 
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Fig. 3. These typical load curves developed from data on the load regulator serves to reduce peak demand, making 
28 customers having unit type electric heaters show how house heating more attractive for utilities 
[he final curve shows the improved th { I t 
temperature regulation, using th it to t t unt 
loor temperature thermostat, which if ninimt 
iwutomatically regulates the heatin t t } i i tire 
apacity through the oad regulato } t t th { ( e | 
[his improves the operating perform fat 
ice of the heating equipment and in it tion ' 
no way take way from its prim t tomatical 
purpose of Joad conti )] ‘he control nuit t is 
viring circuit with the outdoor th« f f iD 
mostat is such that tampering with it normin 
vill not render the load limiting con used t ( 4 
trol of thi vid regulator inoperative if { ain 1 f 
ind thus the utility that desires to tai chi of 
eal the load regulator, maintaining th { n 
ut In 
i id at t 
/ hla lit 
WH T 
| t } t 
| t 4 
neans m¢ Ff t 
br ROOM TEMPERATURE =] ATER R 2 ' 
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S 60 -— OUTSIDE gMPERAT yr ¥ — = ind the expense ts large 
ra} | wings in wiring st our 
! } T if if 7 
uJ egulator itself sells for approx 
50 } t t t t ™ ' ; 
8, | $50. Installation is extrem imMpik 
< | nd should not run over $10 Th 
ie | OFS |T EM PERAT URE 2d utdoo thermostat ont | f 
9 40 | + + + i 
— | 12.50 
7 | | \s will be seen from th ng dia 
' : 
1 l | | | | | | | | 4 grams, the load regulator 1 ompact 
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Fig. 4. The action of the load regulator is said to result in improved tem- 
perature regulation. Making use of an outdoor thermostat located on the 
north wall of the dwelling, the regulator adjusts the capacity of the heating 
plant to approximately equal the heat loss of the house. This chart shows 

how temperature varies with and without the regulator. 
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ice switch and the distribution pane 


outdoor thermostat must, of 


located on the north side 


I'he 
course, be 
of the house, completely protected 


/ 


(Continued on page 84) 
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nd jobbers for large 
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Ernest W. Fair 


est 





{ r ymnpechition i 
a chur NAKC t p 1D fol 
ret t ( 1 intage nh wid 
nara { ( iT dl to return 
( rt if t 
" in iF I istnace 
\nt ] r 1idva N\ 
n ) ct ot I ad 
in 1! if | int tn I l 
nite future } thie n in 
tl ths al it it fairl 
tain { ne that peak lave not 
CCl 1 ! ] l ies 1 
1 Contin na caret tud 
tf ] t ming Te 1CLICK tT 
) a mMmModitic vhi g 
it oduct Dbuving, and oth 
er st } VC to anticipate 
) id nce 1 Tih nerchandl 
I) Reduce ( nvestinent: ‘| 
Im im th { wing position 1 
gencral th ) vith th gI t 
iW int r hquik ssets Lh LISITIC 
vith it ipital ti up aim t vho 
n stock ndi in the 
east advantag position In the 
times direct incad the bDalance in 
VC Ving towar©e nore hiquic ondi 
tions of the firm isscts 
‘ \Iinimize seasonal losses: In 
the past w have cn abie to Carry 
ver seasonal merchandise and salvage 
’ 


investment therein due to the trem 


endous demand for evervthing on the 
part of the buving public. That peri 
od is fast disappearing. Seasonal m« 


close to the 
Keepin 


] 
qaown to an 


] ] 
chandising todav 1S very 


period involved 


speciric ] 


losses in this section 
absolute minimum is another wav to 
tretch our buving dollars to good ad 
vantage. 

f) Decrease lost sales by maintain 
ing adequate stock of seasonal and 
demand items: Buying advantages oc 
cur not only at the point of purchase 
but in the merchandising of the good 
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of merchandise and its packages: ‘Vhe 
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| lake ad\ lifage of a liscounts 
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ire cing offer ] and 
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inv such discount which in be ta 
en should be snapped up the bu 


1) Pay 


or merchandise 


more attention to handling 


upon arrival and to 


storing in stockroOms awaiting dis 


al OT \ 


arelessness has crept into retail man 


plav on the great deal of 


iement on this point during receni 


vears It is also wise to check close 


lv on packaging and wi 


ipping of mei 

chandise so packed \ maximum of 

safetv in handling and convenience in 
ee } lef ] 

storage has a definite advantage ove! 


(Continued on page 82 
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‘T exprer to be 
a long time and T am going to have 
customers after | 
Nick Tune, who 
owns and the Bond Flee 
tric Company, at Nashville. “Every 
that uf 
turin 


to live with my 


serve them,” said 


operates 


customers knows 


installation 


one of my 


one of my wiring 


out bad!lv he won’t have to go back 
to a 
with no forwarding 


Nii 


Situation =n 


contractor who has | 
iddress.’ 
cifficult 


competins 


Pune faces a_rathe 
Nashvi 


with curbstone contractors who ar 


vithout adequate experience and whe 


frequently underbid him by using 


cheap material and inferio 


abor [hev are most men whos op 


1 : ; 
ime Dascment, cul 


Phe 


erate from a 


hole or similar) hangout 
ibk to ect by for a 


lo meet thi 


Cre 
ituation MI 


ind 


bun 


, 
found he could go firth trav 


faster if he equipped himself to br 
mlv on high quality jobs where good 
work 1s more important than price 
He now gets practically all his wo 

in commercial buildings or from gen 
cral contractors in charge of con 


ial construction 


He has found he can do a far 
ter job with union-trained cilectri 
han with other Several movt 
ago he set up a complete union s'x 


Now. vhen he pla l )] on 
tall 


builder or general cont 


job, Ik in 


important 





vork will be done bv electricians who 
have had four full vears of apprenti 
training before being allowed to ce 
the kind vork he wants don 
Actuaily, Mr. Tune has full tin 
electrician vith an average of 15 ¢ 
20) vears experience He has also 
cngineer, a stockroom man. and t 
office emplovec When he nec 
extra journevmen for a certain job, h 
calls the local headquarte of the 
tricians’ union and. thi end hin 
effiaent men who have been trained 
nm umon tradition Mir. ‘Tune a'so 
cmplovs on ipprentice who is licen 
sed for journevman training bv th 


local union. THe is given a rigid 


passing from one pha of I 
training to another 


he;ror 


One thing the Nashville local un 
ion does that verv few others do 
to require every apprentice to spen 
one dav of cach week at an clectrica’ 


? 
school WlICTC he l LIVell 
nical training he 


int ect 
contractor for whom he 


pecial tech 


under the 


works thi 


other 5 day l’or everv dav he miss 
school he forfeits two weeks of the 
time it will take to complete his ap 


prentice framing 
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in business here 



































low to Meet 


by Ross L. Holman 


Bond Electric has very cordial rela 
tions with the local union and the 
igid training svstem if sponsors 1 


mutually beneficia 


Bond Electric itself is a membc 
of the Nashville Electrical Contrac 
tors’ Association which is composed 
of 22 local contractors, who work to 


ecther to keep cont 


thi 
(;cncl il 


| | » + 
icted work un to 


highest standards of efficienc 


, ; 
ontractors know. th can 


depend on the work of anv membx 


each of 


of this association because 
them agrees to meet certain stand 
irds 
gil | Si tae a cS 
Phe association headquarters kee] 


hee 
i complete check on all the buildin 


permits where quautv work is de 


manded and sends out at intervals «1 


list of 
] } 
bidding. 


contemplated jobs open for 
lune checks this list, ricks 
he is equipped to hand 


out job 


and places his bid. He gets enough 
of them to keep his force busy 
keeps work going 
| time. 
Naturally, the nature of the purpose 


mid 
on two buildings at 


under which 
Contractors 
scares off me 
ust 
ber Tor 
to gct 
viliing to pa 
But that 


NIC] 


1 bid 


l'une: can ask 


chooses and 


has to 


pp SSIDIC 


figure 


| 


st 


Hi 


Association 1 sct up 


prl 
| 


asking 


nak 


4 


RTOWS 


\ 


ILS 


PUPDGROREREOEDY 


ficient workmanship 


vould 1OSC¢ ] 


member 
One way 
1 contract 1s 


Own 


Five full 


ployed by 


At left, above, one of them is 


cnginecc! 


Nir. 


y\ 


di 


lime 
the 


12 3 
DIG 


Lun 


iwrecing to let 


sociation mem 


that he ws mn 


1 high qualitv of work and 1s 
what 


doesn't 


it 1 ort 

nean that Nh 
st plu price le 
| vith it ar 
{ it the lowes! 
onsistent with cf 


Otherwise = he 
to 2 ompett 
has of landing 
lis 


omplet 


aw up I 

e 

electricians are em- 

Bond Electric Co. 
as- 


sembling a fixture for an outside 
job. Nicky Tune and his engineer 
(center) discuss a problem, while 
at the right Mr. Tune confers with 


of his 


one 


clients 
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on a contract. 




















ently 


JQ 


or ft 


vante 





111i 


letely assembled at the shop. 


iclud 





MOTATV 





anels 








1¢ sh yp. 





l'on 





cxampic, 


landed a contract fe 


} 
wa 


storage 


gal 


booth had to be 


Na 


d to 


circuits 


ed 


wiring. 


to 


il 


cttec ts 
put 
ot 


1] 


columns 


that 


OVCT. 


Il 


Tage. 


the 


lo 


lighting 


the 


I 


I 


We 


pri tne 1 tr 01 1)¢ 
i ing th tomer to submif tha 
print to a hg ontrac 
yr tor competing Although 1 
lel ta ¢ th nginecl two | te 
n up such a blueprint at Tunc 
K pense 1e Customer Is placed ince 
igation to accept Bond Tec 
i bid. But this gesture on Tune’s 
irt usuallv lands it anvwa 
Bond Electric has to keep cost 
lown on its bid-in jobs in order t 
nake a profit on its competitive bid 
ing, W hic ever monev Can BY ved 
doing so, work is prefabricated at 


Sond xe 


the wit 


f a 5-day electric appliance show 
Phat meani 


skillfully 


wired 
exhibitor 
this job 
re com 


"his 


wooden clamps and tem 
All clamps that held 


building 


-LECTRICAL SOUTH for DECEMBER, 1948 


vere pre-engineered im shop 
Many contractors bidding on wor 
lose considerably on misplaced o 
vasted material and lost labor on con 
tracts l’o save material, ‘Tune ha 
i stockroom manager to issuc fixture 
ind parts to electricians going out « 
cach job. He has a form sheet t 
a column showing items [ord oO 
truck for the job, another colum 
iows material used on contra 


f 


another shows material returned fron 


to STOC k 


tlic completed job oom 
Which means, of course, that if the 
items returned, plus those used o 
the job, don’t add up to those that 
vere sent out, some of them must 
have been lost or wasted. Such lea! 


age, of course, cuts the profit on th 


contract or wipes it out altogeth 
By keeping a complete listed record 
of this material, every leak can bh 


plugged at its source and respensibii 
ity placed. 

I'he biggest wastage on most jobs 
usualiy comes in Jost !abor 
Some of this is unavoidable but ‘Tunc 


gets a complete report on every hour 


how CVEL, 





‘ompetition 


t and thi hows him just 
vhere, and how to take the n 
step fo cut it to a WIV) eB} ( 
the job Is proceeding 

his is done on the form fl uit 
by the foreman handling the contract 
On the foreman’s form sheet is a 
column for the producti, ibor and 
mother for the hours of non-p ( 
tive labor If a sheet com In at the 
cnd of the dav and shows an hour ct 
unproductive labor of two electrician 
drawing full hourly pay the cause 1 


iscertained 
the mitraccor § 


wt in not having the 


If it was gencral ¢ 


Fal OD reaav for 


the electricial work a conference can 
} ] ] ] 

x¢ held with him to see that it doesn't 

happen again. If work was hbeid up 


by somebody not getting there in tim 


vith a certain piece of equipment 
steps can be taken to eliminate that 
nistake in the future. Form sheet 1 
ports that bring all this wastage cut 


into the open as fast as it happens arc 


invaluable. 


(Continued on page 82) 
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Lighting 





In the 





LIGHTING A BANK 





\N OUTSTANDING example of the by V.L. Stover $448 and 70 No. 8248 louvered, cecil 
trend toward modern lighting and in ing-mounted Solarlite fixtures wer« 
nor design among Louisiana busi used and individual fluorescent tubes 
nes tablishments is the First Na mercial representative for Louisiana for each cashier’s cage. 
tional Bank of Jefferson Parish, locat Power & Light Compan The 34 No. 8448 fixtures wer . 
in Gretna, Louisiana he problem was to provide even mounted above the general banking MMi 
Phe old bank building was com illumination on a 16-foot ceiling with area on 1]-foot centers to provide 45 ha 
ete renovated and enlarged by out using a stem-mounted fixture foot-candles of illumination f| 
}. Gordon Lee, contractor, according which would tend to make the ceiling Of the 70 No. 8248 fixtures, 12 . 
to pins drawn up by Jones snd appear lower and the whole buildm were mounted on a 9-foot ceiling over ‘ 
Roessle, architects; and lighting plans less spacious. Also, +5 foot-candles of the safety deposit box area on 9-foot 
¢ designed by Sam Calhoun, com illumination was desired for the en centers, furnishing 30 foot-candles of 
tire banking area and a much highe: well-balanced illumination 
; intensitv on the working plane in the I'wenty-four of the 8248 fixtures 1) 
Mr. Stover is sales promotion and pic 3 , ] ; 
advertising assistant, Louisiana Power eewes Cage : ‘ vere used to supply ample light tor ta 
and Light Co., New Orleans. l’o achieve these objectives, 34 No Continued on page 79 7 
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LIGHTING A DRUG 


by Frank G. Smith, Jr. 


[HE MAIN PROBLEM In. relighting 
t Green Ie 
installation 

Wmo0u 

the 


md 


. Cli 


wor ent fixtures; 


no special display 
1 show window had approx: 
thirty-four square feet of are 
ilumination was provided by Ik 


mcandescens 


lollowing 1s a description of 
iew installation and its results; two 
mtinuous rows of 4-40 watt recessed 
troffers, equipped with « crate lou 
ers (Pittsburg Reflector Co. Cata- 
logue No. PF'-448 ELE); spacing 6’ 
11’—6’, mounting height 11’. These 
fixtures are equipped with white fluo 


TO 


escent lamps. ‘Thirty-eight of thesc 
fixtures were installed, nineteen in 
ich row. 

(Continued on page 78) 


Mr. Smith is a lighting salesman 
with Mississippi Power & Light Co., 
Jackson. 
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DISTRICT CONFERENCES OF THE 


~ Oklahoma 


Wirn 75 Per cenr of the world 
looking to America for help, it 1s 
time for Americans, and all business 
men, including electric utilities, to 
become more active in governmental 
affairs, R. K. Lane, president of the 
Public Service Company of Okla 
homa, in ‘Tulsa, declared at the West 
erm District Conference. Electric 
Light & Power Division, Oklahoma 
(Jtilitic Association, held at Clin 
ton Okla... Octob | 

\s directors of the Clinton cham 
ver of commerce sat at the head ta 
ble as guests of the association, Mi 
Lane called attention to the depart 


ment of public affairs in 


their organi 
vation and other chambers through 
out the nation and urged that, if not 
iiready doing so, it is high time for 
such department to start getting 
busv to stem the tide of collectivism 
ind totalitarianism in the fight to 
preserve the dignity of the individua 
inder free enterprise 


I am convinced that never again 


in we go through another world 
var or another major depression and 
ome out a free people We will be 
ontrolied people of some kind o1 
mother,” the speaker warned. 
Similar warnings were sounded by 
ther speakers \. P. Burns, area 
manager, Public Service Company, 


of Oklahoma, at Lawton, Okla., in 
i talk on “Utility problems from the 
Viewpoint of an Area Manager,” 
balanced “‘economic relations” and 
politics” right along with public 
and emplovee relations, as the ma 
jor concerns of electric light and 
power utilit’v management and cm 
plovees 

lhe area manager is the target foi 
the customer, the local manager, and 
the top management, Mr. Burns as 
serted. “He might be looked upon 
is the center of confusion. We still 
have many problems and we are 
strong only if we find solutions for 
them.” 

Electric utilities should not be 
fooled by the fact that this is a peri 
od of easy franchise renewals. Re 
cent national surveys tell us that on 
ly 55 per cent of the people in the 
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ilities Association 


by O. D. Hall plovee relations can be improved by 


increasing the knowledge of the com 


panv’s leadership. 


vation belicve m free enterprise so Warning that in this period of in 
we had better be alert to make sur tlation and inclinations to depart 
that we can renew our franchises from the fundamental principles of 
when thev expire 25 years lence economy in government and personal 
he dav after a franchise is voted affairs, C. N. Robinson, vice-presi 
is the time to start again building dent, Public Service Company oi 
our public relations f the future, Oklahoma, ‘Tulsa, urged that the clec 
the speaker declared. He advised al tric utilities should restore the word 
utility emplove Tat nanagement economy” to their vocabulat "at 
to avoid use of technical terms in is absolutely necessary to restore this 
talking about their busine Use word to our thinking at on 
the language of the people so the It is going to take time to eliminate 
will understand what we are talking some of the bottlenecks in the indus 
ibout.’ try due to higher cost of operation 
In these davs’ of high cost of gov carcities, and other elements, som¢ 
ernment, many municipalities arc of which persist. ‘Trends toward mor 
short of funds with which to operate expenses in government and multiph 
and are tempted to look about for ition of federal and state bureaus 
other sources of revenue [his is an vere pointed out as challenges to al 
opportunity for municipal ownership \mericans Phe — speake declared 
idvocates to step in, if the utilit that interest rates on “risk’’ capital 
has anv dissatisfied or uninformed ire rising and that electric utilities 
ustomers, Mr. Burns said will have to watch their margins be 
There is still plenty of room fot tween costs and revenues more closely 
improvement in employee relations, Oklahoma leads in trying to sell the 
the speaker said. Well directed em idea that the interests of co-operatives 
plovee training and educational and engaged in rural distribution of elec 
safetv programs are essential Km tricity and the electric utilities are th 





Left to right are W. R. Wolfe, chairman of the Electric Division, Okla. 

Utilities Assn., V. L. Browne, Public Service Company of Oklahoma, Clinton, 

retiring chairman of the Western: District; E. D. Freeman, Oklahoma Gas 

and Electric Company, new Western District chairman and _ retiring 
secretary, Western District. 
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me, Mr. Robinson declared. Okla 
yma electric utilities have one of the 
west rates for electricity furnished to 
-operatives in the nation, he assert 
The Public Service Company 
me has 30 points of power connec 
ms with distribution lines of elec 
¢ co-operatives and has immediate 
ospects for 36 more. ‘The speaker 
aised the cfforts of soil conserva 
mists in Oklahoma, especially com 
ending the work of Dr. Lloyd 1 
hurch, of Clinton, Okla., president 
the Washita Valley (Okla.,) Soil 
onservation Distlicts, who preceded 


im on the program 


| 
Dr. Church, who works without 
lary for improvement of soil condi 
ons in the watershed of the Washita 
{iver valley, which is 300 miles long 


d covers 1,100 square miles of sub 


itershed area. Working under au 
iorization of an act of congress of 
36, the Washita Valley Improve 
ient Association, Dr. Church said 
building dams for control of flood 
iters and the utilization of run-off 
itcr in irrigation and the holding of 
serve water in ponds for raising of 
sh, watering of livestock, and other 
scful purposes on the farm 

Phe largest of these dams is 1,000 
ect long and 90 feet high and_ has 
S feet of water in the permanent 
ool. ‘The surplus flood water is run 
ff gradually, through pipes built im 
» the dam, giving control over exces 
vely rapid flow of water into the 
freams 

One of these projects, nine miles 
Southeast of Cordell, Okla., will fu 
ish irrigation next season for 5,600 
res of farm lands and was dedicated 
n July S of this vear with 10,000 
copk ittending the ceremonies, D1 
hurch pointed out IIe said it is 
00 early to know the results but he 
redicted that the health and ecco 
omic condition of all who live on a 
im having one of these dams will 
© improved and that when cnough 
{ these dams are completed, the 
Vashita River, now a mud-laden 
tream, will deepen its channel and 
vill run swift and clear in all sectors 
uving these improvements. ‘The as 
ciation will ask the next congress to 
rovide more funds to continuc and 
xtend the work, Dr. Church re 
orted. 

\ development which promises 
cater economy in operation and con 
rvation of water and heat in connec 
on with generation of electric powcr, 
is described by Otis Howard, man 
ter of operations, Oklahoma Gas & 
lectric Co., Oklahoma City. It is 
jet turbine, the first of which will 

(Continued on page 80) 
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Pictured are E. D. Freeman, left, manager of the Oklahoma Gas & Electric 

Company, El Reno, chairman, Western District; and E. C. Jenkins, area 

manager, Publie Service Company of Oklahoma, Chickasha, secretary of 
the Western Dis:rict. 








Left to right are E. L. Reed and 8S. I, MeElhoes, both of the Public Service 
Company of Oklahoma at Chickasha; and Herman Lovett, Public Service 
Company, Carnegia, Okla. 








Oklahoma Gas and Electric Company men above are, from left to right, 

E. R. Key, Oklahoma City; Nathan Raum, Ardmore; W. E. O’Brien, Okla- 

homa City; and Addison Walker, Sulphur; and A. P. Burnes, area manager, 
Public Service Company of Oklahoma, Lawton. 
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\ MARKED CHANGE in the attitud¢ 
of the public utilities toward public 
indicated b 
several before the Annual 
Sales Conference of the Southeastern 
Exchange, held in Atlanta, 
10-12 


In an address of 


development was 


speaker . 


\ ] 
poweci 


Electric 
November 
welcomc¢ to the 


Exchange, Charles A. Collier, vice 


president, Georgia Power Company, 
interpreted the recent  presidentia 


clection as a mandate from the peop|: 
for the development of water powe 
as a means of conservation of val 
supplies and to utilize the millions of 
kilowatt-hours that are otherwise lost 
with the flow of 


streams. Mr. Collier pointed out that 


water down the 


the position to be taken by the utili 





ties is not one of hindering the « 
opment of water power but to show 
that the utilities are best qualified to 
He judged th 


sales department of the utility com 


distribute the power 


pany as one of the most importan 


departments at the present time 
Speaking on the subiect “Selective 


clling in order to earn a fair return 


on present and future capacities,” W 
I’. Parrott, head of the sales depart 
ment, basco Service, Inc., New York 
Citv, told the sales executives that 
and at 


to build public confidenc« 


tract investment capital, the utilities 
must produce new business to be ser 
ed with present facilities, increase 
business from low-use customers, ob 
tain new business that pays compen 
satory rates when peak is increased 


ind improve public relations 


“Selective Selling” 

\mong the selective selling device 
\ir. Parrott mentioned 
vere the shifting of loads during th¢ 
peak demands, the 
dustrial plant lunch hours, power fac 


particularly 
changing of in 


tor improvement, staggering of work 
hours in industrial plants, making use 
of customers’ generating facilities, and 
the selling of low 
capacities. 

Load mortality can be reduced, he 
said, by advertising the value of the 
service; by demonstrating costs in 


use and surplus 
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IS 


feature 


sales 


terms of custome yenetit in 
ticipating customer ob) n 
Definite ind 


| 
market 1s 


president, Hotpoint | 

told the group B t 
ciler narket a 1 

V1 11¢ ¢ 

CXIST ISZTCSSIVE I 


Good Market Ahead 


wered ecent 11 t { 

1 good Ics narket h i TX { 
pliancc business for the 

ears. He pointed out that « ) 
ment todav 1s in a vé th 
dition and that the income of em 
ed peop! | 
examptk thi C 

ith ain n 

eal ] } cnt 
pared with only 1! 

Che funds availal I 
othe ‘hea 
comparison with 1940 

ipplian are getting ! 
we ofr the O im 

ible for such iten S 
indicate a en 1 
WVATIC yu ! l 1} \I 
deli ti i it l 
ous vears has had a telli ct 
public acceptance of « { 
Water heater sak i 1 no «at 
rapid rate, and where annual sales of 
dishwasher Di Hotp int ( 1ttt< 
more than 2,000 in a 
sales of dishwasher tn \ \ 
imounting to 2,000 everv ten da 
Ihe increase in garbage di i} unit 
sales has also been at about t am 
ratio for this manufactut 

Finally, to complete the market 


Truesdell said that manu 


nicture, Mh 


facturers of appliances are just begin 


ning to get into full production with 


many plant 
completed. 


business is the second largest durabl« 


expansion ust en 


The household appliance 
goods business in existence 

He recommended that utilities mei 
if their policy 
does not permit, establish strong, ef 
fective dealer co-operation plans. It 


chandise appliances or, 
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AMD MARKETS 


conference 








t nN ( T l 
117 1On 1} tl 
t ) ildl 1¢ 
that Cc d l 
il 
nd 1C¢ tO 
t 1 that 
In | entit \\ 
Util Sa Dey \ 
| ey 
| if Th Southern 
{ 
Trl lit 
f 
ch 
! n { 
rae 4 
I] it \ 
tention to the G 
f i 
' 
' t Ch 
am , 
tl t the 
n t l 
Selli 1g | 1 \ 
ibject of Elon ¢ 
ident and general ma \ 
Ing | Cl 1On i Am N ‘ 
( Byv means of an an { 
im pent nm ad t 1 
untry In comparison n 
tures in other countries, Mr. Bort 
pointed out that the elation hip 
tween the high standa n 
this countrv and the hi eK 
tures per person for advertisin if 
kinds mav be more than a coinci 
ence Che critics of advertising 
said, are really critics of the free « 
terprise svstem, because advertisin 
is a basic factor in our wav of life. | 
showed that despite the huge tot 


expenditure for advertising the 




















er unit for most products is not suf- 
iciently large to have any appreciable 
ffect on retail price. 
Electric Kitchen Program 

Details of the new electric kitchen 
rogram were Harn 
Restofski, chairman, Commercial Di 
ision, Edison Electric Institute, New 
York Citv. The new program is built 


: , . 
described by 


round the yan, “Of Course, It’s 
Klectric!” ‘The program will includ 
hookict ( Nk | the Kitchenizer’s Di 
est, prepared with the help of several 


itionally-known kitchen design au 


roritics In addition, the program 


i wide range Or promo 
ial to be LIS¢ | loca hs 
listribu 


ion in Janua 


he tremendous ile potential 

lable the electrica industi 
thro 1 th yperation of t em 
lovees of all it ou Tranche 1 
tiie opiech th lnt¢ epe id 
11 0) idopted 


Donald, e-president oma d 
Betts Co., Elizabeth, N. J., and ch 
nan ot NX] NIA Inte Cl cl 
Committee, discussed th ) im m 
is add You Ain’t Palf Usin 
What \ 1 ¢ { \l \la 1) val 
ud that d¢ te the bal re cm 
racin thre { D that 
} nate 1] } t 
H tra rere en 
( wn t 
HCLUIST ) IOWINE [ | I 
in t 1D n t yn 
+ ¢ ul ritt ] + 
tra | t 
1d [ 1 l 
li Cil Vile le I 1 
ortan nik gc f | thi 
Cl )] train nfi C 
\Whhen Ics nplove Cu that 
1¢ if pp | pon a I 
CAS¢ isc. OT ectricit t 
take tl necC l tc ( icIp sé¢ 


Committee Meetings Held 
Previous to the two-dav general 
iles conference, one entire dav was 
cle oted to 
Sales Section, 


ommittee meetings of the 
Southeastern Electric 
Exchange 

interest was indicat 


} 1 


ed in the program of the residential 


Considerabl 


ind rural sales committee which fea 


tured several addresses related to th« 
ippliance market in the coming vea1 

r. J. Newcomb, sales manager, 
Electric Appliance Division, Westing- 
house Electric Corp., Mansfield, dis- 


cussed the price nad product outlook 
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for appliances for 1949. Mr. New- 
comb found it necessary to preface 
his 1949 predictions with the state 
ment that they were solely his own 


and based on the premise that there 


was no war in the next 12 months 
no strikes, no governmental regula 
tions or restrictions, and that 
remain as ther 


basi 
1 
and general conditions 
ire now 
Production Increasing 


ipphanees gen 


He predicted that 


erally would be plentiful next vear 
ind will be unning out of our ea 
before 1949 has passed.” Howevel 


he expects that refrigerators will b 


particular S¢ e, especially durng 
the peak selling season of spring and 
| nmeci lect ange vill be 
hort also t 1 lesser degree than 
efrigerators 
\l Newcom ointed out that 
even thoug tecl should become 


ould sti ( iortage of clectri 
etrigerato unfti it least the first 
ix month r next vc I< explain 
that if refrigerator production ex 
eeds 4+ million units this vear a X 
pectec the three-vcar average Ic 
gar l | st considerab 
than the OULU lin 1941 In 
Te vords, the production figure 
indicate that theoretically the indust 
ha iot met t ad et of the 
n na thing of tch 
ng n ¢ id that ha ec! 
nulatine ig 1¢ iT 
\I Ni t th I 1 
nv po ty for eductic , 
in 194 \ 1 matter of cl 
1¢ nu ite ttort | ) 
t ( Ice \ thie 
ire n il r the fourth un if 
Vag¢ In i uid Cul ( 
| have to ¢ 
Ix iting sticle acsign 
tO S¢ t lO if hom 
CTs. | | Du il ec i] Sdtes md 
ef De Division, Mot 
Product ( | North Chicage 
pointed out that the home freezer in 
dusti has, afte five or six “selling 
ears, sold home freezers to a mi 
ion American homes. The import 


ince of this accomplishment took on 


significance when it was point 
ed out that it took 20 vears for th 
range industrv to sell a total of 1, 
QOO0O.000 electric 


11.7 
iddced 


ranges. The hom 
freezer industrv this vear will sell 600, 
000 home freezers—an annual rate of 
sales which it took the range indus 
trv 25 vears to reach. 

In a verv convincing analvsis of the 
savings and economy that will accruc 
to the average familv through the use 
of an electrical home freezer, Mr. 
Duggan showed that an average family 
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spending $75 a month on groccries 
could make a total saving of $158.40 
per year, including savings through 
quantity purchases, savings in the eli 
mination of waste 

in transportation costs for shopping 
His analvsis indicated that the invest 


ind spoilage, an 


ment and operating t for five 
vould amount to $314.9 vhich 
vould leave a balance of S477 ; 
the actual five ear Saving n 
ibove the original t an tin 
st of a home freeze 

The value of the farn I t 
the electrical appliance indust 
emphasized by James R. Cobb, man 
agcr, Farm \Mflarket Sak | TICAalyre 
Division, in his address on “Dx op 
ing the Farm Market \I Co 
sointed it that m t ] t 
South have clectt S( th ( t 
in all the great West it t f 
in the South cannot be « 
fied , Phe ha cl trl 
the ( 1S | OTC t m4 I {tt 

nor ompict t t 
on the tarm It l i 
that S5 pel Cl oO | if 
sou vill { 
i95] 1 10 } 
farm in ft 5 t | t 
ervice available if the 

Meeting L-P Competition 

Ilow to ra ( } 

clecti is t 


Compa Richn Mr. NI 
laine it) Sik 
the ( T it t 
i using i] i¢ t l 
compan t 1 
to sto nn¢ | | 
yhianc rath than t 


I l 1¢ | I 

iscussion th deal n 
| ood cason 
20 l-elect | 1 
densed ns | 
| Electr ip nce ¢ 

\lor Com lc ll { il 
T1¢ dl yi0neo ‘i yn) 
pared with 3 ¢ t Z )| 
Electrical appliances pay mot of it 
+. Electrical applian Cai 
service 5. Dealers get n ISSISt 


1 


ance from electrical appliance in 


tr 6. Less inventor equ 

Sales training is easier and m f 
fective. 8. Sale of elect iplian 
ces eliminates need for se'ling LP 
fuel. 9. Best wav to keep « | inc 
utilities out of merchandising bu 

ness. 10. Electrical applian bu 

ness is permanent and accumulative 
with manv step-by-step sales. 11. Ga 
business has headaches—not all net 


profit. 12. No explosion hazard 
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Southern Inspectors Hear Code Exp 


Moore Han 300) member in 
guests of the Southern Scction, hh 
ternational A lation of Electr 
Inspectors, met in Ja on. Nissi 
sippl, Octobe 1S. for a fot } 
gram of papers and Code di 1O1 
Although a numbc f resolutions f 
Code changes were adopte th 
ussion indicated genera iti 
vith the present edition of the ¢ 

In his presidentia dre Jo 


Southeastern Une vrite 
\ssociation, Atlant an t irt 


ir attention to t nee 
on f tri nst 1On | 
omnte out that th \ Mil | 
fiona: significance at ft ( i 
PLESL if t iat wit ! Ta t T 
OF TCC it LSC g 1 i 
Variot tut 
T@ ncevthor lid t I 
tii ir and thes 
n L nece I dl ( th t 
| )] ] ( l rr th ! 
mg ldre t ! 
nat | if E 4G | ! 
Jal mm, Ndississi I Att 
th ) css of ft Ab] 1 
ist CclT, \l | 1¢ the 
( nimendations as t 10 { 
lation in] note if¢ t 
1st tlOnS nall communiti i 
On ft these wg 
| hill NCD l i 
mon ra in small-town 
inl 712 \ ssociate nem 
th ciation wit f 
t it rhacm on ¢ ck 


Bulletin she 


Condensed Code Edition 


i 1 Lil \ ( 

yuIggest ould be th ication 
ra nalicr edition r thi Clo 1 
uding onl those ection that 

1] yicable in’ th i ( V1 C n 
tallation in mal town Such 

Code as this would climinate consi 


crable contusion, and in the hand 


ciectriclans and imspectors m= sma 
ommunitics would materiall 
hazards of future 
tions in those 


Mr. Fisher 


made to the 


reduce 
installa 
Naturally, 
said, reference would be 
standard Code for fac 
tory, mill, and other wiring that is be 


elec trical 
localities 
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Brando fa small televi 1 t it] 
tating Cn hich | 
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ting openings closed \ esul 


Much of the four-day meeting 
of the Southern Section, [AEI, 
in Jackson, Miss.. in October 
was devoted to Code discus- 
sion. A review of the problems 
discussed and the answers 
given by the panel of Code 
experts will appear in the 
next issue of Electrical South. 


rts 





Another hazard of television sets 
the possibility of flying glass im_ the 
nt a picture tube burst Phe Un 
derwriters’ Laboratories requires that 
up lementar g ) 
uicd in a set so that it 
the glas il not be n outside ¢ 
thie set 
HT. MI. Dreher, NEMA Regula 
t Legislation Depa tl if 
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to Iproving hat ? 
Haneock Named President 
At thy nciudimeg l rota 
necting, A | ITance hict 
ectrica imspector, Aust Pex 
| presiacnt cA south 
Scction for the ensuin Cal 
Cth orricers clected VCT( J \ \l 


Common, of Jackson. \lissi ypi. first 
ce-president:; W. W. Fowler, (¢ 
lambia, South Carolina, s¢ Te 
president; A. M. Miller, 
Virginia, secretarv-treasurer; and ¢ 
MI. Jones, Atlanta, assistant secretat 


treasurer. 


Richmond, 


Elected to the Executive Commit 
tee are C. §. Whitaker, chairman, C 
V. Porbes, B. A. Blakev, G. G. Grif 
fin, and C. G. Butler. 
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irst Amendment 
‘or Regulation W 


GOvERNORS of the 
deral Reserve System has adopted 
1 amendment to Regulation W— 
Instalment Credit—which 
customer trials of 
payment 
conditions 


Tue Boarp o1 


onsume! 
permit ippli 


ices without prior down 


nder certain specified 
he amendment, became ef 
tive No embe1 # 1948, 1S designed 
certain technical difficulties 


xperienced by instalment dealers sub 


1 1 
wich 


» reduce 


i 
ct to the 


nded to result 


regulation, and is not in 


in anv relaxing of the 


t some 
ilers to deliver appliances and oth 
irticles ibject to the custome! 
xroval or for demonstration pu 
OSeS \\ hen such de iveries WTC 
1ade in anticipaiton of an instalment 


+ 


ile, the regulation has heretofore re 


juired a down payment at or beforc 
ie time of delivery. The amendment 


ovides that if certain specified con 


itions are followed the seller may 
llow a il period of not more than 
n da vithout previously obtain 
ng the down pavment 


Radio Sales Program 
Planned for New Orleans 


\ TELEVISION set in ev home 

\ Radio in Every Room,” will be the 
ieme of the new, year-round pro 
am now being planned by New Or: 
ins radio-television dealers as a con 
inuation of the “Radio in’ Every 
Room” promotion recently conducted 
n this citv. 

“New Orleans dealers are morc 
ian pleased with the success of the 


Radio in Everv Room campaign,” said 
Walter A. Leonhard, president of the 








Radio Dealers Association. ‘Full re 
ilts will be tabulated soon, but we 
lready know that final figures will 
eveal a sales-boosting effect on out 
usiNeEss. 

“It was the business-stimulating 
uccess of the two-week campaign,” 
\{r. Leonhard went on to say, “that 
lecided dealers to continue this pro- 
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motion under the new theme.” Plan 
ned to start during the month of No- 
vember, the promotion will prepare 
the public well in advance for the 
opening of New Orlean’s first video 
station, WDSU-TV, on 
18. 

Che theme will be fully plugged in 
idio-television newspaper advertising 
md the personalized sales approach 
formulated for the Radio in Ever 
Room campaign will be emphasized 
Full advantage will be 
taken of the opening of the new tele 
vision station, which is awaited with 


December 


by all dealers. 


great interest bv the citv and sui 
rounding area it will serve. Every 


dealer will be approached through the 
mail by the Association to use the 
theme in advertising to sell 
continuously 


the idea 


Dallas Electric Show 
Draws Large Crowds 


THREE rourTHsS of a million peo 
ple viewed appliances exhibited by 32 
distributors during the Electric Show 
of 1948 in connection with the Statc 


Fair of Texas, at Dallas, according to 


estimates of utility observers. 
Chis year’s State Fair of 


Texas set 
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a new attendance mark with 2,000, 
000 through the gates and it is be- 
lieved nearly half of that number pass- 
ed through the electric exhibits 
Practically evervthing in the wav of 


home appliances representing the 
great majority of manufacturers was 
on display. 

Of chief drawing power, perhaps, 
vas television, for the programs of 
\WBAP-TV, Fort Worth, have given 
television sales a powerful stimulant 
in the Dallas-Fort Worth area. 

All distributors of television sets 
represented and each distri 
incurred considerable ex 
erection of costly an 


were well 
butor had 
pense in the 
tenna equipment. 

Another feature was the General 
lectric ‘‘Walkie-Talkie,” and_ this 
vear exhibitors reported exceptional 
uccess with attractions that induced 


tr 


visitors to register. Some exhibitors 
introduced novel plans for getting 


Fair visitors to their booths in th« 
Electric Show which, from the view 
point of name lists obtained. was an 
unusual success. 


Wiring Program Planned 
For Tennessee Valley 


\N AMBITIOUS PROGRAM to pro 
mote better home wiring throughout 
the entire Tennessee Valley area has 
been launched in recent months, re 
ports J. D. Brown, Electrical Develop 
ment Branch, TVA. 

\imed at the region 
I'VA, the adequate wiring campaign 
is being carried throughout Tennes 
see and to sizeable portions of Ken 
tucky, Alabama, Mississippi, Virginia 
North Carolina, and Georgia. 

Although the program just got un 
der way in March, it has shown im 
mediate positive results. The ‘“Certi 
fied Adequate Wiring” sign, already 
a familiar sight on homes under con- 
struction in the Chattanooga area, is 
being spread to communities and rural 
areas throughout the TVA region. 

Back of the adequate wiring drive 
is the recently formed Tennessee Val- 
lev Adequate Wiring Bureau. This 
organization has been licensed by the 


served by 
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National Adequate Wiring Bureau to 
certify that homes are adequately wit 
ed to meet the demands placed on 
them by the widespread use of elec 
tricity in the Tennessee Valley. 

The TVAWB’s executive commit 
tec, headed by W. W. Jacobs, man 
ager of the Cleveland. ‘Tennessee, 
Electric System, includes C. B. Os 
borne, sales manager of the Chatta 
nooga Electric Power Board, vice 
chairman; S. S. Hafflev, TWA, Chatta 
nooga, secretary; H. W. Cameron, 
president of Harrv W. Cameron, Inc., 
Chattanooga; T. M. Harris, of Harris 
and Patrick Electric Supply Com 
pany, Nashville; J. ‘T. Fraker, Bon 
durant Bros. Co., Knoxville; and John 
M. McGregor of McGregor’s, Inc., 
Memphis. 

“We feel that this 
major importance to the 
Vallev region,” Chairman Jacobs said 


program 1s of 


lennessec 


recently. 

He explained that the use of clec 
tricity has grown at an amazing ratc 
in this area since 1933, but that hom« 
wiring has not changed to meet the 
new and ever-increasing electrical ré 
quirements. 

Jacobs listed five 
l'ennessee Valley 
Wiring 1s vital: 


reasons why a 
wide campaign on 
adequate 

1. Residential consumption of ele 
tricity in the TVA area has spurted 
upward in recent g this 


vears, givin 


area the title of “The Electiical Cen- 
ter of America.” ‘The ‘Tennessee Val 
lev is ‘low-cost clectricitv”’ 

2. Wiring systems in Valley homes 
were previously based on small elec 
trical usage such as lights and one or 
two smaller appliances. ‘The quick 
swing to electricity caused bv T'VA’s 
advent caught these homes unprepa: 
concerned. 


Conscious. 


ed as far as 
The wiring in 
sufficient to permit 
tion of existing electrical 
to sav nothing of future needs 

3. More and electrical ap 
pliances are being purchased in_ the 
I'ennessee Valley, and 
that this increased demand will con 
tinue. Much greater 
er exists in the 


wiring was 
homes is not 
efficient 


equipment, 


man 


Opera 


more 
ndications are 


purchasing pow 
rea, and the people 
of the 
trical 
life 

+. Apphances are 
tricity 
Increase wattages 


efficient 
5. Modern uses of electricity, such 


: 
region have learned that elec 


living brings a better wav of 


using more cCied 


than before, as manufacturers 


to rIVG quicker, 


INOTC performancy 


is more comprehensive lighting, veai 


round electric air conditioning, hous¢ 


heating, television, ctc., open up po 
tential electrical loads which can not 
possibly be carried on existing wiring 
svstems 

With the urgency of the situation 
CTV AWB has started 


made clear, the 





HOTPOINT SPONSORS 

home freezer promotional program originated by Hotpoint, Inc., the dealer 

serves as host at “food freezing parties” in his store. Under the supervision 

of a trained attendant, guests prepare, package and freeze foods provided 

by the dealer. The homemakers then place their packages in the dealer's 
freezers, and call for the food at their convenience. 


“FOOD FREEZING 


PARTIES”—Under a new 








a Campaign involving electrical con 
tractors and wircmen, building con 
tractors, architects, appliance dealer 
home loan agencies and banks, ele 
trical inspectors, newspaper editor 
and any persons connected with hom 
building. All these persons are join 
ing together to tell the public th 
the importance of adequate hom 
wiring. 

The TVAWB specifications adopt 
ed from National Adequate Wirin 
Bureau standards, are intended to pri 
vide for present and future electrica 
needs, expansion at minimum cost 
full efficiency from lighting devicc 
id other appliances, and maximun 
flexibility in the use of portable ap 


pliances. 

S. S. Hafflev of TVA’s Chatta 
nooga office, and secretary of th 
[VAWB, has spent several month 
isiting communities throughout th 


VA area He has held more tha 
fifty meetings with interested group 
ind has toid the adequate wiring stor 


to more than 2,000 electricians, con 
tractors, appliance dealers, and oth« 
persons. 

he “guinea pig” of the Tennesse 
Valley campaign was Cleveland, Ten 


community to launch 


Cleveland had a quot 


nessee lirst 
the program, 
of 12 adequately wired homes for th« 
first vear of the drive This 
quota was met within four 1 

Now the Cleveland quota fot the vea 


| | ad 1 P 
has been upped to 50 idequat« Vv WH 


one-veal 


nonths 


ed homes. 

Success of the program in Clev 
and convinced TVAWB officials that 
t could achieve similar results in a 
yarts of the Tennessee Walley \t 


present there are dozens of commun 


ties which are certifving homes an 


spreading the story of the need for 


idequate residential wiring 


Westinghouse Opens 
New Memphis Plant 
officials at 
tended the opening in Memphis r 


hirvy Westinghouse 


cently of a large modern distributing 


center at 845 N. Main. 
in the building Westinghouse appara 


l vervwhere 


tus, supplies, and appliances were on 
display and in operation making thx 
plant one of its own best advertisc 
ments. 

Suspended automatic unit 
the combination tvpe that 
used as a fan in summer 2nd a heate1 
in winter, 5 


heaters 
blowe1 


serve the 35,000 
foot warehouse area in the rear. <A 
25-ton air conditioner keeps the 
offices, canteen nad service areas com 
fortable. 

[he service department will handk 


squar¢ 
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repairs on any Westinghouse prod 
ts for Shelby County. Servicing 1s 
eeded up through the use of many 
w automatic checking devices for 
frigerators, radios, and appliances 
Phe Memphis branch has moved 
yn 366 Madison, where it had been 
20 vears. he new vellow brick 
ulding has its own spur track and 
ick loading dock. 


loore-Handley Expands 
Varehouse Facilities 


VMoorre-Hanpiry Hardware Com 
inv, Inc., of Birmingham, Alabama 
is announced the construction of a 
17 000 square foot 
ffice in. Nashville, 


ruction is well unde vav on. this 


varchouse and 


l'cnnessce. Con 


ant, located on Craighead Avenue, 
nd completion is expected in Janu 
1949 
he building will be concrete con 
truction, all on one floor, with aun 
onditioned offices and a warechouss 
nuitable for use of the most modern 
ectric warehouse materials handling 
quipment 
\loore-Handlev also announced th 
pening of another branch on Novem 
er fifteenth at Mobile, Alabama 


here thev are remodeling 168,000 


quare feet of warehouse to make a 
nodern, up to date plant |. P 
I’win, Inc., of Mobile, contractors and 
rchitects, are handling the Nlobil 
ob. 

In late \ugust 


Moore-Handle 
yuught the Mobile waterfront wai 
iouse covering an entire city block 
t 401 North Water Street In No 
ember they expect to start operating 
ith all warehouse and sales opera 
ions on one floor, air-conditioned 
ffices and display rooms. <A six hu 
red foot railroad track down one sick 
the warehouse leaves the othe 
iree sides open for ample truck load 


1 and unloading docks An ov 


icad crane svstem is being 
d for efficient loading and unloading 


 heavv material from the railroac 


construct 


irs. The single floor plan permits 
nstallation of a flow svstem of mate 
ials handling, using electric fork lif 
rucks. 
Moore-Handlev’ 


nat 
operation covers 625 


present Birming 
am “home” 
100 square feet of warehouses and 
ffices in addition to 35 acres of 
Birmingham property for future ex 
ansion. 
Moore-Handley customers 
hroughout Alabama, Georgia, Flor 


serves 


da, Mississippi and Tennessee. This 
outhern firm was organized in 1882 
nd now employs 815 people, includ 
ng 103 salesmen. ‘They maintain a 








i 
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inifatler (ax a} re | 
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[wo modern new warehouses have been announced by Moore-Handley, Ine., 


one of them, already completed 


(top, above) in Mobile, and the other 


under construction in Nashville, The latter plant is expected to be finished 
and ready for operation in January. 


ect o IVC 5+ trucks and_ tractors 


+ 


vith additional semi-trailers and vans 


ulso three dispta yuses loaded with 


SAT PICs Vhe sec buses cover the com 


Sales Gains Reported by 
Southern Wholesalers 


ELECTRICAL Goops wholesalers o 
the South and Southwest expenenced 
sales gains of from 20 to 33 per cent 
in August 1948 compared with Au 
cust 1947 iccording to Parker 
Persons, regional director of the U. S 


Department of Commerce. 


egions included 2 
per cent in the South Atlantic area, 
33 per cent in the East South Cen 
tral, and 22 per cent in the West 
South Central, a Bureau of the Cen 


show S 


Increases b 


Sus) SUTVC\ 

\ total of 172 firms of the threc 
regions reporting in a panel conducted 
bv the Census Bureau reported dollar 


,> 


sales in August aggregating S3 


compared with $33,307 
000 reported by 181] firms in Jul 
1948 

lor the. nation as a whole, 6158 


000, which 


firms reported increases m_ sales in 
August 1948 averaging 19 per cent 
and dollar volume = sales _ totalling 
$119,582.000. 

For the first eight months of 1948. 
firms in the South Atlantic, East 
South Central and West South Cen 


tral regions experienced increases of 
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1+. 23, and 25 per cent, respectively, 


period = last 


over the corresponding 
vear, compared with the nation’s aver 
ige of 16 per cent, and in the South 
\tlantic section a 6 per cent rise was 
recorded in August 1948 compared 
vith July 1948, and a 9 per cent 
gain in the East South Central area, 
vhile the national average was an in 
In the West 


South Central section, however. a 


crease of 2? per cent 
per cent decline was reflected 

In comparing sales of August 1945 
with those of the same month in 
1947, here is how the three princi 
yroups ot wholesale electrical 


pal 
firms fared in percentage of sales 
gains 

Full-line wholesalers: South Atlan 
tic, 20: East South Central, 37; West 
South Central, 25. 

Wiring supplies, construction mate 
rials distributors: South Atlantic, 12 
ind East South Central and West 
South Central. 24 

Appliances and specialties whole 
salers: South Atlantic, 26. and East 
and West South Central, 1 


Cutler-Hammer Opens 
Tulsa Branch Office 


ANNOUNCEMENT is made by EK. K 
Anderson, Cutler-Hammer Dallas dis 
trict sales manager, of the opening 
of a new branch sales office located 
at 533 Mavo Building, Tulsa, Okla 
homa. The new office is being open 
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ed to meet the expanded need for 
Cutler-Hammer motor control and 
allied electrical apparatus in the Tulsa 
area. B. R. Stratton will manage the 
new office as a branch of the com 
pany’s Dallas district sales office. 


Ardmore Wholesale Firm 
Announces Name Change 


A RECENT Change of name has been 
announced by the Roberts Electric 
Supply Co., of Ardmore, Oklahoma 
which will hereafter be known as the 
Ardmore Electric Supply. The loca 
tion, 27-29 Third Avenue, NE, wi 
remain the same. 

It was made clear that the manage 
ment will not change; A. J. Roberts, 
Gustave R. Woerz, and R. C. Ramer, 
as well as the entire staff will retain 
their present positions. 

The company has just celebrated its 
first anniversary in the wholesale elec 
tric supply business. 


U. S. Rubber Announces 
Wire, Cable Price Jump 


INCREASES of from 5 to 10 per cent 
in prices of electrical wire and cable 
have been made by United States 
Rubber Company to offset the rising 
costs of labor and materials. 

Prices for copper and aluminum 





building wire, service entrance cable, 
and non-metallic sheathed cable have 
been raised 5 per cent, while prices 
for lead encased cables have been rais 
ed 10 percent, C. W. Higbee, man 
ager of the wire and cable depart- 
ment, said. Copper and aluminum 
building wire, used to wire homes 
and industrial buildings, represent th« 
largest volume lines. 

The increases are the direct result 
of raw materials costs which, in some 
cases, have tripled since the war. 
These advances, coupled with sharpls 
higher labor and production costs, 
have been too great to allow them to 
be fully absorbed in selling prices, 


Mr. Higbee said. 


Full Production Begun 
In New Apex Addition 


\ 50,000-souARE-Foor addition to 
its main plant in Cleveland has been 
completed and equipped by the Apex 
Electrical Manufacturing Co. and pro 
duction has been started on the new 
iutomatic clothes washer, C. G 
Frantz, president, disclosed today 

A. C. Scott, vice-president im 
charge of sales, announced that the 
new product will be known as the 
Apex Wash-A-Matic. National mar 
keting of the product will follow as 
output increases. The Wash-A-Matic 











New Apex Wash-a-Matics are coming off the line in volume production in the 
recently completed 50,000 square foot addition to the Apex plant in Cleveland. 
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utilizes a geyser action principle rath 
er than the old-style agitator. 

The Wash-A-Matic and the recent 
ly announced clothes dryer round out 
the full line of Apex home laundn 
equipment, which includes _ spira 
dasher washers. 

In June the company announce 
purchase of Lake State Products, Inc 
Jackson, Mich., and now produces thx 
Apex Dish-A-Matic, the dishwash« 
with the built-in electric water heatc 
that boosts tap water to 175 degrees 
making it possible to wash dishes a 
pastcurizing temperatures. In addi 
tion, it makes the Fold-A-Matic iron 
cl 


Arkansas Distributor 
Appointed by Apex 


ANNOUNCEMENT has been made by 
the Apex Company of the appoint 
ment of the Rye Wholesale Com 
panv, 1] West Washington, Littl 
Rock, Arkansas, as distributor of Apex 
appliances in the Little Rock area 


5.000 Dealers See 
New Hoover Cleaner 


ENrHusIASTIC dealer response was 
reported by executives of The Hooy 
er Company, North Canton, Ohio, 
to its new lightweight vacuum clean 
er, which has been _ introduced 
through a series of dealer meetings 
in 50 of the country’s leading cities 
The ‘Hoover Junior,” as it is called 
is scheduled to be on dealer shelves 
early in November 


[he company sent five teams of 


four to six home office executives 
into the field, beginning the midd!e 
of September, to show the new model 
in from 10 to 12 cities cach. ‘Thi 
presentations were witnessed by about 
5,000 dealers and members of Hooy 
er’s own sales organization. 

ach team was equipped with a 
well organized program, including 
stage props, slide films, advertising 
aids and company literature. 

[he Hoover Junior was depicted 
as a new cleaner to meet a new and 
growing market—that of small homes 
and apartments. Slide films showed 
the extent of this trend, and how the 
new cleaner will answer the needs oi 
the small-home owner. 

The new cleaner was also showin as 
a supplementary tool to the standard 
sized cleaners for upstairs cleaning 
in larger homes, or as an auviliars 
cleaner. 

Those heading the various home 
office groups in the field were Wm 
W. Steele, vice-president, sales; Clar 

















FOR SAFETY'S SAKE .. . USE CONDUIT (Full Weight Rigid Steel) 


= BE SAFE 


with Buckeye 


EXPERIENCE demonstrates that Buckeye 
Conduit is a sound investment for safety in your - 
zo : ; ne _] YOUNGSTOWN 
wiring systems. Buckeye is a full-weight, rigid a 
steel conduit--the only type of Conduit approv- 
ed by the National Electrical Code as moisture--, 
vapor--, dust-- and explosion-proof in hazard- 
ous locations. For many years Buckeye has 
been the world’s largest selling brand of 
a rigid steel conduit. 
\ 
ON 


BUCKEYE CONDUIT 
THE YOUNGSTOWN SHEET AND TUBE COMPANY Sw ©icer — Younstows + Ohi 


Manufacturers of Carbon, Alloy and Yoloy Steel Export Office -500 Fifth Avenue, New York 


CONDUIT - PIPE AND TUBULAR PRODUCTS - BARS - RODS - COLD FINISHED CARBON AND ALLOY BRRS - 
SHEETS - PLATES - WIRE - ELECTROLYTIC TIN PLATE - COKE TIN PLATE - RAILROAD TRACK SPIKES. 
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ence H. Holl, assistant vice-president, 
sales; Adam L. DeMuesy, castern 
sales manager: Ray W. King, managet 
of service. and Wallace W. Powell, 
director of sales education. 


Electric Porcelain Co. 
Completes Expansion 


Tur $125,000 expansion program 
announced last winter by Illinois 
Electric Porcelain Company, Ma- 
comb, Illinois, has been completed, it 
Was learned recently. The new oil 
fired tunnel kiln cost $63,500, while 
the balance of the expenditure was 
used for a plant addition and other 
improvements in the existing factory. 

[he continuous fire tunnel kiln 
is oil fired and automatically heat 
controlled, and covers a distance of 
201 feet, as compared with the 383 ft. 
length of the old kiln. <A. G. Ben 
ard, vice-president and general man- 
ager, stated that the new kiln is ex 
pected to increase the capacity of por 
celain products by 50%. 

Among the improvements reported 
are the installation of a new under 
system to provide 
facilities. 

presses 


ground conveyo1 
improved dust collection 
Also, eleven new hydraulic 
have been installed and three more 
on order will soon be shipped. 

Departments modernized include 
the machine shop and the slip house, 
while a new continuous de-airing pug 
mill has also been installed. 

[he new ceramics laboratory is a 
part of the program, to 
provide better control of the porce 
lain product—both of raw materials 
and of the materials while in process 
of manufacture. 


expansion 


General Electric Names 
Southern Wholesalers 


Tne Generar ELectrric Company 
has announced the appointment of 
Southern Wholesalers Inc., 333 South 
larish street, Jackson, as distributors 
of General Electric commercial refrig 
eration equipment in Mississippi and 
northeast Louisiana 


New Gibson Lines Shown 
At Distributor Meeting 


SALES and merchandising plans fo: 
1949 were revealed at the national 
distributor convention of the Gibson 
Refrigerator Company, of Greenville. 
Michigan. 

Six new refrigerator models, fou 
range models, and a new home freezct 
model were presented to 400 distribu 
tors and their personnel from 92 ma 
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High spot of the national sales meeting of the Gibson Refrigerator Co. 
at Grand Rapids was the revealing of the new double feature theme of the 
national advertising campaign. 


jor marketing areas. ‘The Gibson 1 
frigerator line presents all new models. 
Research and designing on the new 
line, which began before the war, 
made it necessary for Gibson to in 
stall completely new dies and other 
manufacturing equipment 
9 cu. ft. and 
feature Gib 


design 


Four models—one 
three 8 cu. ft. models 
son’s exclusive F'reez’r Locke 
—the full-width horizontal 
unit which Gibson pioneered in 1935. 


freezing 


T'wo standard models of 8 and 9 cu 
ft. employ a conventional freezing 
unit. 

Because of the exclusive I'reez’; 
Locker design the models featuring 
Freez’r Locker and Fresh’ner Locker 
provide cold modulation, the domi 
nant theme in Gibson’s 1949 adver 
tising and merchandising campaign. 
Cold modulation is Gibson’s method 
ot providing different blends of cold 
and moisture—to keep all foods as 
they should be kept 

Two Gibson I'reez’r Locker models 

an 8 cu. ft. and a 9 cu. ft.—pro 
vide as a new Gibson feature an icc 
cube reserve. The reserve, a sliding 
drawer located between Freez’r Locker 
and Fresh’ner Locker, provides space 
for ho'ding over 40 extra ice cubes 
This feature increases the space ad 
vantage of the Freez’r Locker. By 
providing storage for ice cubes. the 
entire Freez’r Locker can be used foi 
frozen foods. 

Outstanding features of the Kook 
all automatic electric range line—+40 
inches wide—are the exclusive Gibson 


Ups-A-Dais\ up and down unit 


wutomatic cooking and super-speed 
surface cookery. 

['wo deluxe range models each pro 
[‘hree models pro 


Ups-A 


units 


vide two ovens. 
vide the two-in-one raisabl 
Daisy unit. All Ups--A-Daisy 
provide 2100 watts, and on two mod 
els, the Ups-A-Daisv provides auto 
cooking. 


matic 


Memphis Firm 
Changes Name 


ANNOUNCEMENT has been made by 
Irby H. Bovd that the Radio & Elec 
tronic Supply Company, of Memphis, 
lenn., has changed its firm name to 
Bovd Electronic Supph 


Stromberg-Carlson Names 
Virginia Distributor 


R. F. Trantr, Inc., of Noz-folk, 
well known Virginia distributing o1 
ganization, has been appointed by 
Stromberg-Carlson to serve the com 
pany’s authorized dealers in 53 coun 
ties in Virginia and 22 in North Caro 
lina, according to C. J. Hunt, Strom 
berg-Carlson radio and television sales 
manager. 

\ dealer sales meeting following 
the appointment was addressed by 
Hunt who flew to Norfolk with Stan 
ley H. Manson, Stromberg-Carlson 
manager of advertising and _ public 
relations. Hunt gave an outline of 
the company’s background and sales 
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WATER HEATERS 
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Every day is a holiday for sales when you handle the new Im 
proved 1949 PENNSYLVANIA Automatic Water Heaters— 
because PENNSYLVANIA offers you and your customers Higher 
Heating Efficiency, Lower Operating Cost, Faster Recovery, 
Instant Finger-Tip Temperature Control, Trouble-Free Opera- 
@ Outstanding for Sales! tion, Protection against Rust and Corrcsion by the famous 
Magnedur™ Process, and a Written Guarantee backed by one 


a 


; . of the oldest and most progressive companies in the Industry. 
& Outstanding for Service! PENNSYLVANIA Merchandising Aids help you sell! 
Make '49 your biggest selling yea—CGO PENNSYLVANIA— 
and watch your business grow! 





@ Outstanding for Performance! 





Franchises still available in desirable territories 


Higher Recovery — Modern Design! Write, wire, phone for information. 









* Reg. U.S. Pat. Off 






Manufactured by 
y RANGE BOILER COMPANY 24th & ELLSWORTH STS., PHILA, 46,PA. 
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policy and then presented the new 
fall line of merchandise. 

Manson discussed Stromberg-Carl- 
son’s merchandising program includ- 
ing national advertising, dealer co- 
operative ads, and newly prepared 
sales promotional material. 


Anderson Is Named for 
Small Appliances Post 


AccoRDING to an announcement by 
James B. Koger, president, Raymond 
F. Anderson has been made assistant 
sales manager in charge of small appli- 
ances for Wholesale Appliances Inc., 
19 SW Sixth Street, Miami, Florida. 

Mr. Anderson has had a great deal 
of experience in the radio and appli- 
ance field, as he was formerly con 
nected with Mr. Koger in this busi- 
ness, prior to his entrance in the arm- 
ed service, at the time of World War 
Il. He will make his headquarters at 
the Company’s Miami showrooms 
and warehouse and will call on the 
dealers of small appliances in south 
east Florida. 


Southern Appliances, Inc. 
Plans Expansion Program 


PLANS are being made by Southern 
Appliances, Inc., wholesale distribu 
tors of household appliances in the 
Carolinas, for the construction of a 
modern $250,000 warehouse, execu- 
tive and sales office, and parts and 
service department. Location of the 
company’s new home will be on a 
large tract at the corner of West 
Morehead Street and Walnut Avenue, 
in Charlotte, according to Cal D 


Mitchel], president. Construction 
work on the project is slated to begin 
at an early date, and Mr. Mitchell 
expects the building to be ready for 
occupancy by early spring. 

Included in the new building will 
be a compact auditorium for sales 
demonstrations and the schooling of 
dealers in merchandising and _ servic- 
ing household appliances. This is ex- 
pected to be of particular interest to 
the 1,000 Carolina dealers served by 
the corporation. 

The company will continue to use 
the greater part of its present ware- 
housing and office facilities after the 
new quarters are completed. 

Special arrangements have been 
made for the company’s advertising 
department, including modern layout 
and plan rooms to assist the dealers 
in an up-to-the-minute advertising 
program. There also will be depart 
ments for each of the fields of house 
hold appliances. 


Vacuum Cleaner Progress 
Lauded by Manufacturers 


Homemakers of the United States 
have invested more than $625,000, 
000 for a total of more than 8,500,000 
vacuum cleaners since World War II, 
and sales are continuing at a rate ex 
ceeding 3,400,000 units annually, 
Joseph H. Nuffer, president of the 
Vacuum Cleaner Manufacturers’ 
\ssociation, announced recently. 

Mr. Nuffer, head of the Air-Way 
Electric Appliance Corp., Toledo, 
Ohio, presided at the opening ses- 
sion of the Association’s thirty-fifth 
anniversary convention, held in Hot 
Springs. Va. It also held its twenty 


Plans have been announced for the construction of a $250,000 new ware- 

house and sales office in Charlotte to house Southern Appliances, Inc., 

wholesale distributor of the Carolinas. Cal D. Mitchell. president (third 

from left, above) expects the development to be ready for occupancy in 
the early spring. In the picture are key personnel of the company. 


56 








DATES AHEAD 


National 


47th Annual meeting of National Electrica? 
Contractors Association, Roney Plaza Hotel, 
Miami, Fla., Nov. 30 to Dec. 3, 1948. 


Winter General Meeting, American Institute 
of Electrical Engineers, Pennsylvania Hotel, New 
York, N. Y., Jan. 31 to Feb. 4, 1949. 


Transmission and Distribution Committee, 
EEI, Netherland Plaza Hotel, Cincinnati Ohio, 
Feb. 10-11. 


National Electrical Manufacturers Assn., 
Winter Convention, Edgewater Beach Hotel, 
Chicago, Ill. March 13-18. 


Third International Lighting Exposition and 
Conference, Stevens Hotel, Chicago, Hl. March 
29-April 1. 

Fifteenth Annual Sales Conference FEI, 
Edgewater Beach Hotel, Chicago, Ill. April 5-7. 


National Electrical Wholesalers Assn., Nether- 
land Plaza Hotel, Cincinnati, Ohio. May 1-6. 


Annual Meeting, Edison Electric Institute, 
Atlantic City, N. J. June 1-3. 


Southern 


Engineering and Operations Section, South- 
eastern Electric Exchange, General Oglethorpe 
Hotel, Savannah, Ga., March 24-25, 1949. 


Annual Conference, Southeastern Electric 
Exchange, Boca Raton Club Boca Raton, Fla., 
April 13-15, 1949. 


Southwestern District, American Institute of 
Electrical Engineers, Dallas, Texas, April 20-22, 
1949. 





fifth annual convention at The 
Homestead there. Mr. Nuffer pre 
dicted continued high demand _ fo 
vacuum cleaners. A contributing fac 
tor is the increased tendency toward 
the use of two vacuum cleaners in the 
home, one for heavy-duty downstairs 
cleaning, the other for lighter require- 
ments. 

“To top it off, the widespread elec 
trification of rural areas has created 
immense new markets for household 
vacuum cleaners,” added Mr. Nuffer. 

“Purchases of vacuum cleaners are 
increasing only slowly in the rural 
sections,” he said. ‘““This is because 
of either the unwillingness or the in- 
ibility of sales departments to invade 
farming areas possessing immense po 
tentials in general but which never- 
theless contain only one farmhouse 
prospect to every quarter-mile, or 
more. of highwav.” 


Houston Firm Appointed 
By Stromberg-Carlson 


THE APPOINTMENT of the Coastal 
Equipment Co., Inc., of Houston, 
Texas, as Stromberg-Carlson distri- 
butor of radio and television products 
in 39 counties of Texas, has been 
announced by C. J. Hunt, radio and 
television sales manager. The ap- 
pointment was made, Hunt said, to 
serve dealers in the Houston area. 
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A 
Nationwide 
Distribution 

Through Electrical 
Wholesalers 


Service Entrance 


CONDULETS” 


A type 
for every 
requirement 


Type F 


Type FF Weatherproof Service Entrance 

oo Condulet is ideal for over-current protection. 

Slotted mounting plate takes standard fuse 
cutouts. 


This Condulet meets the recommendation of the 1947 
National Electrical Code which states in Section 2331 that 
“service entrance conductors should not be run within the 
hollow spacing of frame buildings unless provided with 
automatic over-current protection at their outer end”. 


Type FF is made in three sizes: 30, 60, and 100- 
ampere, 250 volts. 


Type F Service Entrance Cap is made in two forms: =P 
Form 8 in sizes from ! to 2-inch and Form 6 in sizes from 
2-!5 to 6-inch. 


Illustrated below are other service entrance caps and 
fittings which may be selected from the many items listed 
in Crouse-Hinds Condulet Catalog. 


CONDULET is a coined word registered in the 
U.S. Patent Office It designates a product 
made only by the Crouse-Hinds Company. 


Type FED 


Cable Cap rT Le 
ype 


Service 
Entrance 
Elbow 


Aluminum 
Cable Cap 


Type BE 

Cap : 
Type LBC 
Service 
Entrance 
Tee for 


@ 


Type CGY 
Cable 


Connector Sill Plate 


grounding 
with driven 
or buried 
electrodes 


CROUSE-HINDS COMPANY 


Syracuse 1, N.Y. 


Houston — Indianapolis — Kar 


E-HINI PANY OF CANAI 


CROUSE-HINDS 
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s- ngton 
Charlotte - New Orleans — Richmond, Va. 


A, LTD., Main Oft:ce and-Plant: TORONTO, ONT 


CONDULETS 
FLOODLIGHTS 
TRAFFIC SIGNALS 
AIRPORT LIGHTING 





ODUCT 





1201—Panelboard 


Frank 
Windsor 
Nlo. 


\dam Elec 
Place, St 


\fanufactured by 
tric Co., 3640 
Louis, 


Vie ApAM 
leader tvpe panelboard has been com 
incorporate 
Availabl« 


dnd 5 


Company’s 
pletcly redesigned to 
number of improvements. 
f-wire 

single-phase bussing, the unit now im 


for both 3-phase, 





cludes “sequence bussing” as a stand 
ard feature design, providing bette: 
“Sequencc 


circuits al 


balance across main bus 
bussing’”’ makes adjacent 
wavs of opposite polarity. 

\ new name plate has been design 
ed for better visabilits 
hancing the appearance of the panel 


; 
as well as en 


board. 


1202—Washing Machine 


Manufactured by Conlon Div., Con 
lon-Moore Corp., Chicago, III. 


‘Tne appirion of a new, medium 
priced washing machine to the Con 
line has been announced. The 
Conlon Model 24 will 
have an adjustable safety- balloon-roll 
17-gallon self-draining tub, 
Hydro-Dynamic washing action, and 
lifetime lubrication. 

Che addition of model 24 gives 
Conlon one of the most complete 
lines of ironers and washers in the 
company’s history. Other Con!on 
washers are the De Luxe Model 25 


lon 


new washer 


wringer, 


58 


LNTIP 


Vire, 


ELECTRICAL 


ind the promotion Model 22, a ful 
featul 


1] 
a hundred dollars re 


wade A me 
size washer manv dealers arc 


ing at less than 
tail. 

Conlon, a leader in ironer manufac 
currently is producing threc 
models: Model R-200 Automatic 
the patented Side-Glide ironing shoe: 
Model P-16, a full-size automatic at 


a special iow 


turing, 
with 


retail price; and thy 
Zephyr portable ironer which retails 


for less than fifty dollars cast of th 


Re r ke S 


1203—Commercial Fixture 


Manufactured by Svivamia Electric 
Products, Inc., 500 Fifth Ave., New 
York 18, N. Y. 


\ NEW fluorescent light 


ing fixture 


SLIMLINI 
designed 


banks, 


has peen espe 


cially for use in stores, insti 


tutional and public buildings having 
moderately high ceilings. 

The fixture, CSL-496, is an un 
shielded unit utilizing four TS fluo 
rescent lamps having a total power of 
204 watts. It can be installed cithe 
surface or pendant mounted, indivi 
dually or in but is 
especially applicable for surface 
mounting in general merchandising 
areas. Although Warmtone and oth 
er colors will be supplied when speci 
fied, 4500 degree white lamps are 
standard in the new fixture. 

One of the outstanding features of 
the unit, which is 98 inches long, is 


continuous rows, 


the blunt end design of the chassis, 
eliminating the characteris 
tic of the tapered chassis design when 
the fixtures are installed end-to-end. 
For installation and inspection, the 
reflector can easily be removed and 


shadows 


RADE 


obstruction on 
h_ efficienc: 


the absence of any 
surface assures hig 
easy maintenance. 

Also, end caps and joining bands 
not have to be removed or disturl 
to service or relamp the fixture. ‘I 
decorative joining band supplied w 
“J” fixture is the 
part necessary. 


cach only join 


1204—Defrosting Control 


Manufactured by Paragon Elect 
Co., 1600 Twelfth St., Two Riv 
W 1S. 


Dr-rrost-1r is a new home ap] 
ance that converts anv home elect 


fully aut 
than a 


erator to ynatic nig 


Mmnu 


Im i€Ss 


oe 


Easy to install, the rator Cc 
plugs into the unit, and the ‘de-fri 
it’ cord into a convenicnt receptac 
Automatic nightly defrosting di 
away with hand defrost'ng, ke« 
foods fresh longer and _ prolongs 
life of the refrigerator. An exclus 
feature,. “adjustable defrosting” ma 
it easy to set the right defrosting cy 
for anv refrigerator regardless of a 
climate or humidity. Another f 
ture, “‘skip-defrost” interrupts the 
frosting cycle for storing ice cre 
or other frozen desserts over night 
Once set to the approximate ti 
of day, the unit will automatic 
start the defrosting cycle after 1 a. 
cach morning. The circuit to 
refrigerator is interrupted just 1 
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-Tlighting sales GOING UP with 


ell-Ceil, 
FEDERAL § | 
: Installations 







STESTe Sareea ee eae ee a Se 
« 

















Foyers, display rooms and offices are taking on new life and glowing beauty with the 
application of Federal Cell-Ceil, the most modern lighting treatment. And, these 





installations are pushing lighting sales higher every day. 

This beautiful overall ceiling louvering is easy to install. The light-weight sturdy hang- 
ing mechanism developed for Cell-Ceil not only speeds up application but provides such 
easy access for relamping and cleaning that continued customer satisfaction is assured. 


Your customers are being told about Federal Cell-Ceil through full page advertis- 





ments every month in Architectural Forum, Architectural Record, Progressive Archi- 





tecture and Interiors. 





Increase your lighting sales—be ready to deliver Federal Cell-Ceil now! The Federal 





engineering staff will gladly advise on any installation problem. Our technical bulletin 






on installation techniques is also available, address Dept. CC-3. 






*Trade Mark ‘Cell-Ceil’” applied for. 


FEDERAL ENTERPRISES, INC. 


Formerly: FEDERAL ELECTRIC COMPANY, INC. 
8700 S. STATE STREET ° CHICAGO 19, ILLINOIS 
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enough to allow the slight accumula- 
tion of frost to melt away.  Refrig- 
erator .temperature is not raised ex- 
cessively and as a general rule will 
not exceed the differential setting of 
the refrigerator thermostat. Thus the 
short defrosting period and low tem 
thaw frozen 


perature rise will not 


foods stored in the evaporator. 


1205—Extension Cords 


Manufactured by Bell Flectric Co., 
1844 West 21st St., Chicago 8, IIl 


\ recent development of Bell’s is 


a line of extension cord sets, tabl 
taps and current taps incorporating 
the safetv features found in their No 
Shok duplex receptacle 

The new nclude the Bell 


cap that snaps back to covet 


items 


rotating 
Is wit 


Wilehh piug ChHarawn, 


; 
prong slots 


thus assuring complete protection 
shocks, burns, and short c1 


cuits Ideal for use with Christma 
tree lighting where falling tinsel, pin 


against 


needles and “snow’” mav cause short 


circuits and present fire 

Available in brown or ivory, the 
new No-Shok  safctv line includes 
duplex extension cord sets with 6, 9, 
i? of TS th, No. IS. POS) 
covered cord and molded rubber plug 
tap for 
current tap to provide extra outlets. 
All units ar | 
with thick double walls of 


uDDdDCI 


table use with cord set, and 


sturdily constructed 
bakelite 
separating and insulating heavy dut 
tery ] 
terminals, 


1206—Luminaire 


Manufactured by Lighting Products, 
Inc., Highland Park, IIl 


A Fruorescenr luminaire, to be 


Panelux, has been an 
Lighting Products, Inc 
units arc 

[2S BO Ries 2 RO, 

ind + x 8’. The units can be used 

individually or in combination, joined 


known as th 
nounced by 
Panel being mad 
anclux being made m 


four sizes, 


end-to-end or side-by-side. ‘Thev can 
be surface or pendant mounted or in 





set level with cciling or false ceiling. 
This versatility is made 
a special mounting device. 
By combining units of various sizes, 
it is possible to develop complete lou 


possible by 


60 


vered ceilings or large louvered panels 
—hence the name Panelux. 

Each unit is a complete luminaire, 
containing wiring channel, _ ballast 
housing and sockets in a chassis that 
also supports the louver sections. 

Panelux louvers, made of white o1 
colored fibre-board, are replaceable at 
eliminating any 
maintenance problems 
available, fin 


nominal cost, thus 
cleaning ot 


NIetal louvers are also 
ished in white enamel. 


‘ ; 

(hese units carry 2, 4, 6, or 8 
96-inch slimline lamps at 120 ma., 
200 ma., or 300 ma. Light cut-ofi 


is 35 both parallel and transvers¢ 
When Panelux is mount 


from stand 


to the unit 
ed on ceiling surface 


ird fixture hangers, side panels are 


softly illuminated to a_ brightness 


less than 14 candle power per squar 
inch 
information contained 


Bulletin No. 420 


Compl tC 
In manufactures 


Wallabic on request 


1207— Transformer 


\lanufactured by Wagener Electric 


Corp., 6400 Plymouth Ave., St. Loui 
14+, Mo 

Two types cach of single-phase 

ind three-phase dry-type distribution 

transformers, for providing specific 

oltages where required for auxilia 


lighting and power circuits, are in 
luded in Wagnei in f distribu 
hon and power transformers 
[wo-winding drv-tvpe transform 
ire built as single-phase tvpe AE, in 
sizes 250 va to 200 kva, and as three 
AP. in sizes 3 to 300 ky 
olt class and below. Dn 
type auto transformers are built as 
] \A, in sizes 500 va 
to 25 kva, and as iree-phase_ type 
AM, in sizes 5 to 50 kva, both ty 
240 to 240/120 volts. All have cla 
\ insulation, and are rated 55° (¢ 


+ 


rise continuous duty 


Construction of »ingle-phase, two 
winding units through 10 kva, and of 
single-phase auto transformers through 
these ratings suitablc 
installa 
Indplates are clamped over th« 

through 


oe 1 ] 
-—-> KVA NaKCS 


for either indoor or outdoor 
tion. 
core-and-coils by 
bolts; the bottom endplate is provided 
with a built-in junction box with a re 
movable cover plate, and knockouts 


means of 


on the sides and bottom for conduit 
wiring. Jump-proof hanger lugs faci 
litate installation on walls or columns. 

All three-phase units, and _ single 
phase two-winding units larger than 
10-kva, are enclosed in sheet steel 
cases with screened ventilation -open- 
ings. ‘They are designed for floor or 
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platform mounting, and are suital 
for indoor service only. The «¢ 
with which these transformers can 
connected is a distinct installati 
advantage. After the easily-rem 
able cover has been lifted off, h 





oltage and low voltage leads 
brought in through: th« mdut bd 
ings on the sides of the case and 
nected direct! to the transtorn 
terminals by means of solderless 
nectors. No externa nection 


Nnecessal 


1208—Take-Off Kit 


\lanufactured — by Wiremo'd  ( 


Hartford 10, Conn 
\ New addition to the Wirem« 
line, the No. 200-19 ‘Take-Off Kit 
designed to permit ca xten 
from an existing W tht to a 
of 1900 Plugmold, unWwu 
mn top of baseboard 
8 } 














Consisting of a No. 251 ext 
sion adapter, a 15-inch length of 
200 Wiremold, a No. 1989A reduc 
connector, and a_ wiring harness 
No. 12 Type R conductors, this 
which is complete in one pack 
provides all the necessary materia 
complete this connection. It 1 
simple matter to quickly make pres 
electrical outlets more available 
to install additional outlets with 
channeling into walls. 











ELEC 













if 





























(a | 


; | =—_—/— whae the 
0 YS lo li 
several vears of industry acceptance to back it—with a successful on 


job record behind it, General Electric The rmoplastic Type TW wire 
become a standard for permanently wet spots. Yes, G-E Type TW is 


™, 


l-vrown. code-accepte d wire. with a record that shows it’s going great 


the goings tough. 
Small-diameter Thermoplastic Type TW wire is proving every day that 


n b 


nd in concrete slabs or othe r masonry in dirt ct contact w ith the t arth 


used in permanently wet locations on jobs of all types. Under 


veations where moisture is likely within the raceway, Thermoplastic 
ve TW does the job. and does it we ll. 


en the going’s tough, make sure that the job's done right with General 
tric Thermoplastic Type ‘TW wire. You'll like the way it does the job. 
You'll like the way it helps do your 
job, because it’s easy to strip, easy 
to pull, clean to work with. Spe city 
it by name—General Electric Ther- 
moplastic Type TW wire. 

For more information, write for 
the new, free booklet, Building 
Wires, Cords, and Cables for every 
purpose, to Section W14-1224, 
Construction Materials Depart- 
ment, General Electric Company, 





Bridgeport 2, Conn. 


SENERAL @@ ELECTRIC 
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THE ¢ 


> YOUR 4 
S % 


S oo 
= G-E = 


MERCHANDISE DISTRIBUTOR 


SUPER pyx snonmet illic-sheathed cable 
is the new development that’s still cre- 
ating a stir in the 
contracting field. 


food-looking, its a 





beauty for exposed 
Wiring anywhere, 
Smooth brown or 


ory finish makes it right for even the 


top-quality residential jobs. It ah 
thermoplastic sheath and rof proof ther- 
oO ula Trike I u l 
ght Line I 1 " 
bart 1 othe t ib ( 
\ r Gren hele lise 
l 1 
meee yong 2? * eS Ee 
product rate hen portable cords 
t col I \ 
iking do 
General Electric 
Flamenol*® portable 
cords are made to 


keep tools on the 
in spite of hard 
use. ‘Thermoplastic 
; 


jacket resists acids, oils, water, alkalies, 


ind sunlight. Use them for replace 


ments wherever tools have got to stay 


on the job. 


LIGHTWEIGHT BX armored cable with 
bonding strip in sizes 12 and 14 speeds 
construction  be- 


cause of weight 


reduction and in- 
creased ease of in- 
stallation. These 
— two new construc- 
tions and the rest of 


the General Electrie 
BX armored cable line are still the old 


stand-bys for construction that goes in 
to last. 


THE FULL Line?t General Electric wires, 
cords, and cables gives you a wide range 
of materials to choose from. For infor- 
mation on any part 
of the line, why not) | ~*~ iV 
contact your Gen =/ < ™~ 
eral Electric mer- o 
chandise distribu- 
tor? He'll be glad to 
straighten out your _— _ 
supply problems, or hilt wn 
simply give you how-to-do-it wirin; 
facts. 





* Trade-mark Reg.U.S. Pat. Of 
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1209—Compression Dead-End 


Manufactured by the Thomas & Betts 
Co., Elizabeth, N. J. 


A PRACTICAL compression dead-end 
which can be installed on a tower at 
the point of attachment to the insula 
tor string has been produced. 

The installation is made with a 





very light, portable hydraulic tool that 
is readily transported by means of 
special designed pack bundles con 
veniently carried on a man’s’ back. 
Adjustable straps are available fot 
comfortable portage of equipment. 
The manufacturer points out that 
unlike conventional design its new 
dead-end furnishes a continuous, un 
interrupted, high conductivity path 
for the current as one aluminum tube 
holds both main cable and jumpet 
oop. It features compressions both 
in the main cable and jumper loop. 
As only aluminum and non-mag 
netic stainless stecl are used in the 
manufacture of these fittings, there 
are no eddy currents, no hysteresis 


losses, and no magnetic heating. All 
surfaces and edges of the installed 
fitting are smooth and well rounded, 
minimizing corona losses. There are 


no bolted connections to loosen, caus 
ing resistance and heating 

It is noteworthy that there is no 
electrolytic action between the parts. 
An aluminum sleeve holds the alum 
inum strands. A stainless steel clevis 
grips the steel core. There are no 


parts to rust or corrode. 


1213—Water Heaters 


Manufactured by Handling Wqui; 
ment Nifg Corp., Water Ileater Divi- 
sion, Wixom, Mich 


ur New Bowen electric aluminum 
water heater has been designed to 
meet the need for a moderately priced 
economical water heater that can be 
plugged into any 110 volt a-c circuit 
and heat up to 96 gallons of steaming 
hot water everv 24 hours. 

Current is consumed only when the 
water is heating; an accurate, trouble 
free thermostat controls the tempcra 
ture; and is adjustable from 110° to 
190° F. The thick, over-all blanket 
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of efficient Fiberglass: insulation re- 
tains heat for many hours, saving elec 
tricity and making the entire heater a 
king-size thermos jug. 

Ihe water reservoir can never rust, 
being made of specially developed 
aluminum alloy castings, good for a 
lifetime of constant service. The 
handsome, streamlined outer jacket is 
of heavy-gauge sheet aluminum. 
Every heater tank is subjected to an 
immersion pressure test and must 
withstand 300 pounds pressure, and 
must also pass exacting engineering 
standards. he immersion type heat 
ing element as well as electrical con 
nections carry the underwriter’s label 

Bowen water heaters are manufac 
tured in three sizes, having capacities 
of 34%, 6 and 15 gallons. 


1211—Automatie Defroster 


Manufactured by Automatic Controls 
Corp., Ann Arbor, Mich 


Herre 1s an automatic device which 
daily defrosts anv electric refrigera 
tor. Called the “Defrost Automatic,” 
the unit is made of unbreakable bake 
lite, and is 3 inches in diameter. No 
special installation is required as thx 
device merely plugs into the wall out 
et, and the refrigerator cord is then 
plugged into the device. 

An ingenious ‘T’elechron clock 
movement turns off the electricity at 
1 AM each night, just long enough 
to defrost the refrigerator. Phe 
manufacturer claims that foods are 


not subject to spoilage during this 


short period as compared with the 


much longer time required to melt 
awav the thick accumulation of icc 


ind frost when defrosting is don 


only once or twice a week. Also 

1 >} 
when defrosting takes place every 24 
hours, the drippage is slight and is 


] 


easily caught in the drain pan which 
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requires emptving only every 3 o1 
days. In the meantime, the moisti 
circulates within the box and he 
to prevent food from drying out. 

Ihe temperature rise in the ref 
erator during defrosting is only abc 
§°—not enough to melt the ice cul 
but sufficient to melt away the ice 
the freezing compartment and t 
increase the efficiency of the refrig« 
tor by preventing the insulating 
blanket from forming. Without t 
accumulation of ice on the coils, t 


motor operates less frequently whi 


] 


cuts down the electric bill and 
longs the life of the refrigerator 
chanism. 


1210—L-Bracket 


Manufactured by Kelton Manutact 
ing Co., Box 132, Bloomfield, N 


[THE NEWLY-PATENTED Kelton 
Bracket provides the means for ca 

















fast, and positive installation of « 


trical outlet boxes [hese brac 
ire. particularly well suited wh 
idditional outlets are being instal 
in finished houses having plast 
board, tile, metal-lath« Yr anv ot 
type of hollow partition walls 

Che installation of an outlet 


vith the Kelton L-Bracket incl 
four easy steps: 

1. T’asten the L-brackets to the 

Insert the box, with bracket 
place, into the opening in th 
ind Iet the box hang while the « 
is inserted. 

3. Insert box into the open 
draw the brackets forward, and tig 
en the screws. 

4. With the box securely in ] 
tion, cut off the brackets with 
cutters. 

The brackets are formed from sl 
aluminum resulting in maxim 
strength with minimum weight 
no danger of corrosion. 
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al] Westinghouse 
‘||| 85-WATT FLUORESCENT 


LAMP EQUALS OUTPUT 
OF 100-WATT LA 













yj —_—C USE OF KRYPTON GAS 
INCREASES EFFICIENCY 17%; NEW LAMP 
OPERATES IN PRESENT 100-WATT FIXTURES 


This new Westinghouse lamp produces 19.5 of white light—daylight, 4500 degree white, 
lumens per watt, as compared with 42 lumens — standard white, soft white, and the new warm 
per watt for the 100-watt lamp which it re- white. For more information about this new 


places. The new unit has an average life of | money-saving lamp, call your Westinghouse 





6,500 hours at 12 hours per start. Lamp Distributor or write to Lamp Division, 
The 85-watt fluorescent lamp is five feet long. Westinghouse Electric Corporation, Bloomfield, 
2 ¥4 inches in diameter, and offered in five hues | New Jersey. 
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Names in the News 





Ihe Norge division of Borg-Warn 
er Corp. has reorganized its advertis 
this 


ing department and, in connec 





John 
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Phe new product promotion m 
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ver, both vhom advance from 

he Norge sales dé 


ind Hl. J. Stouffer, Jr., who 
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HCV" i | Lil 
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ganization 
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that under th 


Hi. MacMa- 
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he , nih} relat ’ sx7hoal 
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1 1] 1 1] 

Mr. Schuman will bo responsible f 


initiation, heduling and subsequent 


1] r f 1] ] et 


ndling of a idvertising and. sal¢ 
promotion material production \t 
! Sa Tie 11ii¢ ( i pl WHNOTLON 
manage special F in TWO OF MOTE 
lucts, will supplant a single sa 
) not nanag Vh V1 





F. H. Toler 


H. G. Hillyer 





Phe 
quarters in 
R.. B. 


lines 


; 
sales 
Benard, 


Dudley 


ire 


vent cight 
( impb Day ( g th 
I r wh » i 1S ! 
ecut 1 the Nors 1 in 
Mr. ‘Tole 1 \I hi 
cen with Norge for ist 
irs, both having 5 
( ] itati \ Nii | 
( ¢ nt ld nin harg iT 
ite! ool l | l new 
yacity, he will handle promotion of 
efrigerators and _ refrigeration 
sale Mr. Hill vill have larg 
les promotion on dry equa] 
nent 
1] J. St Itc CCNSIV¢ 
lc mn nerchandising experience 
id was at one tim promotion 
t] ppliance division of 


represented 


staff of 


ol 


Ernest T, 
Atlanta. 
Illinois 
by the I 


Dickson, 
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> 
De 
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el in 


vd 


n Bure 


Loyd. 
Atlanta recently 
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Electric 


agency. 
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J. Allen. 


H. J. Stouffer, Jr. 





manufacturers’ representative with head 


i 


i nd 


Forest Cummings. Mr. Lovd. Mr. Benard 
Wallace Teate. 
| ipp 1 Albert 
Bross t the posit n of . tant g 
manage f Landers, 1 
w < has be } l Bre 
C. Neece, ( ( 

Nh Bro Ss hil NCi¢ S 
yartment p t 1C 
pan home offi f iumnbe¢ 
Ca His new onment wil 
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field selling staff rt t Unive 
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Yale ‘'T. Chaney has b« ppon 
cd manager of distribution tc 

f the ‘Urum \ifg. Com 

Plainville, Connecticut 

\l Chan on Prumbu!l 

37 in the Mngineering Departn 
of their plant in Laudlo kK 
In 1945 he became ‘1 1 

nt cngin OTKINE tin Cscne 
Klectric 1 Sche tad N. 

\l con | t Dy 
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the Un it yf Cincinna t 
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Phe appointment of J. J. Perry, J 
as a member of his company’s st 
has been announced by ‘Thomas 
Fleischer, manufacturers’ represen 


to discuss selling plans with 


weelain 


Co.. Macomb, Ul... one of the 
In the picture, from left to right 


tive for lighting, heating and constn 
tion materials, Atlanta. Tor 
number of vears Mr. Perry has be: 
associated with the Miller Compan 
In his new position he will hand 
sales promotion activities. 


In 
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* WIRE ROPE AND STRAND * FITTINGS * SLINGS 
* SUSPENSION BRIDGES AND CABLES * AIRCORD, 
AIRCORD TERMINALS AND AIR CONTROLS * AERIAL WIRE 


ROPE 





* SKI LIFTS * HARD, ANNEALED OR TEMPERED 
HIGH AND LOW CARBON FINE AND SPECIALTY WIRE, 
FLAT WIRE, COLD ROLLED STRIP AND 
COLD ROLLED SPRING STEEL * SCREEN, HARDWARE 
AND INDUSTRIAL WIRE CLOTH * LAWN MOWERS 
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GET RID OF OVERHEAD LINES and you get rid of expos- 
ure to storms and weather, costly maintenance and unsightliness. With 
Roebling Paper Insulated Lead Encased Cables your transmission, dis- 
tribution and service circuits go underground ... give you dependable, 
uninterrupted service at lowest obtainable cost. 

Roebling Shielded Type H is being widely adopted for 3-phase 
grounded neutral circuits from 13 to 33 kv. This solid type cable is avail- 
able in both single and multiple conductor construction, in regular and 
Compack strand (round or sector). Conductors, shielded with metal- 
lized paper, are then individually insulated, protected with a perforated 
copper shielding tape, and the whole assembly served with a bronze 
binder tape. Finest materials plus Roebling production techniques give 
Shielded Type H characteristics of high importance in the utility field. 
For a standard cable or one manufactured for individual requirements, 


specify Roebling. A Roebling Field Man will help you select the right 
cable for specific service. Call him at your nearest branch office. 


JOHN A. ROEBLING’S SONS COMPANY 
TRENTON 2, NEW JERSEY 
Branches and Warehouses in Principal Cities 


SYSTEMS * ELECTRICAL WIRE AND CABLE 
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SHIELDED TYPE 


A CENTURY OF CONFIDENCE 


JRY YOUR TROUBLES 
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ATALOGS and BULLETINS 


Available Free to Readers of 
Electrical South upon Request 


250—Electrical Apparatus. The Trumbull Electric Mfg. Co., 
Plainville, Conn., has recently issued a condensed general cata 
log, ‘““Trumbullist’”, which gives complete information on electri 
cal control apparatus. 


251— Infrared Lamps. An 8-page folder, “Drying Problems 
Made Easy”, listing the advantages of the Dritherm Carbon 
Lamps is available from « North American Electric Lamp 
Company, 1041 Tyler St., St. Louis, Mo. This folder includes 
a complete description of how Infrared Radiant Energy with 
Nalco Dritherm Carbon Lamps provides fast, effective heat. 


253—Monarch Electric Ranges. Data is available from Malle 
able Iron Range Co., 4861 Lake St., Beaver Dam, Wis., on all 
types of this company’s ranges. 


255—Paragon Timers. A folder of up-to-date bulletins on 
available timers and their prices is offered by the Paragon Elec 
tric Company Two Rivers, Wisconsin, manufacturers of si 
trical equipment. Such items as industrial timers, self-lubric: 
ing time switches, and many others are described and illustrated 
in this folder. 

he me Equipment. ‘This 1 revised page condensed cata 
log, No. 945, describes the company’s line of engineered light 
ing and control equipment for hide, theaters, hospitals 


churches, and stores, etc. Specifications, engineering detail 
and list prices are included. This catalog is available from 
Hub Electric Co., Department “ES”, 2219 West Grand Ave 


Chicago 12, Illinois. 


258—Circulating Fans. Illustrated catalogs are available from 
Signal Electric Mfg. Co., Menominee, Mich., describing the 
complete line of desk and pedestal fans, vent and exhaust fans 
and semi-automatic kitchen vent fans. All literature gives full 
electrical details and dimensional drawings for all vent and ex 
haust fans. 


259—Electrical Equipment. The latest edition of the Federa 
log has just been issued by Federal Electric Products Co., 60 
Paris St., Newark 5, N. J. This profusely illustrated catalo 
contains complete details of Federal’s newest motor controls, 
safety switches, service equipment, circuit breakers, panelboard 
switchboards, and busduct. 





260—Ventilating Fans. The complete line of C & H venti 
lating fans is pictured, with dimensions and details, in a new 
24-page catalog. Described are exhaust fans, window fans, ait 
circulators, portable and desk fans, and fan accessories such as 
grilles and shutters. C & H Air Conditioning Fan Co., In 
1603 DeKalb Ave., NE, Atlanta, Ga 


261—Electric Motor Parts. A 100-page illustrated catalog of 
electric motor and controller parts is now available from ‘The 
Reading Electric Company, Inc., 200 William St., New York 
18, N. Y. This bulletin lists everything used by the electric 
motor repair shop. 


262—Fluorescent Lighting. Smithcraft Lighting Division, 
Chelsea 50, Mass., has just issued an interesting series of speci 
fication sheets, each portraying a single Smithcraft fluorescent 
fixture and providing pertinent technical data to assist engi 
neers, jobbers, contractors and purchasing agents. These sheets 
are available upon request. 


263—Electric Ranges. An Electromaster Range Catalog, de- 
scribing in full detail a complete line of models and features, 
is available from Electromaster, Inc., Mount Clemens, Michi- 
gan. This catalog gives a description of the exclusive Oven 
Eye, automatic cooking controls, deep well cooker, lamp, and 
oven control clock. 
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264—Time Switch. Sangamo Electric Co., Springfield, Ill., 
offers their 4-page Bulletin 1050 fully describing the new, ex- 
ceptionally small Type S Time Switch. The switch is pow 
ered by a newly developed synchronous motor lubricated for life 

265—Coffee Makers. The complete line of Cory coffee 
products, including the famous Cory rubberless coffee brewers, 
service set, the Cory Automatic, electric coffee grinder, 2-heat 
electric stove, and commercial units is described in a 20-page, 
beautifully illustrated booklet. Copies may be obtained from 
the Cory Corp., 221 N. La Salle St., Chicago, III 


266—Air Circulator. A highly illustrative two-color folder, 
containing interesting facts about air circulation, may be ob 
tained from the Fresh’nd-Air Company, 221 N. La Salle Street, 
Chicago 1, Illinois. 
267—Motor Repair Materials. The 45-page IWI Blue Cata 
log published every other month contains a listing of nearly 
every item required for electric motor repair and rebuilding, 
complete with sizes, prices and standard packages. Copies may 
be obtained without charge by phoning or writing the_ Insula 
tion and Wires, Inc., offices at Atlanta, Ga., Houston Tex., 
ind St. Louis 3, Mo. 


268—Ventilating Systems An_ illustrated 48-page booklet 
titled “Silent Breeze Selection and Installation Manual,’ de 
scribing the practical engineering details of automatic ventila 
tion for homes, commercial, and 1 industrial establishments, may 
be obtained from Holcomb & Hoke Mfg. Co., Inc., 1545 Van 


Buren St., Indianapolis Indiana 

a Helps. A variety of sales helps, including Sound 
Slide Colored Training Films, How to Sell Booklets, Consumer 
Pieces, Specification Sheets, Demonstration Kits, Display Cards 


and Promotion Kits for selling and demonstrating Ge neral 
Mills Home Appliances—PressureQuick Saucepan, ‘Tru-Heat 
Iron and Steam Ironing Attachments are available dealers 
from General Mills, Inc., Home Appliance Dept., 1620 Cen 
tral Ave., Minneapolis 13, Minn. 











270—Water Heater. An 8-page, illustrated booklet describing 


Rheem automatic electric storage water heaters, Series 60, is 
now availa le from Rheem Mfg. Co. 5 ) Lexington Ave., New 
t discusses special aan of the line 


York, N. Y. The booklet 
and les specifications and roughing-in dimensions 


1 
mci 


271—Attic Fans. 1948 Sales Increasers and 1948 Installa 


tion Manual are the titles of two highly informative booklets 
issued by The Murray Company, Dallas 1, Texas. Each of 
these booklets contains a wealth of material of especial interest 


to the fan dealer. 


272—Hot Water Heater. a and well illustrated 
data are ‘available from Bell Electric Products Co., 700 Murphy 
Ave., SW, Atlanta, Ga., on _ their . ibletop Electric Water 
Heater. These units are available in aaa ind double ele 
ments with a thirty gallon capacity 


273—Electric Fans. An attractive, 8-page, 62nd Season Cata 
logue of Zephair fans — been made available by the Hunter 
Fan & Ventilation Co., P. O. Box 2858, Memphis 2, Tenn 
A comprehensive des« ies of this company’s products is giv 
en, with complete specifications and dimensions 


274—Flectrical eee. Catalog No. 38, issued by the Effi- 
ciency Electric Co., East Palestine, Ohio, contains a listing of 
the electrical Pay for conduit, wire, and cable suspension 
manufactured by this company. 
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275—Attic and Console Fans. An attractive and well illu 
strated folder describes in complete detail the ModernAire con- 
sole and attic fans manufactured by the National Gas Equip 
ment Co., Inc., Terrell, Texas. 


276—Lighting Fixtures. A complete line of decorative resi 
dential lighting fixtures as well as an outstanding commercial 
fluorescent series are described in Catalogs No. 48 (Residential 
and No. VF-48 (Commercial). Copies may be obtained from 
John C. Virden Co., 5905-6103 Longfellow Ave., Cleveland, 
Ohio. 


277—Water Heaters. Information 1s available about th« 
“SEPCO” Electric Water Heater from the Automatic Electric 
Heater Co., Pottstown, Pa. Literature available describes se\ 
eral exclusive features in the “SEPCO” line of round and tabk 
top heaters. 


278—Exhaust Fans. A _ bulletin featuring specifications, in 
stallation data, and diagrams on Stakool Exhaust Fans for 
homes, offices, stores, and farm buildings is now available \ 
table giving performance data and directions for figuring size 
fan required is prominently featured. Copies may be obtained 
from ‘Tennessee Valley Marketers, Inc., 117 Ninth Ave., Nash 


5 


vile 3, Tenn. 


279—Attic Fans. The first edition of the Attic Ventilation 
Code has been published by the Propeller Fan Manufacturers’ 
Assn., 5-208 General Motors Bldg., Detroit 2, Mich. It covers 
such items as variations in house structure, location of ventilat 
ing unit, air changes per minute, air velocities, discharge vents 
and installation and operating suggestions 


280—Electrical Maintenance. Available immediately is a new 
48-page reference and instruction booklet issued by the Ana 
conda Wire and Cable Co., 25 Broadway, New York 4, N. Y 
Entitled ‘““Wire Ahead,” this book covers a variety of problems 
encountered in electrical system maintenance 


281—Wiring Connectors. A complete new catalog on vari 
ous new wiring connectors has been issued by the Jasper Black 
bur Products Corp., St. Louis The catalog also contains 
much detailed information not heretofore available to users 


282—Cords and Cables. The Simplex Wire & Cable Co., 
has just issued an attractive 68-page catalog giving descriptions 
of the Simplex-Tirex portable cords and cables. Complete m 
formation on splicing is also included, as well as a_ pictorial 
section on applications. It may be obtained from 79 Sidney 
St., Cambridge 39, Mass 


283—Reed Unit-Fans. A new 16-page booklet on unit-fans 
has been published by Reed Unit-Fans, Inc., 100] St. Charles 
Ave., New Orleans 8, La This booklet describes the design 
of the Reed reversible unit-fan and how by adding various at 
tachments it serves af purposes and uses 


showing their 
from McGill 


ided is descrip 


284—Electrical Specialties. A catalog, 
complete line of electrical specialties is 
Mfg. Co., Inc iso, Ind. 
tive data on the many sizes and types of Levolier switches and 
McGill portable and vaporproof lamp guards 


I 
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285—Switches and Outlet 


| 7 


s. Literature giving information on 
prices, construction and quality of the toggle switches, duplex 
outlets, and flush plates manufactured by All-Plastic Manufa 
turing Company, Box 2135, Terminal Annex, Los Angeles 54 
Calif., is now available upon request. Samples are also available 


i 
upon request 


286—Porcelain Insulators. A joose-leaf catalog of porcelain 

insulators and pole line hardware is available from Illinois Ele 

tric Porcelain Co., Macomb, Illinois. In addition to the 

pages of product specifications, the catalog contains a special 

section of useful tables and a copy of the AIEE Standards or 
I 


Insulator Tests 


287—Condensed Lighting Catalog. This 8-page descriptive 
bulletin issued by Pittsburgh Reflector Co., 450 Oliver Bldg., 
Pittsburgh 22, Pa., describes in detail the most popular items 
in the Pittsburgh line of fluorescent and incandescent lighting 
equipment. Each item is fully illustrated and cataloged, and 
many are accompanied by installation drawings. 


288—Unit Heaters. A 16-page catalog, No. EC-4, describing 
the complete line of Electromode unit heaters from 1500 watts 
to 60,000 watts, has just been released by Electromode Corp., 
45 Crouch St., Rochester 3, N. Y. The book is illustrated with 
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pictures of installations, heaters, controls, and wiring diagrams. 
It also carries a Heating Analysis Sheet to assist in solving in- 
dustrial heating problems. 


289—Air Cooled Transformers. Bulletin 1246, available from 
Sorgel Electric Co., 832 W. National Ave., Milwaukee 4, Wis., 
describes the latest development in dry type transformers for in- 
door installation, % kv-a to 1000 kv-a, single-phase and three- 
phase, with voltages from 115 volts to 13,200 volts. 


290—Receptacles, Plugs, and Connectors. Russell & Stoll 
Co., Inc., 125 Barclay St., N. Y., has released a bulletin No 
EL-4-46, describing the new Ever-Lok receptacles, plugs and 
cord connectors for 30 amperes, 440 volts, a-c. ‘Typical uses 
are for heavy duty industrial purposes 


291—Home Freezers. Full information on the Orley Sixteen, 
with a 16 cubic ft. capacity, and the Orley Super-Seven, with 
a 7% ft. capacity, is available from Orley Freezers Inc., 475 
Schaefer Road at Oakwood, Detroit 25, Mich 


293—Residential Lighting Fixtures. A complete and diver- 
sified line of incandescent lighting fixtures is illustrated in 
Catalog No. 47, which may be obtained from the Puritan Light- 
ing Fixture Co., 21 Boerum St., Brooklyn, N. Y. or from the 
southern agent, Al Orlick, P. O. Box 1033 Sanford, N. C. 


296—Building Wire. A fully illustrated 48-page booklet call 
ed “Hazard Building Wires” is now available from the Hazard 
Insulated Wire Works Division of ‘The Okonite Co. The ma- 
nual contains complete engineering information on the many 
types of wire and cable required by the building industrv. 
T'ables showing dimensions and weights of all cable construc- 
tions are included as well as a section devoted to valuable engi- 
neering data. 


297—Wire and Cable. An illustrated booklet containing de- 
scriptions of thermoplastic building wires, rubber-insulated and 
leaded building wires and cables, Flamenol cords, rubber cords, 
Neoprene cords, and many other items has been published by 
the General Electric Co., Bridgeport 2, Conn. 


298—Propeller Fans. Features, performance tables, dimen 
sions, and accessories are included in a handy, comprehensive 
bulletin, No. 2444, issued by The Herman Nelson Corp., Mo- 
line, Ill. All fans rated in accordance with ASHVE and NAFM 


Standard Test Code 


299—Brush Control. “ABC of Chemical Right-of-Way 
Maintenance” is the title of a four-color booklet recently is 
sued by the Asplundh Tree Expert Co., Jenkintown, Pa. It 
describes clearly the killing effect of Asplundh’s new, ex 


lusive, and simplified method of chemical brush control 


300—Shutters & Dampers. A 12-page catalog (No. 46) is 
ivailable from the Elgo Shutter & Mfg. Co., 2738 W. War- 
ren Ave., Detroit 8, Mich., describing the 17 different types of 
hutters and dampers manufactured by them, and as used in 
connection with ventilating and air-conditioning installations 

301—Air Conditioner. Specification sheets including com- 
plete data on 1/2 and 3/4 HP self-contained room air condi- 
tioners for window sill installations are available from Fedders 
Quigan Corp., Buffalo 7, N. Y. Functions of those condition- 
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ers are cooling, dehumidification, filtering, circulation, and ven- 
tilation. 


302—Attic Fan. A new builetin describing the complete 
Wind-Way attic fan system for every size home has been made 
available by Wind-Way Fan & Ventilator Co., 531 St. Joseph 
St., New Onleans, 13, La. 


303—Door Chime. Informative data on an electric door mat 
and chime combination for both home and office may be ob 
tained from Brockman Sales Co., Dept. C, 314 29th St., South, 
St. Petersburg, Fla. 


304—Coil Equipment. Specialized equipment for rewinding 
and repairing motor and generators is described in a series of 
data sheets released by Potter & Rayfield, Imc., 1570 Northside 
Dr., Atlanta, Ga. Described are such items as coil winders, 
wire racks, insulation folders, and other devices 


305—Electrical Materials. Three informative bulletins, No. | 
entitled + Cc} Arresters Data; No 2, Wire Stringing Tool 
Data; and No. Hub Rak Data on Secondary Distribution, ha 


been released S Hubbard and Co., Pittsburgh 1, Pa 

306—Wiring Devices. Fully illustrated catalog sheets, com 
plete with specifications are included in a folder made avai 
able by Bauman-Worth Corp., 57-75 Thames St., Br klyn 6, 
N. Y. Among the items described are a variety of sockets, r 


tacles, wall plates switches, eft 








307—Portable Radiator. The advantages of the Ele 
portable radiator are ill ted by mea uestion 
swers in a folder made a l FF) Steam |] ( 
1 Electric Ave., Paris 
308—C -onnectors. A 24 page, three-color catalog des k. 
& H1 solderless terminal lugs and connectors may | } 
from Krueger & Hudepohl, 5 East Third St., Cincim 
Ol A wealth of information, including specifications. d 
309—Busduct Data. Various applications of the FA busduct 
for industrial purposes are illustrated in this 31-page bulletin 


made aaa by the Frank Adams Electric Co., St. Louis, M¢ 
Also included are charts and Baiaaes wid h give voltage droy 
and all other pertinent information concerning this product 


310—Fuses. Listed by Underwriters’ [I iboratories, the Pier 
renewable fuses are fully described in an illustrated folder whic 
may be obtained from Pierce Renewable Fuses, Inc., 211-219 


Hertel Ave., Buffalo 7, N. Y. 


312—Fans. “The New Bar-Brook Model H_ Breezebuilder 
Fans” is the title of a new folder issued by the Bar-Brook 
Manufacturing Co., Inc., of Shreveport , La. Expressly de 
signed for horizontal mounting, the Moc lel H Fan Units are de 
scribed, with detailed installation instructions and diagrams 


313—Power Units. Form 647, available from the Kato Engi 
neering Company, Mankato, Minn., describes in detail the com 
pany’s lighting plants, motors, rotary converters, and a-c genera 
tors, 500 watts to 175 kw. Also given are dimensions, weights 
electrical specifications, and current price 


314—Fan Units. G-M Laboratories, In 4300 N. nonce 


Ave., Chicago 41, Ill., have released catalog pages of description 
on each of the four fan and fan and heater units semieasile in 
their line. Informative and well illustrated, these pages list 
the sizes, characteristics, prices, etc., of each model 


315—Transformers. Twenty-four pages are devoted to com 
plete ratings and catalog numbers on all voltage classes plus 
comprehensive data, dimensions, and illustrations of this com 
pany’s conventional, single phase distribution transformers. Han 
gers, kickers, and other accessories are described and illustrated 
This booklet may be obtained from the Line Material Com 
pany, Milwaukee 1, Wis. 


316—Fractional Hp Motors. Electro Machines, Inc., 54 
North 3rd St., Cedarburg, Wis., has available informative data 
sheets describing their line of fractional horsepower electric 
motors ranging from 1/20 to 2 hp 


_ 317—Air Circulators. [Illustrated catalogs and booklets giv- 
ing complete information on the Marsalis line of exhaust fans, 
ar circulators, fluid pumps, and air conditioners (evaporative 
type) are now available from American Metal Products Co., 
4901 Marsalis Ave., Fort Worth, Tex 
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318—Lights and Reflectors. A compact, pocket size elec- 
trician’s handbook showing a complete line of flood lights and 
reflectors may be obtained from the S & M Lamp Co., 119 
W. 36th Place, Los Angeles 7, Cal. This is the 1948 edition 
of EH catalog. 


319—Lighting. Complete specifications, price information, 
and accessories are shown in a 28-page pocket-sized book 
especially designed as a selling guide for electrical distributors, 
electrical contractor-dealers, architects, and utilities. This cata- 
log is available from Dept. P. R., Mitchell Manufacturing Co., 
2525 Clybourn Ave., Chicago 14, Il 

320—Wire Connectors. Ideal Industries, Inc., Sycamore, 
Ill., are offering a 12-page catalog fully illustrating and describ 
ing Ideal sol lerless, tapeless vag connectors and their applica 





ion by electnical contractor and manufacturers Complete 
information, t ‘Hing how ree 11 wire connectors should be se 
bad eee Maggies eee ee. SA 
¢ ind applied, is also included 
~Recessed Troffers. Catalog No. T-48 contains 36 pages 
illustrating all types of one, two, and three light 40-watt 
fluorescent, deep and shallow type troffer Incl 1 are incan 
escent Highliters for accent uighting between Tul vit om 
Availab ym ti I M 
: : 
\ at. 2 Y¢ N. Y 
322—Upright Scaffolds 
M Right §S 
; B 
323—Lighting Fixtures. f il] 
lis ire al j 
( ] + ( 1 ] + \ ( 
I 
324—Lamps and Accessories. ncandescent and f nt 
tartet cartridge es, plug f and Scr 
comprehensive booklet issued by the Solar ] 
W uren, Pa. Complete specifications are f 
n to a price list and suggestions for promotion 
tivities on the part of the deal 
325- Ballasts. Twenty-six pages are devoted to a discussi 
of fluorescent lighting and its many components 
highly informative bulletin (GEA-4950) released by Genera 
Electr Specifications for the use of all types of general lamp 
ballasts are listed, including Slimline instant-start ballasts ans 
Circl ballasts. ‘The brochure may be obtained from the 








Apparatus Department, General Electric Co., Schenectady, N. Y 


26—Wiring ag Bulletin No. 17, released by the M 
& W Electric Mfg. Inc., East Palestine, Ohio mtains 
descriptions and ill aes of M. & W able connectors 
grounding devices, and newly developed cable ra roe ‘wenty 
three pages in length, the booklet is designed for easv referen 

27—Lighting Fixtures. A_ sixteen-page, two-color italog 
illustrating adjustable lighting fixtures, as well as recessed fix 


tures, has been made available by Swivelier Co., Inc., 28 Irving 
Place, New York 3, N. Y When requesting 1 t 
signate Bulletin No. 122 


328--Multiflex Brushes. The Helwig Company, 2544 Nort] 
30th St., Milwaukee 10, Wis., has just issued catalog No. 245 
j 


which lists brushes by code pumas This simplifies the order 
ing of the proper brushes 

329—Lighting Fixtures. A colorful, well illustrated, 32-page 
italog has been made available, featuring industrial, commercial 
nd residential lighti ng with technical description 1 en 
ing data. ‘The catalog, No. 45, may _be_obtaine 





Keystone Mfg. Co 2238 36 E. Tioga St., 


330—Lighting Equipment. Appleton Electric Company an- 
nounces the release of Catalog No. 48, covering the line o 
lighting equipment formerly manufactured by the Goodrich 
Electric Company, of Chicago, which has been taken over by 
them. It may be obtained from the Appleton Electric Co 
1701-59 Wellington Ave., Chicago 13, 


331—Cords and Cables. New illustrated catalog sheets and 
descriptive pamphlets showing advantages of Bronco 60 Neo 
prene cords and cables have a made available by Western 
Insulated Wire Co., 1101 E. 6th St., Los Angeles 1, Cal 
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New Electrical Books 

























National Electrical 
safety Code 


*ublished by the Supt. of Documents, 
. S. Government Printing Office, 
Washington, D. C. Cloth-bound. 408 
pages. Price, $1.25. 


[ur rrest five parts of the fifth 


lition of the National Electrical 
Safe Code, previously issued sep 
telv as National Bureau of Stand 
ids Handbooks H31 to H35, are now 
lable in one volume, NBS Hand 
k H30 
he page numbers of the five sep 
te handbooks ha been retained 
vy compilation to ass‘st in 
} sp cif d ules € 
f the volume used. Installa 
( na nance 1] r ciec 
supp!lv stations are given in Part 
tI pp 1d mmunica 
} Part 2, and f ect 
quipmen 5 5.. Fart 
) { LLC ypc l 
cquipn ( Te 
5 mn 
\ ya p t yI ided 
Phe ¢ 1ON ein ised \ 
ier powe 
n juiremcn \ 
yd YO 1 ( C 
\ { i} } id tclc 
at UiWavVS 


Practical Color 
Simplified 


By William J. Miskella. Published by 
the Miskella Infra-Red Co., Publishing 
Division, East 73rd and Grand Ave.. 
Cleveland 4, Ohio. 128 pages. Illustra- 
ted. Price, $5.00. 


Ilere is A han ! NK 
. 7 
! l 1g ) n al 
n | d and 
( m aition, con 

: iamereita 
! l ill l WmmcrapdDic 
ung photo 
iph lor pigments or testing 

} visib‘lit yf th irlous ¢ 

1g nd ma 1 

{ } 

Includ l iD ) piates, 

] 4 ] 7 1 L 1 1 
ind a parented color char! Vhrough 
the use of the ¢ chart 1f 1s possibl¢ 
» mecchanicallv select colors, mix 
] no tnt hart "7 thy ‘ 
sneaes and TNS, Harmonize Three OI! 
more colors, and avoid color discords. 


Ihe colors are hand applied with la 


quer to insure permanency. 
[hose who use color in advertising 
nd merchandising will find particu 
arly valuable chapters describing the 
comparative effectiveness of the var 
ous colors in attracting attention. 
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RANCE CAPS 


TYPE 17-50 


ENT 


CAPPED ELBOW 


TYPE 19-50 








GEDNEY 
FITTINGS ...FIT 


ponte 


IN MORE WAYS 
THAN ONE 


GEDNEY ELECTRIC co. 


GENERAL OFFICES: RKO BLDG., RADIO CITY, NEW YORK 20, N. Y. 
FOUNDRY, FACTORY AND SHIPPING POINT: TERRYVILLE, CONN. 





e Made & /OOGCH 


ENDURING 


MALLEABLE IRON 


















A COMPLETE LINE OF FITTINGS FOR RIGID CONDUIT, 
EMT ARMORED CABLE AND NON-METALLIC CABLE 









_ . | 


Your Work 
Can Wait! 


- 




















. 
® 
° 
“Conductor, I'd like to have a word with 
you about the gentleman in upper six!” 
4 <0 - 


““It there was only some way you could tell which 
was the real one and which were the imposters!’ 


“Keep up that complaining and 
I'll finish this hay ride by myself!” 
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lan Kt ; WE KEEP THE REELS 
y gE ea \ 
Fal : : ROLLING TO CARRY 
NG ELECTRICAL POWER 
Von ewe Lf ve 24 
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WITH THE FINEST OF ALUMINUM 
AND COPPER CONDUCTORS 


For Transmission and Vai 
Distribution Systems 

















——_ 


_=> IN THE HEART OF THE SOUTH “——~ 


Prompt Shipments Available On 
Galvanized Steel Guy Strand 
Armor Rods — Flat Armor Tape 
Twisting Joints—Clamps—Clips—Ties 
Weatherproof and Bare Copper Wires 





SOUTHERN ELECTRICAL CORPORATION 


P. O. BOX 989 Telephone 7-3325 CHATTANOOGA, TENN. 
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| The Latest Development in 
| Transformers 
Liberal Design 
; Steel Encased 
Solderless Terminals 
Connection Compartment 
Over 30 Years’ 
Experience 
This is our 
Principal 
» business— 
not a side line. 
V4 Kv-a. 
Single Phase 
460 / 230 to 
. Quiet operation. 115 volt 
Low temperature. 
High efficiency. 
Long life. " i — 


A size and type 
for every purpose. 
¥%4 to 2000 Kv-a. 
All valtages. 

115 volts to 
15,000 volts 





5 Kv-a. Single Phase 
: 480/240 to 240/120 Volt 100 Kv-a. Single Phase le 
: Wall Mounting Type Floor Mounting Type yy 





SORGEL ELECTRIC CO.., 832 w. National Ave., Milwaukee 4, Wis. 


Pioneers in the development and manufacturing of Air-Cooled Transformers 
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News from the South 








Birmingham, Ala.—J. WW. Whatley 
and R. P. McDavid, III, have been 
named vice-presidents of the R. P 
McDavid & Co., Inc., apphance 


tributor of this citv. 


Benton, Ark. — Replacing Steve 
Bradley. Wallace Thompson, of Lit 
tle Rock, has been named local man 
ager for the Arkansas Power and 
Light Company. Mr. Bradley has 
been transferred to Magnolia Ark 


Murfreesboro, Ark. Owned and 
yperated by Mr. and Mrs. Bill Me 
Hughes, the Citv Appliances store ha 


opened for business in the Buie Bu 
+ 


ing, located on the southea mer of 


the courthouse square 


Pine Bluff, Ark. Vhe L. & D 


Distributors. Inc., has been organized 


vith capitai stock 

] 1 ] } 
gage In a Whorcsal¢ trical supplic 
business Incorporators are Jeann 
R. Dean, S. J. Lavender, fi ind 


Charles W.. Orto, all of Pine Bluff. 


Star City, Ark.—A new applianc 
firm, the If and N Appliance Com 


pany has opened under the owne1 
ship of ‘T. B. Nichols and B.S. Hund 
cv. The organization is housed in 

new $10,000 aluminum and concrete 


building 


+ 


Orlando, Fla.—lormal opening of 


the newly remodeled and expanded 
Willard & Keiser electric appliance 
store in Colonial town has taken 
place. In addition to two displa 


rooms, a large new Quonset building 
has been erected at the back of thi 
store for the refrigeration and repan 


department. 


St. Cleud, Fla—tHollis k. ‘Vhomp 
son announces the opening of his 
Klectric and Appliance Store, forme! 
lv owned by E. J. Hensel, at New 
York and Venth, which he has re 
modeled and enlarged. 


Tampa, Fla. — Operating as a dis- 
tributor of radio and television equip 
ment, the Butcher Electric Specialties, 
headed by W. B. Butcher, has opened 
at 700 Memorial Highway. Mr. But 
cher was formerly connected with 
Butcher-Brorein, Inc., electrical ap- 
pliance dealers. 


Cairo, Ga.—A new firm to handle 
electric ranges, water heaters, wash- 


ELECTRICAL SOUTH for DECEMBER, 1948 

















Let’s compare yesterday with 
today ... that will give us an idea 


of what tomorrow can be! 


Machine Power: Since 1910 we have in- 


creased our supply of machine power 
116 times. 
Production: Since 1910 we have more 


than doubled the output each of us pro- 


duces for every hour we work. 





Nure, America’s Soing ahead... 
if we all pull together! 


Income: Since 1910 we have inereased our 
annual income from less than $2400 per 
household to about $4000 (in dollars of 


the same purchasing power. ) 


Work Hours: Yet. since 1910 we have cut 
18 hours from our average workweek 
equivalent to two present average work- 


days. 


HOW have we succeeded in achieving all 
this? kind of 


Through the American 


What we have already 
accomplished is just a 
foretaste of what we 
can do—if we continue 
to work together! 


. 


sic 











+I 





=F 





{pproved for the PUBLIC POLICY COMMITTEE of The Advertising Council by: 
BORIS SHISHKIN 


Economist 


EVANS CLARK 
Executive Director 
Twentieth Century Fund 


American Federation of Labor 


PAUL G. HOFFMAN 
Formerly President 
Studebaker Corp. 





CONTRIBUTED AS A PUBLIC SERVICE BY THIS PUBLICATION 
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teamwork! And what is teamwork? 


American teamwork is management 
that pavs reasonable wages and takes fair 
profits—that prov ides the best machines, 
tools. materials and working conditions 
it possibly can—that seeks new methods, 
markets. that 


freely and fairly with its employees. 


new new ideas: bargains 


Our teamwork is labor that produces 
as efficiently and as much as it can—that 
realizes its standard of living ultimately 
depends upon how much America pro- 
duces—that expects better wages as it 
helps increase that production. 

leamwork is simply working together 
to turn out more soods in fewer man- 
hours—makine things at lower costs and 
paying higher wages to the people who 
make them and selling them at 
prices to the people who use them. 


iower 


What we've already accomplished is 
just a foretaste of what we can do. It’s 
just a start toward a goal we are all striv- 


ing to reach: better housing. clothing, 
food. health. education. with ever greater 
opportunities for individual development. 
Sure, our American System has its faults. 
We all know that. We still have sharp ups 


and downs in prices and jobs. We'll have 
to change that—and we will! 


It will continue to take teamwork. but 
if we work together. there’s no limit on 
what we can all share together of even 


vreater things. 


WANT TO HELP? 


This is the first of a series of ad- 
vertisements in The Advertising 
Council’s Economic education 
campaign. This important pro- 
gram can be effective only 
through the strong support of 
advertisers everywhere. For in- 
formation about the succeeding 
ads write to: The Advertising 
Council, Ine., Dept. A, LL West 
12nd St., New York 18, N. Y. 


POPS eeeeeeeeeeseeeseeeeeeeese 


SSCSCCHSESHESEHSEEHEESESEEEHEEHEEEEE 
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ing machines, refrigerators, dish wash 
ers, and ironers has been opened on 
First Avenue. ‘The owners are Noah 


W. Stanfill and E. Clower White 
Social Circle, Ga. Ihe Black 
wood Home & Auto Supply Store, 


which features an exclusive line of 
electrical appliances and housewares 
has been sold to J. O’ Kelley, Ji 
Carl Lemmons, who has been asso 
ciated with the firm, is manager. 
Lakin, Kans.—The partnership of 
in the 


Jack Wilkin and M. C. Glaspy 


Lakin Electric Store was dissolved 
recently when Mr. Wilkin sold his in 
terest to Mr. Glasp\ 


Larned, Kans.— The l'arm & Hom« 
Appliance Company, now located at 
103 S. Broadway, wil 
new location at 522 Broadway 
December 1. The 


present 


move to its 

about 

appliance stor 
} 

iocation of 

with Ve kc 


manager. 


will occupy the 
the Fairmont Cone store, 
Moses serving as 
Neodesha, Kans.—Under the own 
Hoff and Bob Vail, 


ership of Lester 
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* Slender, appealing design that meets more 


lighting problems. 
* Economical operation, high power factors. 


* Easy installation. 


* Quick, 


and Southwestern states. 


* Available for 1, 2, 3, 4, 5, or 6 tubes. 


A complete line of fluorescent fixtures 


Write Dept. A. 47 for catalog 


SOLD THROUGH RECOGNIZED JOBBERS ONLY 





FOR RECOG . 


low-cost delivery in all Southern 








IZED JOBBERS 
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Ser ICC 


Electrical 
business at 109 N. 4 
The firm will give expert < 


the H. and V. 
opened for 
Street. 
ind night 
of radios, refrigerators, washing 


repair service on ill ty 
chines and other electrical app 


LOS, 


Elkton, Ky.—-Davis-Birkhead (¢ 
pany, of this citv, has been inc 
orated with capital stock of $10,0 
to deal in electrical appliances. | 
corporators are ‘T’. W. Birkhead, P 
lme QO. Birkhead and Arthur J. Da 


Louisville, Ky. Capitalized 
25,000, V. P. Cassady, Inc., 


been organized here to deal in radi 


S 


ind musical devices Incorporat 
ire V. P. Cassadv, C. R. Barbee, Li 
Hoskins and Charlotte J}. Scha 


Owensboro, Ky. Griffin Ap] 
ince Company, Inc., of this city, | 
just received a certificate of incorp 
secretary of State 
household appliances \ 
thorized capital stock is $54,000. 1 
incorporators are William TH 
Erma Griffin and Edward L. M 


ph 


tion from the 


deal in 


Paintsville, Ky. Capitalized 
$200,000, John B. Wells, Distribu 
Inc., has just been organized to dé 
in household appliances, whol 
and retail 
B. Wells, 
Wells, J 


Incorporato1 ire Jo 
Jennie Wells and ] 


Alexandria, Laa—The new hom« 
H. H. McCann’s Appliance and Har 
ware Store, at 16th and Washingt 
streets, 
some time in Decembe 


is expected to be complet 
The f 
features ranges, radios, ironers 
ind is at present located at 791 ‘Th 


Strect. 


New Orleans, La.—-Lipscomb A 
opened at 3301 Sout 
Avenue. They cart 


pliances has 
Carrollton 
complete line of washers, freezers, a 
steel kitchens. Mr. 
the appliance business a number 
vears in New Orleans before laun 
ing this new store 


Lipscomb wa 


New Orleans, La. An enlarg¢ 
plant has been opened at South Ca 
rollton by the Phillips Supply Cé 
appliance 
refrigerators, wat 
ighting 





ge é 
wholesale dealers. I 
company deals in 
radios, 


heaters, equipme! 


ind washers. 
Natchitoches, La.—Carroll’s Rad 
Center, located on St. Denis Strec 
has announced its opening. ‘The fit 
will handle a complete line of radi 

















1 will maintain a radio repair de- 
rtment. Carroll Fernbaugh is the 


ner. 


Shreveport, La.—Articlc fF in 
ration for the Arrow Electrical 
nstruction Co., which will engage 


ll types of electrical construction. 

air, and maintenance, have been 

d I'he registered office will be 
1952 Dove St. and the follewing 
officers of the corporation: Robert 
Walker, president; Flodine Wal 
vice-president; and Winston Le 
Pruett, secretary 


Biloxi, Miss.—Formal opening of 
mbel’s Appliance Store, located at 


West Howard Avenue, was held 


November Che firm features 
ine of major and small applian 
Gulfport, Miss. Partners in the 


Long Key Electric Company arc 
mus Stinson and Boris Casimi. both 
mer emplovees of the Gulf Beach 
cine’ 4a. Their store is located 
553 73rd Avenue. 


Jackson, Miss.—Pollard Super Ap 
ince Store has opened for busin« 


225 Fast Pearl Street 


Cameron, Mo.—The Wood Ele« 
Shop, Inc., of Hamilton, Mo., is 


ening a branch store in Cameron, 
’ under the management of Bu 
d C. Wood. The local store wil 
trv a complete line of appliances 


id will do wiring and insulation in 
lations 


Cape Giradeau, Mo.—A new storc 
ndling major and small appliances 
been opened it 650 Broadwa It 
inder the direction of N. B. Mul 
who is also owner of the Mullen 
\pphance Co. here which features 
nmercial and air conditioning prod 


Hermann, Mo.—A_ new _ business 
iown as the “Appliance Center” 
been opened on Market Street 
William Burt and Allen Busch 
inn. Thev stock a general line 
electrical equipment and appli 
cs Mr. Burt, who entered the 
lio sales and repair business her« 


} 


out six months ago, under the firm 
ime of Bill’s Radio Shop, will con 
nue in this work at the new loca 
ll. 


Palmyra, Mo.—The opening of an 
ctrical repair shop has been an 
uunced by R. L. West, Jr. Located 


the building with the Lugering 
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HYDEE HANGER * 


hangs chain suspended industrial fixtures quicker, easier 


A screwdriver is all you need... ior new or ‘‘change-over’’ jobs. Fits 

standard 4’ or 3%"’ outlet box or plaster ring. Self- grounding... you 
65 can use 2-wire cord and plug. Complete with receptacle, two 
LIST 5-foot chains, spring wire ‘‘S’’ hooks and cord clips. 

Day - Brite Lighting, Inc., 5435 Bulwer Ave., St. Louis 7, Mo. 

Nationally distributed through leading electrical supply houses. 


in Canada: address all inquiries to Amalgamated Electric Corp., 
Ltd., Toronto 6, Ontario. 





IT’S EASY TO SEE WHEN IT’S 


*Patent No. D-141024 aed e e 
and No. 440914 w a ee fs 


Underwriters approved. 

















KETT 
TALL REACH 


WOOD BORER 


DRILLS HOLES 
HIGH... LOW 
or in the HARD CORNERS 


This sensational new tool pays for 
itself (users report) on the first two 
or three construction jobs. Drills holes 
through joists. concrete or steel. | 
11/16”, 12/16” or 16/16” and ex- 
pansion bits with range from 7/8” | 
to 2 3/4” are available. Exclusive | 

| 

i 





















all-angle head permits drilling extremely close quarters in 
any direction. Use for wiring, plumbing or heating installa- 
tions. No ladders, no more reaching, stretching and strain- 
ing. Can be furnished with or without adjustable extension. 














WRITE FOR 
BULLETIN 
No. S-12 


TheKETT Fool cea 


5 E. THIRD ST., CINCINNATI 2, OHIO 
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Plumbing shop, the firm will special- 
ize in motor repairs, motor rewind- 
ing, home appliance repairs, and 
house wiring. 


Charlotte, N. C.—Charlotte Appli 
ance Company, featuring a complete 
line of major appliances, has opened 
at 1421 East Morehead Street. W. 
M. Dickson and John Kelber are the 


ywne»rs 


Charlotte, N. C.—With a capital 
stock of $100,000, the Dickson Ap 
pliance Corporation has been ico 
porated to sell electrical appliances 


here. The incorporators are William 
Dickson, Christine Dickson, and Paul 
Jamison. 


Charlotte, N. C.—Lloyd M. Smith 
Company, Inc., has been organized 
with capital stock of 1,000 shares to 
deal in electrical appliances ‘The in 
corporators include Lloyd Smith, D. 
S. Blair and Louis Goodman 

Thomasville, N. C. Under th« 
wwnership of Leo Sink, Cline Sink 
ind Harrell Sink, Sink, Inc., has been 
chartered to deal in electrical appli 


Capita 


inces. stock is $50,000. 








| SIMPLIFY YOUR SALES 


ooo MULTIPLY 


Reed Unit-Fans offer you the opportunity for ‘Comfortable’ 
“comfortably” 


profits on increased sales, with 
inventory costs. With the addition of simple attach 
ments to the basic Reed Unit-Fans 
— you can display window fans, attic 
fans, portable floor fans or commer- 
cial exhaust jobs. A dealer has only 
to stock basic fan models in different 
sizes to serve this wide variety of 


uses. te 
P.F.M.A. Certified Ratings , 


Each Reed Unit-Fan 
is equipped with a heavy duty re- 
versing switch with middle off 
position. and a 10-foot cord and plug. 
Fan case is finished with two coats 
of light Ivory, baked synthetic enamel. 
Blades are sheet aluminum. 


PROFITS ! 












low 


REED FAN 


4 Only Reed “Comfort Cooling” Units, offer you these features. 
Write today for catalog, prices, etc. 


REED UNIT-FANS, INC. 


Manufacturers of Ventilating Equipment 


2 reas 1001 St. Charles Ave.. 


New Orleans 8, La., U.S.A. 








Whitnel, N. C. — The G. |} 
Messick Company, Inc., has obtaine 
a charter from the Secretary of Stat 
to deal in electrical machinery. Ai 


thorized capital stock is $100,00( 
with $1,200 subscribed by W. | 
Strickland, G. F. Messick and Cha 
les Harnis. 


Winston-Salem, N. C. With 
capital stock of $100,000, the Wi 
Sal Machinery 
organized to deal in electrical app 
ances and equipment. The inco 
porators include L O. Gordon, \ 
G. McCallum and H. F. Carter, 


Company has _ bec 


Grandfield, Okla. 


is made by Frank 


\nnouncem< 
Tisdale that 


has completed plans for the openi 
of a new electric appliance busi 
ICTC 

Lawton, Okla—The grand opem 
has taken place of the Krauss Ele 
tric Shop in its new location at 5 
| St Under the nership 
lrenchv” Krauss, whi well kno 
in the area for his eiectrica onst 
tion, the irm W t ht 
hixtures, mayor and na Ippilance 


Charleston, S. C.—S« 


tributor for hom«e iutomob 
idio sets, the Barron Distribut 
& Manufacturing Company has oj 
ed for business at Sta Indust 
Park. Charles E. Barron, owner 

us firm will serve 29 intics in 
eastern half and low section 
South Carolina. A complete set 
department will afford deal 

CTVICE na tvpe I 

Chesnee, S. C.—Jcl Ilome A 
pliance store, featuring najo 
small appliances. has st 
for business here. 


La Follette, ‘Tenn.—kKImer Re 
iS Manager of the Hom \ppha ! 
& Service Company, which oven 
for business recenth 

Memphis, ‘Tenn. Phe applian 


department of Automobile Sales Con 
pany, Inc., has opened at 1195 Unio 
Avenue. They will feature radios, tel 
vision, 


refrigerators and home frec 


Sis. 


a, el 


+ 


Memphis, ‘Tenn.—\Mlartin 
ington, formerly of Chicago, is 
new manager of the appliance an 
furniture department at Brv’s. 


Beaumont, ‘Tex.— lhe Mid-Count 
Appliance Company entertained 5 
guests recently at a frozen food din 
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rer held in the Gulf Hotel Cottage. 

freezer manufacturer’s home eco- 

mist discussed the preparation of 
various foods served 


“ * 
cd * 


Dallas, Tex.—Opening of the third 
ike Doyle’s Store, home appliance 
ailers, at 338 West Jefferson Ave 
e has been announced. Featured 
the three stores are nationally 
own lines of ranges, refrigerators 
d washers, as well as complete 
ies of small appliances. Co-man- 
rs of the new store are Joe Foster 
d Gilbert Tyler. 


Laredo, ‘T'ex.—A 50-vear charter of 

poration was granted Link Ap 
iance Company, Inc. Authorized 
ick was listed at $50,000 and the 
orporators. are: Clarence J. Link, 
orge F. Link and Val Link. Jr. 


busi 


San Antonio, Tex. — A new 

the Raco Appliance Company 
402 Water Street, will distribute 
lios and electrical appliances. Gen 
11 manager is Walter T. Moreland 


id Ben Gavle is sales manage: 


Waco, Tex.—A home appliance 
ow will be held in Waco next 
ing, the Chamber of Commerce 
unufacturers’ and wholesalers’ com 
ittee announced recently 


Danville, Va. The Spangler Ap 
iances, Inc., has been chartered 
th capital stock of $50,000 to buy, 

and deal in electrical appliances 
iold R. Graham is president 


Portsmouth, Va. Stock and fix 
es of the New Home Appliance 
ymmpany have been sold to Price’s, 


ic., at 1500 Hull Street Che lat- 


I 1 home appliance firm. 1s op 


ing a branch establishment here. 


Richmond, Va. — Virginia Home 
juipment Corporation, dealers in 
ectrical appliances and fixtures, has 
eived a charter from the State 
poration Commission Author 
ed maximum capitalization is $50, 
10. William C. 


ent and treasurer. 


Freeman is presi 


Richmond, Va. — G. FE. Gaulding 
id A. M. Potts have opened the 
rina Electric Company. The firm 
ill handle home appliances and do 
neral electrical contracting 

Charleston, W. Va. — Permission 
is been received by the Hopkins 
lectric Company to construct a busi- 
ss building at 609 Columbia Ave- 
ue at a cost of approximately $15,- 
OQ, 
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Many unique built-in features insure ade- 
quate safety factors, assure low mainte- 
nance, and allow ease of installation. 

The high degree of standardization and 
interchangeability of parts provide a wide 
variety of types and sizes to meet every 
requirement. 

Ratings from 30 to 400 amps., 250 and 
600 volts. 





VAPORTIGHT 
WATERTIGHT 
AND 
EXPLOSION= 
PROOF 









x 
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Sold Through Electrical Wholesalers 

SALES OFFICES IN PRINCIPAL CITIES 


RUSSELL & STOLL COMPANY, INC. 


Write on your let- 
terhead, please, for 
latest catalog. 





Precision-Built Electrical Equipment 
125 BARCLAY STREET, NEW YORK 7, N. Y. 














A NAME 
GROWING BIG 
—ELECTRICALLY 





























95 PIEDMONT AVENUE, ATLANTA, GEORGIA 





APPROVED 


P-L att steet, EXPANDING 
TYPE EARTH ANCHORS 


Here is the first really efficient, two-piece 
earth anchor that is of simple, fool-proof, 
all-steel, heavy-duty construction, P-L 
Earth Anchors are exceptionally rugged 
and possess tremendous holding power. 
P-L Anchors can do a better job and can 
be installed quicker in all types of soil. 
Everyone from the engineer to the line- 
man can appreciate the ease of handling 


and installation. 


EASY TO INSTALL 


P-L Anchors come 
to you as assem- 
bled units. Built of 
two simple pieces 
of heavy steel 
plate. A few blows 
of the tamping 
bar and the sharp 
edged blades cut 
deeply and per- 
manently into 
solid, undisturbed 
earth. 








78 








Infrared Lamps 
For Drying 
(Continued from page 35) 


as in front of the building. 

Inside lighting is supplied by four 
300-watt lamps in RLM dome reflec- 
tors and fed by feeder lines in 1% in. 
conduit. For outside lighting, seven 
200-watt lamps in RLM dome reflec- 
tors were spotted so that they are 
centered about midway between the 
two doors or a parked, 2-door car. An 
operative can see to work inside either 
of the two cars parked between lamps 
when car doors are open. 

Lamps were rigidly suspended by 
bringing a length of ™% in. conduit 
from a junction box on the feeder-line 
conduit, and at right angles to latter. 
rom the conduit extension (unde 
the canopy) a vertical length of the 


same-size conduit was brought down 
to a point about 6% ft. from the 
ground, terminating in a_ weather- 


proof outlet, to which the lamp and 
reflector are attached. Lights extend 
about 31% ft. beyond the canopy. Lat- 
er, fluorescent lamps may be substi- 
tuted for the present incandescents. 

he electrical contractor who 
wants to extend his volume, in the 
opinion of Sutherland, may do so by 
keeping in touch with automotive 
shops. ‘These, increasingly, are in- 
stalling various types of labor-saving, 
electrically 
addition of such equipment eventually 


powered tooling. The 


makes adequate wiring 
order to carry the increased load. And, 
in many cases, requires the installa 
tion of 3-phase, 220-volt service to 
supplement the 110-volt, single-phase 
current with which many automo 
tive shops now are supplied. 


necessary in 


Gulf Electric Service is a_partnei 
ship consisting of Sutherland and | 
C. Pinder 


Lighting Progress— 
Lighting a Drug Store 
(Continued from page 43 

Plus lighting on the island display 
was provided by recessed Guth “Tly- 
Lite’’ incandescent fixtures (Cata 
logue No. M-3721). Flexibility of 
the spots was obtained by using lou 
vers, (Guth Catalogue No. M-3723) 
These fixtures are equipped with 150 
watt R-40 lamps. 

Show case lighting was provided by 
30 watt Shmline fluorescent tubing. 

This new installation provided an 
intensity of eighty-five foot-candles of 
general lighting, with an intensity of 
one hundred and _ twenty-five foot- 
candles on the island displays, and 











WFR Series Safety 
Switch Pylets 


Switch, Fuse 


AND 


Circuit Breaker 


PYLETS 









CKJS Series Circufh* 
Breaker Pylets 





For Reliable Service Under 
Most Severe Industrial Plant 
Operating Conditions 


Heavy duty safety switches, fuse 
boxes with or without plug recep- 
tacles, and circuit breaker Pylets 
provide for reliable service under 
the severest of industrial plant op- 
erating conditions. WFR series 
safety switch Pylets have heavy 
cast metal case and cover, quick 
make and break mechanism inter- 
locked with cover and with plug 
receptacle, and weathertight gas- 
kets on both cover and hub plate. 
Safety switches without interlock. 
ing plug receptacles are also avyail- 
able. Circuit breaker Pylets, CKJ 
Series, are but one of the complete 
line of fuse and circuit breaker 
fittings, which offer features of 
sound design and substantial con- 
struction to assure reliable service. 
Consult your Pylet catalog 1100, 
Bul. 1150 for complete listings. 


CONDUIT FITTINGS * FLOODLIGHTS 





THE 
PYLE-NATIONAL 
COM PANY 


1354 N. Kostner Ave., Chicago 51, Ill. 
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hundred and ten in the sliow 
es. The final lighting installation 
s an excellent lighting job, is in- 
ispicious, and accentuates the gen- 


| improved appearance of the store. For Solid ... Non-Slip Support 


e continuous rows of recessed light 














































ids to add to the depth of the of Conduit _.. at any angle to beam 
ie 

just a note in regard to the ie “4 ul 

ideled show windows. The two EFFICIENCY 


nw windows were reduced fr ip 
cians tities ies fee! to CONDUIT HANGER Type F 
»xroximately nine square feet each. 


is was done in order to provide a Supporting Cable 
On open steel construction, parallel to beam 


Type F Conduit Hangers 
with radiating ridges and 
five point gripping surface, 





ler entrance so that the storc it 
f became a show window in effect. 
An intensitv of four hundred and 

foot-candles was provided in each 
; 2 carry pipe or cable at any 
WwW Window by the install ation of 
50 watt Curtis X-Ray “Attraction 


ne” silver-mirrored reflectors on 


angle to beam, on true 
mechanical principle. Made 
;, 7 ' in capacities from 12” to 
ive imcnh centers. nese Tixtu4©res V4” 
e recessed in the ceiling by means = 
plastic rings and flanges 

Notwithstanding the relatively 
yt period that this installation has 
n in operation, the store manager’ 





Write today 
for Catalog 38-A 





Supporting pipe at 
right angle to beam 


h praise gives proof of its success 
lighting Progress— 
lighting a Bank 

? 


(Continued from page 42 


' 
bookkeeping department Che 
| 





e also mounted on a 9-foot ceiling 
in this case the centers are 6 feet 
| the illumination 50 foot-candles 
ver the cashiers’ cages the remain 
34 fixtures were mounted on the 
foot ceiling on 8-foot centers, carry 
out the desired architectural ef- 
t Io supplement the ceiling 
ht, individual fluorescent tubes 
e installed under the high counte: 
ere paying and receiving is handled, 
ywing the light to fall on the lowe 
rk table, bringing the total foot 
idles for the working plane to 150. 
’. G. Nicholson, president of the 


ik, says, “The increased volume of i 1 
iness has proved to me the valu: I a EC 
nodern well-lighted facilities.” NE ee | 
eal : SUCTION BOX 
lazing the S ¥ § 9 EMS F 7 
LEA Trail 
(Continued from page 25) Engineered... Tested... 
ling, but its important uses fall Job-proven ... Sized for 
three basic classes essential to a every need... 


cessful farm—milk cooling, food 
zing, and general refrigerated stot 








Don’t just sell ANY attic fan — sell the RIGHT SIZE and type attic fan SYSTEM for 
complete customer satisfaction. There is a WIND-WAY system for every job 

complete with fan, suction box, trap door, grille, moulding, fire fuse link and 
\egardless of the farm specialty, shutters. Easy to install — a complete and proper installation in any house. 


SAVES money — MAKES money! za ‘ 
WIND: © WAY 


FAN AND VENTILATOR CO. 
531 St. Joseph St. « New Orleans, La. 


re is electrical equipment which 
more than pay its way in reduced 
x and increase of income. 

he dairy farmer, particularly, will 
profitable applications in the 
of milk coolers, motor driven 
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cream separators, motor driven 
churns, electric sterilizing cabinets, 
bottle washing equipment, electrical 
milkers, and hot water heaters. In 
addition, there may be profitable ap- 
plications of ventilating fans, water 
tank de-icers, feed grinding, corn 
shelling, corn elevating and hay hoist 
ing, and so. on. \ considerable 
amount of interest has been created 
in the application of electricity to hay 
curing barns 

The farm appliance salesman will 
find it particularly helpful to approach 
his farm prospect with actual facts 
ind figures of the savings that accrue 
through electrification As an ex 
ample of what can be done in this 
respect, investigation indicates that a 
farmer with 25 head of milk cows and 
1,000 laving hens saves more than 
$2,000 a year through electrification. 
It is estimated that an electric milk 
er and water system, an electric feed 
grinder, running water in the cow 
barn, and increased value of hay from 
barn curing will save a farm of this 
size $1,394 per year. Deducting the 
power cost per vear and the deprecia 
tion and interest on cquipment, total 
ing S488, an electrified 25-cow dairy 
saves an extra $906 per year. 


In the poultry houses, the applica 


tion of lighting, running water and 
water warmers, brooders, sun lamp 
and electric ventilation, electric feed 
grinding, etc., will save a farmer op 
erating 1,000 laying hens a total of 
$1,347 per year. Deducting the pow 
er costs per year to operate the equip 
ment and the depreciation and in 
terest on the equipment, totaling 
$205, such an electrified poultry 
house will pay the farmer an extra 
$1,142 per year 


Oklahoma Utilities 
Association Meeting 


(Continued from page 45 


be installed in the Iluey power station 
of that company at Oklahoma City 
It will be a 4,000 kilowatt unit and 
will be ready for operation next April 
The Public Service Company of Ok 
lahoma has purchased a 6,000 horse 
power jet turbine for imstallation 1 
its system later 


The new jet turbine to be installed 
by O. G. & E. will utilize natural 
gas as fuel, although crude oil on 
Diesel fuel could be used \ jet en 
gine, similar in principle to those 
used to power jet propulsion urplanes, 
will be hooked to a turbine and is ex 


pected to require about one third the 
building space and to have one-fifth 
the weight as a steam unit of compa 
rable horsepower. A steam plant of 
similar capacity would require 300 
times as much water for operation 
Mr. Howard stated, and conservation 
of water 1s an important item in Ok 
lahoma. 

Economic conditions in Europe 
is described bv returned visitors and 
by some governmental officials. arc 
not as deplorable as represented, H 
B. Bass, general contractor, Enid 
Okla., reported in a talk based on 
trip to Europe he took in 1945 
Conditions were best in’ Holland 
Belgium and Switzerland, where peo 
ple have been most industrious, th¢ 
speaker reported. England, Fran 
ind Italy were having the most set 
ous troubles of anv countries he visit 


ed, the speaker reported, and con 

y - » ; ] + 

munism 1s a serious threat in the ta 
ter two 

here are more bureaucrats i 


England than we have in the Unite 
States, and that country has about 
one-third our population,” the speak 
Cl declared. 

Che Clinton meeting was followe« 
on the next dav by the Eastern Di 
trict Conference, at Ada, Okla. Ey 








The high quality and long life of 
switches have been proven many times in actual 
service in the field. Nationally known manufacturers 


LEVOLIER 





have reported that Levolier switches have been pulled 
on and off more than 180,000 times under normal load vo. 1010—10 amp., 125 volt 


without a miss, and are still in excellent condition. These fluorescent control, Special 


field performances show that Levolier switches surpass the . 
Underwriters’ Laboratories requirements by three or four 
times. 

McGILL LEVOLIER switches are precision built. Every single 
part is carefully machined so that you are assured of maximum 
life and dependability. Widely used on variable speed motors, 
canopy and outlet box mounting, ventilating 
fan installations, sign flasher boxes, and 
transformer boxes, they provide positive con- 
trol from any angle. 

A complete description of the many types 
and sizes of LEVOLIER Switches is found in 
MCcGILL catalog #43. Send for free copy today. 











No. 201—3 amp,., 125 volt, 
2 circuit canopy pull switch. 


ONLY McGILL MAKES 


SWITCHES 


Distributors in all Principal Cities 





Ne. 25—6 amp., 125 volt 
toggle switch. Single pull 
wire leads, *"’ rating. 


MSGILL manuracturine co., INC. 


Electrical Division. 
Double pole, double throw. J 


650 N. CAMPBELL ST. VALPARAISO, INDIANA flies. , 
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THE COMPLETE 


FAN LINE 


DIFFERS MOST ATTRACTIVE TYPES AND 
VALUES TO GET THE BUSINESS 








You will need the best there is in quality, performance and design 
1 1948, and all at a reasonable price. Schwitzer-Cummins Fresh-Air 
Maker fans and Hy-Duty Blowers can’t be beat for big air delivery, 
g features and looks. 


juiet operation, scllin 








| Attic Ventilators 

2 Centrifugal Blowers 

3 Window Fans 

4 Exhaust Fans 

5 Adjustable Window Fans 
6 Portable Fans 

















ZT 7 Single iniet Blower 


IMMEDIATE SHIPMENT 


Investigate ... Widen your line... Boost your profits... New literature 


SCHWITZER-CUMMINS COMPANY 


Ventilating Division 
1145 EAST 22 STREET © INDIANAPOLIS 7, INDIANA 


Sudlders of Fine Fane for 3O Years 
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Adhesion tests HERE... 
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e Friction tape is of value only as long as it stays 
put on the splices it is protecting. The permanence of 
PANTHER and DRAGON Friction Tapes is guaran- 
teed by constant checks on adhesion made in accor- 
dance with ASTM specifications, as shown above. The 
extra adhesion built into PANTHER and DRAGON 
Tapes insures longer splices and complete user 
satisfaction. 

PANTHER and DRAGON Friction Tapes work 
easily. Splices stay tight in cold as well as warm 
weather. Sold only through recognized independent 
wholesalers. The Okonite Company, Passaic, New Jersey. 





Panther and Disses 


_friction and rubber tapes 


nian nan nr ie i aa ai ec ie i 
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cept for the presiding district officers 
and the speaker at the noonday 
luncheon, the programs were almost 
identical. W. R. Wolfe, Oklahoma 
Gas & Electric Co., Oklahoma City, 
chairman of the electric division op 
ened both meetings. 

Mr. Wolfe explained the organ- 
ization plan of the Association and 
the fact that it has two main divi 
sions, the electric and the gas divi 
sions. ‘Iwo district meetings are be 
ing held this year for the electric 
division, the Western district at Clin 
ton, and the Eastern District at Ada. 
He expressed regret that employees 
of utilities have to spend so much 
of their time keeping in tonch with 
governmental bureaus, but empha- 
sized the importance of keeping in 
formed, active, and alert on govern 
mental affairs, both local and na 
tional. 

He refuted rumors that there is a 
power shortage in this part of the 
Southwest. Power shortages report 
ed in the Northwest or clsewhere are 
usually created by government dams 
and agencies selling electricitv below 
cost and causing a concentration of 
demand in such areas, just as a lo 


4 


cal sugar shortage might be created 














Soldertess 


Easy to apply 
No special tool needed 





A SIZE and TYPE for every need! 


WRITE FOR BULLETIN 8-DF 
KRUEGER & HUDEPOHL 





Solderless Terminal Lugs and. Connectors 
VINE AT THIRD~ES * CINCINNATI 2, OHIO 





if someone started to sell that com- 
modity at below cost and everyone 
rushed there to buy the commodity, 
Mr. Wolfe declared 

In a talk before the noon lunch 
eon of the Eastern District, George 
A. Davis, president of the Oklahoma 
Gas and Electric Company, asserted 
that electric companies 
owed the public as much of an obliga 
lv and easi 


operating 


tion to provide sound, time 
lv unstandable information as to what 
public power fanatics and_ socialists 
are trving to do to the industry as 
they are to provide economical elec 
tric service. 

Mr. Davis pointed out that there 
was never a time when so many and 
such large groups of business and 
professional men could see handwrit 
ing on the wall as it pertains to thei 


’ 
own interests as at tmis time when 


the results of socialization of the pro 
fessions and industrv are piain to be 
seen in communistic-dominated coun 


tries, and in England and France a 
well 

“We cannot win this f 
Mr. Davis asserted, “but we can win 


it if enough people in this country 


I 


ght alone, 


are convinced that the ialization 
of the electric industry which has al 
readv started in America, is but one 
step in the socialization of all busi 
ness.” 

Mr. Davis asked his audience to 
make a marked distinction between 
farmers who have associated togethe 
in rural electric co-operation, and 
with whom his compan 
had pleasant and constructive rela 
tions, and the REA in Washington 


which seems to want to perpetuate 


has alwavs 


itself by building generating plants 


and high voltage transmission lines 
when thev are not needed He 
stated further that there is ample 
evidence that the REA people in 
Washington have sought to ride on 
the farmers’ backs in order to secure 
unnecessary appropriations for them 
selves and for public power projects, 
the economy of which innot be 
proven. 

Presiding at the Western district 
conference was V. L. Browne, Pub 
lic Service Company of Oklahoma, 
Clinton, retiring district chairman 
At the Eastern District Conference, 
EK. H. Wyatt, Oklahoma Gas and 
Electric Co., Ada, retiring district 
chairman, presided. 

New officers elected at the West 
ern District meeting at Clinton were 
E. D. Freeman, manager, Oklahoma 
Gas & Electric Co., El Reno, chair 
man, to succeed V. L. Browne, Pub 
lic Service Company of Oklahoma, 
Clinton; E. C. Jenkins, area manager, 
Public Service Company of Okla- 


homa, Chickasha, district secretat 
to succeed Mr. Freeman who serve 
as secretary for last year. 

New officers elected at the Easter 
District meeting at Ada, were: W 
D. McGinley, manager, Public Ser 
ice Company of Oklahoma at Bartle 
ville, chairman; John T. Navlor 
manager, Oklahoma Gas & Electr 
Co., Muskogee, secretarv, to succes 
Mr. McGinley who erved iS S¢ 
tarv last vear. 

Handling general arrangements 
registration at both meetings we 
\liss Kate A. Niblack,  secretar 
Oklahoma Utilities Association, an 
her assistant Miss Thelma Jone 
both of Oklahoma Cit 


Do You Know 
How to Buy? 


(Continued fron page 39 


that offering no such protection 

k) Studv possibilities of buvu 
pools in certain lines of merchandis¢ 
Often a group of five or six dealer 
over a wide territory can buv togethe 
it much better advantage than eac 
can singly; particularly on such a ma 
ket as we have today Such arrang 
nents have been best worked out 
standard merchandise of a ynsta 


1 


demand nature rather than specian 


7¢ 


goods 

1) We've had a seller's 
so long that there is some tendenc 
to “rub it in” when jobber and manu 
facturers’ salesmen call today: Ther 


market for 


may be some personal satisfaction ol 
tainable from such actions but the 
long range value is decidedly nil. The 
man with whom it is alwavs easv t 
do business is the one to whom mam 
facturer and jobber salesmen are going 
to offer good buying opportuniti: 
vhen thev arise 

m) Buving 1s not a spare time 
activitv! Next to merchandising itself 
buving is the most important part 
of one’s business; some sav it is the 
most important. It requires carefu 
planning and execution, full thought 
ind consideration, and the utmost 
] 


ibilitv a dealer has in 


11S posse SSs1o} 


How to Meet 
Cheap Competition 
(Continued from page 41 


Another way Bond Electric cut: 
costs is to send its truck out fulk 
equipped to meet any possibile eimer 
gencv. It carries $3,000 to $4,000 
worth of equipment. Where electri 
city has not been connected on the 
job and lights are needed the truck 
has a generator and battery that can 
supply the needed iJlumination. The 
truck carries hydraulic benders, cut- 
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ELECTRIC Cer cvrnres Venwritcavens 


BLO-FAN installs in the ceiling —fits into any kitchen plan directly over the 
range...where a fan belongs. BLO-FAN roughs in between standard joists 
like any outlet box. Motor assembly snaps into housing without tools after 
job is finished. Motor fully enclosed, rubber mounted, cooled by air stream. 
5 year guarantee. 

AVAILABLE RIGHT NOW —Stocked by electrical wholesalers in 293 cities. 
Write for names of distributors and complete catalog. 
VENT I 
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HAli-Scale 





A SHUTTER WITH 


| MANY ADVANTAGES BAKELITE 
First, its louvers are weather 
stripped in such a way that they Wire Connectors 


fit more snugly. Second, it has a 
swivel-joint that does not get 
loose and rattle. And, third, it is 
more sensitive than any other 
automatic shutter and longer last- 
ing. Sizes from 8” to 72” square 
—also rectangular. 


PROMPT SHIPMENT 
OF STANDARD SIZES 


with 
COMPLETE 
CONFIDENCE 


Sizes for combinations from 
two No, 18 to three No, 10. 














Regional representatives in all important 
territcries Warehouse 
stocks in various loca- 

> tions for quick deliv- 

P eries. 





TOP QUALITY— 
REASONABLY PRICED. 





“Echo” Automatic Ceiling Shutters 


Used for attic ventilation. Installel in attic floor at the base of a 
penthouse, the louvers being operated by the suction of the fan 


Perro 


2738 W. WARREN 








ELGO SHUTTER & MFG. CO. 
DETROIT 8, MICH. 
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Write for price list, catalog sheet and 
complete details. 


Hi-Scale Products Corp. 


217 Centre St. New York 13, N. Y. 





co 
w 


i) a 








WIRE and 

CABLE with the 
DuPont 

NEOPRENE JACKET 


erykind 


Write today 
for the name 
of your nearest 

BRONCO 

distributor 


WESTERN INSULATED WIRE CO. 


1001 E. SIXTY-SECOND ST.*LOS ANGELES 1, CALIF. 











MANY TYPES AND SIZES 
WRITE for 54-page 


illustrated catalog. 


COPPER TUBE 
& PRODUCTS, Inc. 














ting machines and power threading 
to the job. In fact, there is enough 
equipment and supplies to meet most 
any machining need without losing a 
lot of time chasing back to the shop. 

In figuring final cost of a job to 
a customer Mr. Tune adds in cost 
of material and labor plus 35 per cent 
more for overhead and profit 

With its overloaded inspection 
service, Nashville, as well as all David 
son County, is still plagued with many 
untrained curbstone operators. ‘They 


get awav with inferior work, 


SCr\ ced 
with inferior equipment and labor, on 
manv jobs on which the established 
contractors cannot profitably bid. ‘The 
Nashville Electrical Contractors’ Asso 
ciation is now working in close co 
ordination with the state fire under 
writers fo improve inspection faci 
tics in Tennessee. The main trou 
ble now is not anv lack of efficiency 
on the part of the inspectors, but that 


i 
f 


there are simply not enough of then 
to do the job, according to Mr. ‘Tune 


Domestic Load 
Control Device 


(Continued from page 36) 


from direct radiation from the sun 


The length of run to the 


l 
4} 
t 


1crmostat 
will depend somewhat on the loca 
tion of the load regulator in rela 
tion to the north side of the house 
ind the service entrance 

It should be noted also that the 
load regulator will operate with any 
resistance heating load equipment 
whether it be air heating equipment 
floor radiant panel heating equip 
ment, or similar tvpes of heating sys 
tems. It is limited to resistance loads 
and necessarily where fan heaters are 
installed, a separate circuit must be 
run to operate the fans so that there 
is no interference when the voltage 
is reduced on the heating circuit. This 
new load regulator offers an oppo 
tunity for both the utilities and the 
home owners to take full advantage 
of electric house heating with mutual 
satisfaction to both parties. 


Record Promotion 
Builds Store Traffic 


(Continued from page 33 


the main part of our operation. 

“Residential wiring and_ repairs 
have good profit for the contractor 
who operates correctly, and we feel 
that we know how this is done. We 
want to wire the new homes, and we 
are getting our share through cater- 
ing to smaller contractors and to the 
young people who are building and 
buying homes.” 
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Currently the Joyners are wiring 
400 residences, most of them units in 
new developments. Besides the wir- 
ing, they are selling the fixtures, rang 
ing in cost from $1 to $250 per unit 
[hat represents a profitable volume 

The direct connection between te¢ 
sidential wiring and the little High 
School Record Shop in the store is 
evidenced by the number of voung 
couples who become buyers of rec 
rds and appliances after they move 
into the homes wired by the Jovnei 

Many of the high school students 
vho come in on Saturday to play rec 
rds and meet their friends at thx 
store have considerable influence on 
the buving practices of their parents 
When they see a new appliance at th 
Jovner store that they would like t 
see in their parents’ home, thev be 
come enthusiastic salespeopl« 

“The High School Record Shop 
idds several thousand dollars to o1 
early volume,” said Mr. Joyner, “but 
we value it most of all for its in 
fluence on over-all volume When 
ve pay the radio station $5 a day for 
sur broadcast and hand out the al 
yums won by the successful contest 
ints on our prize program, we fee! 
that we are spending advertising 
money that shows definite results 


throughout our operations.” 





Cibo 


Anti-Corrosive Paint 
for 
Galvanized Structures, 
Including Fences, 
Applied in a single coat 


Sabo inc. 


HACKENSACK, N. J. 








FANS 


Beautiful line of 22” Window Fans. 
Unusual line of attic fans and ae- 


(a) Mississippi and Louisiana, (b) 
Arkansas and Western Tennessee, 


(c) Oklahoma, and (d) Texas. 


CORPORATION 
5600 Walworth Avenue, 
Cleveland 2, Ohio 








cessories. Representatives wanted for | 


VIKING AIR CONDITIONING | 
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Sectional Aluminu 
Lamp Post 


Easy to wire . . . easy to 

install . . . the new 8 foot 

sectional aluminum Lite- 

way Lamp Post is in 

demand. 

— TWOSIZES — 

IN “OVER THE COUNTER” 
: COMPACT PACKAGE 
| SHIPS PARCEL POST 


| Adapters available for all siz 
4 lanterns 








* * 
TERRITORIES AVAILABLE 
TO REPRESENTATIVES Aa 
WRITE FOR COMPLETE ae 
INFORMATION AND 


PRICE LIST TODAY!! 


Manufactured by 


Swain & Bridge 


NEW BRITAIN, CONNECTICUT 



















A/R-FLO 


AUTOMATIC 


CEILING SHUTTER 
FOR ATTIC FAN 


Built so they can be installed practically 
flush with the ceiling, AIRFLO Ceiling Shutters 
present a refined, finished appearance. Their 
natural aluminum color blends with any dec- 
oration, eliminating need for painting, and no 
grille or winter cover is required. Furnished 
in 5 different widths, single panel up to 73” 
long. No operating mechanism shows. Built- 
in fusible link. Meets fire underwriters re- 
quirements. 


WRITE FOR NEW CATALOG 43-B 
Illustrations and details of the complete AIR- 
FLO line 
















Air Conoitionnc Propucts Co. 


2340 W. LAFAYETTE BLVD. + DETROIT 16, MICH. 











NALCO "eo" 


Designed 


a. 
YY 


Nalco Infra-Red Lamps May 
be had in either inside silver 
d self (reflecting) or clear 
glass type (for use with re 
lectors 


especially for 





reorders from satisfied users. 
more industrial business 


GALS 





INFRA.REO 
ORITHERM 
St. Louis 


Lamp Co 


FOR DEPENDABLE INSTALLATIONS 
AND DEPENDABLE REPEAT BUSINESS 


LAMPS 


industrial 
time tested and job tried—Nalco Infra 
red Lamps with their long lasting carbon 
filament and sealed, reinforced base give 
installations that are enduring and de 
pendable. This in turn assures the dealer 
that he can depend on a steady stream of 


use 


Stock 


NALCO Infra-Red Dritherm Lamps for 


Southeastern Representative Carl Henry, 170 Ellis St., N. E. Atlanta, Ga 


NORTH AMERICAN 1041 Tyler St 
4 6, Mo 





‘tt ———. 
U. S. Patent No. 1.933.555 enn. 
SOLDERLESS 

SCREW IT! 

WIRE CONNECTORS atin 
FAST! EFFICIENT! = 

ECONOMICAL! THAT’S ALL 
WITH 


SOLAR ELECTRIC CORPORATION 


WARREN, PA. 
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STRIP ENDS! 


SCRU-ITS! 















Feces ted tu 


FLUORESCENT LIGHTING 






RES 

xy FUXT 
escen’ 

FLvor ' 










4 
rs 
by Within iitieiinae eS 


Lae 
HL4-96 


Designed to establish a new standard in fluorescent light- 

ing—to give more smooth, shadowless light for every critical 
offices, drafting rooms, laboratories, depart- 
ment stores. The new Eastern Slimline Luminaire HL4-96, 
with 4 hot cathode tubes and 200 milliamp ballasts and the 
Eastern Louver Luminaire L4-40, with 4 standard fluorescent 
lamps will give more light at lower cost! 
Suitable for individual or continuous mounting, suspended 
or flush. Hinged louvers make maintenance easy. Can be 
equipped with top reflector. Approved by Underwriters’ 
Laboratories. 


Sieilln FIXTURE COMPANY 


BOSTON 20, MASSACHUSETTS 
REPRESENTED BY—S. L. BAGBY CO. 
822 WEST MOREHEAD STREET CHARLOTTE 1, N. C. 











installation 














The Advertiser's Index is published as a convenience, and not as a part of the advertising contract. 
Every care will be taken to index correctly. No allowance will be made for errors or failure to insert. 
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General Electric Co., (Composi 1) Con 
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General Electric Co 
A-P Electrical Devices Corp (Insulating Material) 8 
Adacar Mfg. Co. General Electric C« 
Adam Electric Co., Frank ee (Lamp Pp 
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sve our 
RONT 
WITH REX TW. 


Tops in Water Heaters 


...FOR TOP SALES! 


A good product stands out so distinctively 
on the market that every buyer recognizes it. 
That means more sales. There you have one 
reason why dealers insist on REX Automatic 
Electric Hot Water Heaters. 

They know, too, that its sound construc- 
tion and clean-cut lines mean more satisfied 
customers. That’s why REX Heaters are a 
favorite to attract new customers—and keep 
the regulars happy. 

It's not hard to see how REX does this. 
Just look at these features now standard 
with each REX Electric Heater: a_ built-in 
baffle plate to prevent mixing incoming cold 
water with heated water already in the tank 

the famous “Elno” rod, a leader in 
storage tank rust prevention . . . extra 
thick storage tanks of copper alloyed with 
molten steel. 

For full information about the many 
styles and models available, write today for 
complete catalog information on the entire 
REX Automatic Electric Water Heater line. 


The CLEVELAND HEATER Co. 


ELECTRIC DIVISION 


2310 Superior Ave. Cleveland 14, Ohio 














MURRAY 


ATTIC FAN 


Deep, curved flange orifice cuts 
down air resistance, eliminates 
noise. 

Four, broad, deep-pitched blades 
provide maximum suction and 
steady flow of air. 

Resilient base motor and rubber- 
insulated Oilite sleeve bearing on 
fan shaft eliminate vibration and 
operating noise. 

Economical, quiet operation assures 
owner satisfaction. 


You sell satisfaction — at a profit— when you sell Murray 
Attic Fans. Get ready for more sales and profits next season 
with Murray Fans. Dealerships in certain territories available. 


Write us now for complete information. 


THE MURRAY COMPANY 


OF TEXAS, INC. 


DALLAS, TEXAS ATLANTA, GEORGIA 
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SALES‘ 


WITH AUTHENTIC 
Early -emerican 
desigue by 





CLL, 























HAND WROUGHI 
LANTERNS MADE 
OF SOLID COPPER 


OUR SPECTALTY 








A DINING ROOM 
FIXTURE WITH 
SIMPLICITY AND 
CHARM TB 

A MATCHING 
WALL BRACKEI 
TO COMPLETE THI 


EARLY AMERICAN 





ATMOSPHERI 


SPECIAL DESIGNS EXECUTED UPON REQUEST 


WRITE FOR CATALOGUE 


Walley ; Vioducl 


PLAINVILLE METAL WORKS 


FARMINGTON, CONN. 

















THERMOPLASTIC 
INSULATED WIRE 





@ A complete line of Ther- 


moplastic Insulated Wire 
meeting tightest specifi- 
cations. Underwriters’ 
approved. 


@ Immediate delivery on all 


types — T and TW, TF, 
TFF, POT and twisted 
multiples. 


@ TW is the most economi- 


cal wire to be bought to- 
day for wet location 
specifications — priced 
same as T. 


@ Friendly, prompt, reliable 


service. Contact our rep- 


resentatives: 

Paul Sherrill, P. O. Box 38, 
Greensboro, N. C. for Virginia 
and the Carolinas; Henry W. 
Clower, 375 Whitehall St., 
Atlanta 3, Ga., for the South- 
eastern states; R. J. Keely 
Co., 1104 Hamilton Ave., St. 
Louis 12, Mo. for Mid-South. 
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CHEMCLAD 


SOUTH by a 
SOUTHERN 
MANUFACTUREp 
far SOUTHERN 
DISTRIBU TIQy 


“yfeer T, TW, 
TF, TFF, POT 
and others are 
available 
You 

















EL! 











CERTIFIED STARTERS 


déliver best results 













® Those little starters in your fluorescent fixtures are very 


important to the satisfactory performance of your lighting. 
Certified Starters give you best lighting performance because they are made 
to exacting specifications. Then Electrical Testing Laboratories, Inc., an 
impartial judge, tests and checks them to assure they conform. 
If you want better performance, full lamp life, long starter life and 
lower maintenance costs, insist on Certified Starters —the ones 


with the Certified shield on the case and on each starter. 


@ To be sure you get Certified Starters, look for the 
Certified shield on the case and on each starter. 





The Arrow-Hart & Hegeman Co., Hartford, Conn. lronbound Operating Co., Newark 2,N. J. 


The Bryant Electric Co., Bridgeport, Conn. Kuthe Laboratories, inc., Newark, N. J. 
Dura Electric Lamp Co., Newark, N. J. The Lloyd Products Co., Providence, R. I. 
General Electric Co., Bridgeport, Conn. Pass & Seymour Co., Syracuse, N. Y. 
Harvey Hubbell, Inc., Bridgeport., Conn. Sheldon Electric Co., Irvington, N. J. 


Instant Glow Starter Corporation, New York, N.Y. 
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(A 63-second quiz about typical products 
in our big family of wiring materials.) 


I never make a bit of noise, yet 

my smooth, efficient operation results 

in long service life that is something to shout 
about. Your customers like to see me in bed- 
rooms, theaters, offices, and many other 
places where silence and top 

performance are especially 

desirable. What’s my name? 


Cost-conscious contractors 
have found that it is often g £ 

advisable to use me in place of lead- 
covered cable for installations in raceways 

in wet locations. They find that I am easy ic 
to install and can use smaller conduit. 
I really have two names. 
What are they? 


Sometimes I wear asbestos, 

sometimes glass, and sometimes silicone 

with either glass or asbestos. My core can be 
round, square or rectangular. You can bend 
me easily, but I will not crack or rupture. 

A great many electric products work 

better and last longer than ever 

because they have me. Guess who. 


I am coated inside and out. 

It’s difficult to hurt me with even 

the toughest treatment. My color is 

white when I fight atmospheric corrosion, black 
when I fight chemical action. Many types of 
boxes and fittings have been designed 

to go with me perfectly. My name 

is so well known that it should 

be easy to identify. 


I have thousands of parts, of many 


sizes, types and capacities. I am readily 
available in any quantity—all from a single 


>} source. My parent has the best-known 
name in electricity. Know what it is? 


GENERAL G 


It's General Electric’s silent . <= 

mercury switch, the specifica- © 

tion-grade switch that helps 

you make good wiring better. We'd like to remind 
you, too, that it is now rated 10 amperes T, at 125 
volts to meet today’s heavy loads. 


My. name is either G-E RW —for rubber-insulated 
moisture-resistant wire—or G-E TW, for thermoplastic- 
insulated wire of the same type. We suggest you 
try RW or TW for economy on your next raceway 
installation in any of the following: (1) underground; 
(2) in permanently moist locations; (3) in concrete 
slabs or masonry in direct contact with the earth. 








The name is one thing upon which good electrical 
performance depends — Deltabeston* magnet wire. 
It’s interchangeable with double-cotton insulated mag- 
net wire, and smart contractors everywhere know 
that using it is one of the best ways to insure reliable 
motor service under all conditions. 








If you’ve ever used conduit you’ve probably guessed 
that these names are G-E White and G-E Black rigid 
conduit. They are bywords for high quality wherever 
conduit is used. The rest of the General Electric line 
of raceways includes boxes, hangers, fittings, ‘’flex,’’ 
and EMT—all made to work to the best advantage 
with one another. 


The answer should be easy—General Electric’s full 
line of wiring materials. Whatever you need—wire, 
cable, raceways, wiring devices, fluorescent acces- 
sories, of every variety—your best single source of 
supply for dependable quality is always General 
Electric. We'll be glad to give you full information 
on any products in this full line. Just write to Section 
K8-1224. General Electric Company, Bridgeport 2, 
Connecticut. 


* TRADE-MARK REG. U.8. PAT. OFF. 


ELECTRICAL SOUTH for DECEMBER, 1948 











